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RADICALISM ON THE WANE 


MORE HOPE FOR WISCONSIN 





Life Companies Believe that With More 
Conservative Legislators Objec- 
tionable Laws Will be Modified 


———» 


(FROM A STAFF CORRESPONDENT) 


Milwaukee, Wis., Nov. 9—In this cor- 
respondence published in a recent issue, 
attention was called to the fact that 
the new Wisconsin life insurance laws 
which caused the retirement of a num- 
ber of high grade companies, resulted 
in a material falling off in amount of 
annual production and with less agents, 
the soil stirring or cultivation work 
was rendered more difficult. I stated, 
however, that the reports as to the 
number of men actually quitting the 
state and the business had been exag- 
erated as the main factors in Wiscon- 
sin business were the general agents 
themselves, most of whom had but a 
small corps of whole-time agents. 

To attempt to measure the loss to 
the business in the way of less agents 
stirring up prospects is an impossible 
one. This is known, however, viz., 
more business is usually written where 
many agents are talking to men on life 
insurance and creating an interest in 
the subject. 

Main Objection to New Laws 

While looking into the past presents 
some profitable phases yet the main 
question asked in life insurance circles 
in Wisconsin is whether there is likely 


(CONTINUED ON PAGE 16) 
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The National Association of Credit Men, in one of its “Burning Subject” 
pamphlets, lays down a standard for the guidance of its members in reference 
to fire insurance as follows: 


“The points to consider in order to determine how sure is the guarantee against fire for 
which you are paying your good money are much the same as one follows in investigating a con- 
cern or individual to whom he is to extend credit. 

“1. What is the net surplus above capital and all other liabilities? 

“2. Has it (the insurance company) a record of paying it debts (losses) promptly and 

without unjust deductions? 

“3. Are the men who manage its affairs men of character and high standing in the com- 

munity, upholding the principles of busi which assurea long and honorable existence?” 





The Aetna Insurance Company of Hartford, with an honorable record of 
ninety years, complies with these requirements to as great an extent as any 
Insurance Company in existence. 


THOS. E. GALLAGHER, General Agent 159 LA SALLE S8T. 
L. O. KOHTZ, Ass’t General Agent CHICAGO 
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ORGANIZED IN 1872 
STATEMENT, JANUARY 1, 1909 


$1,500,000 


7,829,724 


NET SURPLUS 


5,467,353 
14,797,077 


WESTERN DEPARTMENT 
AMERICAN TRUST BUILDING 
CHICAGO 
WALTER H. SAGE, MANAGER 
JOHN C. INGRAM, « Ass’T Manacen 
WILLIAM L. LERCH, 20 Ase’t MANnacen 











D. W. G. SKILTON, President 
. * (OHN B. KNOX; Secretary 
EDW. MILLIGAN, Vice President, swsag ¢. TEMPLE, Secretary ? 


Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $63,545,039.49 


Cash Capital, Two Million Dollars 


Re-insurance Reserve, - $3,967,497.71 
Reserve for Outstan: Losses, 450,440.38 
Reserve for all other C - 247,169.23 
NET SURPLUS, - 2,169,174.58 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 











STAATS PLAN IS OUTLINED 


CONTROL ELECTRIC RAILWAYS 








Scheme to Get Stock Companies to 
Enter Into Alliance With 
Two Mutuals 





Cleveland, O., Nov. 9—(Special Cor- 
respondence)—Interest is taken here 
in the proposition of Henry N. Staats, 
manager of two mutuals, the American 
Railway Insurance Company and the 
Electric Insurance Company, to interest 
stock companies to cooperate in the 
work of developing a central inspection 
and survey bureau to handle electric 
railway and lighting companies. 

Mr. Staats recently spoke before the 
annual convention of American Street 
& Interurban Railway Association at 
Denver. It is stated Mr. Staats de- 
clared stock interests had arranged for 
one company to take the business and 
reinsure in a syndicate of other com- 
panies. This arrangement, he stated, 
would be completed as soon as the 
railway interests would cooperate. 

Presents Scheme in the Hast 


Mr. Staats went to New York and 
presented his plan of handling the trac- 
tion business to a committee of com- 
pany officials headed by Vice-President 
Bissell of the Hartford. This scheme 
was turned down, but it is said here the 
insurance committee of the American 
Railway Association is advising its 
members that the Staats plan is accept- 
able to stock companies. 

Details of the Staats Plan 


Mr. Staats’ scheme is: 

1. The central bureau to be located in Cleve- 
land, Ohio (this city being located midway 
between New York and Chicago, matters of busi- 
ness can be facilitated by the central committees). 

2. We recommend cooperation with the regular 
insurance agents so long as they can best pro- 
mote the interests of the assured. 

8. We recommend eliminating the insurance 
broker. His services are unnecessary and add 
to the cost of the insurance. 

4. The old line insurance companies to co- 
operate with the American Railway Insurance 
Company and the Electric Insurance Company. 

5. The American Railway Insurance Company 
to be the medium for negotiating business for 
electric railway properties. The Electric In- 
surance Company to the medium for negotiat- 
ing insurance of electric light and power prop- 
erties. 

6. All railway and lighting insurance to be 
distributed by the central bureau. 

7. The Central Inspection and Survey Bureau 
to be used for the purposes its name indicates. 
All plans, specifications and inspections and re- 
inspections to be under the supervision of this 
bureau. 

8. The old line stock companies in conjunction 
with the American Railway Insurance Company 
and the Electric Insurance Company to con- 
tribute to the maintenance of the central bureau, 
their contributions to be based on the gross 
premiums paid them by electric railway and light- 
ing properties. 


Cooperation Plan is Outlined 


9. Under this plan the American Street & 
Interurban Railway Association, the Central 
Electric Railway Association, the National Elec- 
tric Light Association and the Association of 
Edison Illuminating Companies can cooperate 
with the old line stock companies. 

Each association to employ one of its members 
as an insurance expert through whom all com- 
plaints shall be made, said expert to confer 
direct with the board of arbitration. 

10. Two members of the Eastern Union and 
two members of the Western Union of the old 
line stock companies, with H. N. Staats, will 
constitute the board of arbitration. 

11. The percentage of insurance to be assumed 
by the American Railway Insurance Company 
and the Electric Insurance Company shall be 25 
percent of the total amount of these two classes 
of properties, 10 percent of this amount to be 
assumed by said companies on or about Jan. 1, 
(CONTINUED OW PAGE 21.) 
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COLORADO FIELD UNEASY 


—__—— 


LIKELY TO BE FUTURE STRIFE 





Action of Joint Committee in Forcing 
Immediate Compliance Brings Out 
Some Interesting Points 





Denver, Colo.—(Special Correspond- 
ence)—The situation here following the 
meeting of the joint conference com- 
mittee is rather tense. Some of the 
field men feel that bad blood has been 
engendered and that rate disturbances 
are likely to take place. 

The main aggravating feature is the 
repudiation of Manager M. J. Burns 
of the compact office signed agree- 
ment with the Cashman & Evans 
agency of Denver, the old Scheide- 
mantel Agency Company that has been 
nonboard for years, that it should en- 
ter the board and be allowed one year 
to fix up its affairs. Mr. Cashman 
came here from Trinidad, where he 
was a board agent and held in high re- 
gard. Agents here who knew of the 
conditions in the Scheidemantel office, 
were satisfied to grant liberal conces- 
sions to Cashman & Evans. The agree- 
ment made by Manager Burns met with 
approval of local offices, who were glad 
to have this agency in the fold. 

Must Be Immediate Compliance 

The joint conference committee de- 
cided that there must be immediate 
compliance with board terms and fur- 
ther held that a company can not be- 
long to the Rocky Mountain Under- 
writers’ Association and be out of the 
board at any point. Companies are 
given until November 15 to render a 
decision as to whether they shall be 
entirely board companies or entirely 
nonboard. After that the separation 
rule is to apply. 

Cashman & Davis are up in the air. 
They supposed that Manager Burns 
was the legal representative of the as- 
sociated companies and that he had a 
perfect right to stipulate terms as to 
board membership. They went ahead 
under the concessions granted to shape 
up their business. The agency repre- 
sents the Allemannia, German of Penn- 
sylvania, Girard, New Brunswick, City 
of New York, German of Peoria, State 
of Illinois, Lumbermens and Mechan- 
ics. 

Other Companies Misled 

Believing it would be the policy of 
the joint conference committee to grant 
reasonable concessions to other non- 
boarders and thus get them in line 
without friction or force, some of the 
leading companies having nonboard 
agencies were preparing to swing into 
line. The decision to force immediate 
compliance with bureau rates and rules 
has stirred up strong antagonistic senti- 
ment. Some of the prominent men 
here already declare they will see to it 
that an anticompact law is passed at 
the next legislature. 

The only other nonboard agency here 
of importance is L. P. Appleman, who 
represents the Sulonare, Reliance, 
Rochester German, Germania and 
Northwestern Underwriters’ Agency. 
Mr. Appleman also is special agent of 
the O. C. Kemp General Agency of 
Chicago. Mr. Appleman was preparing 
to enter the board under some con- 
cessions, but has been notified by Mr. 
Kemp that the Delaware, Reliance and 
Rochester German will be | strictly 
board companies and he must be in line 
by Nov. 15. The Germania will also 
become a board company. 

Whether Cashman & Evans will 
carry the repudiation of the M. J. 
Burns agreement into court remains to 
be seen. The end is probably not yet 
reached. pnts 

Colorado Springs a Tender Spot 

Another ticklish point is Colorado 
Springs, where H. F. Avery has long 
been a prominent nonboarder. He rep- 
resents the Buffalo German, Concordia, 

(CONTINUED OW PAGE 83.) 


RESUMES HEARINGS ON RATES 





Illinois Fire Insurance Commission 
Meets at Chicago—Work Is 
Mapped Out 





The Illinois Fire Insurance Com- 
mission yesterday resumed its hearings 
on the question of state regulation of 
rates. Two sessions were held at the 
Hotel La Salle, Chicago. Both were 
executive and were devoted to a map- 
ping out of the course of investigations 
to be pursued. A. F. Dean, author of 
the Dean schedule, was present at both 
morning and afternoon session. 

It is likely that the commission will 
not make much use of its authority to 
summon witnesses. The appropriation 
for expenses is limited and would be 
rapidly exhausted if witnesses were 
summoned, as there would be fees for 
service of summons as well as witness 
fees to be paid. 

The commission will give all interests 
a chance to be heard. Representatives 
of the public, the companies, the local 
agents and the raters are expected to 
appear. 

The program for Thursday i is a meet- 
ing at 10 a. m., and a visit to the Un- 
derwriters’ Laboratories at 10:30. In 
the afternoon Arthur Hawxhurst, insur- 
ance manager for Marshall Field & Co., 
will be the first witness, and will be 
followed by representatives of the Chi- 
cago Association of Commerce, to be 
selected by that body. Friday C. F. 
Persch, publisher of the Illinois In- 
spection Bureau, will be the principal 
witness. It is ‘doubtful whether the 
hearing will be continued on Saturday 
or not. 


ABSORBS NATIONAL CASUALTY 


Consolidated Casualty Takes Over Na- 
tional Casualty of Louisville— C. C. 
McChord Becomes Vice-President 








Louisville, Ky., Nov. 10—(Special)— 
The Consolidated Casualty of Chicago 
today at a meeting of the stockholders 
of the National Casualty absorbed the 
latter company, the stockholders vot- 
ing to exchange their stock for stock 
in the Consolidated Casualty. This im- 
portant action is the result of weeks of 
negotiation and will result in great 
benefit to the stockholders . of both 
corporations. 

C. C. McChord, who was president 
of the National Casualty, becomes vice- 
president of the Consolidated Casualty, 
with headquarters at Louisville, and 
will take an active and progressive in- 
terest in furthering the Consolidated 
Casualty in Kentucky and the whole 
south. Mr. McChord is known through- 
out the country as an expert in the 
law of interstate commerce, was for 
years a member of the State Railroad 
Commission of Kentucky and for many 
years president of the National Associa- 
tion of Railroad Commissioners. In- 
terested with him as a result of the 
merger are many of the most prominent 
citizens of Kentucky who were stock- 
holders in the National Casualty and 
who now become stockholders in the 
Consolidated Casualty. 

Through the merger of the interests 
of the two companies, the Consolidated 
will add to its already large and rapidly 
increasing business in Kentucky, and 
in fact in the whole south. The nego- 
tiations which were so successfully con- 
cluded at this meeting were conducted 
by Robert W. Bingham of Louisville, 
as counsel, and L. W. Moody for the 
Consolidated Casualty, and C. C. Mc- 
Chord for the National Casualty. The 
initial papers were signed recently on 
the occasion of a visit of Robert B. 
Armstrong, president of the Consoli- 
dated Casualty to Louisville. 

The Consolidated Casualty, which was 
organized about a year ago, has already 
over two million dollars business ‘in 
force, a rapidly increasing agency force 
in five states, over one thousand stock- 
holders in twenty-six states, and sev- 
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Insurance 
Company 


The Western Reserve 
OF CLEVELAND, OHIO 


MARS E. WAGAR, President ROBERT E. GOOCH, Secretary 


OCTOBER 1, 1909 
CASH ASSETS __- . ; 
REINS. RESERVE . . ‘ 
SURPLUS TO POLICY HOLDERS 


$553,486.48 
264,913.14 
288,573.34 











You need the Agency for Another Company, 


PROVIDED IT’S THE RIGHT COMPANY. 
WE’LL FURNISH THE RIGHT COMPANY 
IF YOU’LL FURNISH THE RIGHT AGENT 


The Shawnee Fire Insurance Co. 
TOPEKA, KAN 

Insures against Fire, Lightning, Tornado Cyclone and Wind 

pl Storm—Assets over one te tenth five hundred thousand dollars— 

CHIEFOF THE SHAWNEES 9 Losses paid over three million five hundred thousand dollars. 

Established Oyer a Quarter of a Century 

















Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 116 Years, $140,302,105-87 
Western Department, Erie, Pa. Established in 1864 


J. F. Downrne, Gen’l Agt. W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4,973,879.20 
New York Office, 45 William St. erevetere B epartment: 


La Salle Street 60 
J.M. DE CAMP, General Agent WILLIAM S. WARREN, Resident Secy. 
Ohio, Indiara, Kentucky, Tennessee, Arkansas, GEO. H, MOORE, Assistant Sec L. 
West Virginia at Cincinnati. _ HUGH R. LOUDON, Deputy Ass’t Secy. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 
150 Broadway, New York 


DIED, ccntndtssbnbecccesttedee. c00es cee $2,532,353.26 
Liabilities, except Capital . ° 


F. H. DOUGLASS, Gen. Agt. 


Policyholders’ Surplus .. neeiee ere ‘@89487 19 
F. M. GUND, “aa Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











FIRE INSURANCE 
TORNADO COMPANY 
OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 








J. H. LENEHAR, General Agent ©. R. STREET, Ass’t General Agent 
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CHANGES IN THE FIELD 


APPOINTMENTS BY NATIONAL 








Monroe Goes to Iowa and Hubble to 
Kentucky—Cobban Goes Into 
Calumet’s Service 





The National of Hartford this week 
made important changes in its western 
feld arrangements. D. Edward Mon- 
roe, who has been special agent in IIli- 
nois, assisting State Agent H. F. Espen- 
scheid, becomes state agent of Iowa. 
John P. Hubble, who has been in 
charge of the Cook county department 
of Fred S. James & Co., general agents 
of the National, is appointed state agent 
of the National for Kentucky and 
takes up work at once. W. H. Sni- 
der of Davenport, Ia., who has been 
state agent for lowa and Missouri, will 
have charge of the large cities of Mis- 
souri, his local agency taking much of 
his attention. 

For some time Mr. Snider has not 
been very active in the Iowa field. A 
few weeks ago one of his assistants, 
W. H. Harrison, resigned and pur- 
chased the interest of Frank Balluff in 
the local agency of Balluff & Snider at 
Davenport and entered the local busi- 
ness with Mr. Snider, under the firm 
name of Snider & Harrison. This left 
only one active man in the Iowa field, 
Theodore Pierrot, who was sent out 
from the Chicago office a few months 
ago. Mr. Monroe has been in the IIli- 
nois field for about two years and a 
half and has made a fine record. While 
most of his earlier insurance experience 
has been in surety lines, he promptly 
took hold of field work and made good 
from the start. He has proved one of 
the most energetic business producers 
in the Illinois field, has acquired a good 
working knowledge of rating and has 
become strong with the local agents. 
He naturally was in line for early pro- 
motion and the need of another active 
man in Iowa furnished the opportunity. 
Mr. Monroe will make his headquar- 
ters in Chicago for a short time, but 
after the first of the year will move his 
family to Des Moines. 

* * * 


The death of U. F. Moss, state agent 
of the National in Kentucky, left a 
vacancy in that state. Mr. Hubble de- 
sired to return to field work and asked 
to be sent there and the general agent 
promptly complied with his request. 
Mr. Hubble came from Missouri, is 
familiar with southern ways and meth- 
ods and has had wide experience. He 
was western general agent of the Green- 
wich previous to its retirement in 1904. 
Since then he has been at the head of 
the Cook county department of the 
Queen and more recently of the James 
Office. 

Mr. Hubble has not decided on his 
Kentucky headquarters, but he will lo- 
cate in one of the smaller cities of the 
State. He desired to get away from 
confining desk work on account of his 
tyes. Mr. Hubble has developed the 
Cook county department to good pro- 
portions and it will remain in charge of 
Special Agents W. F. Bisbee and Thos. 

- Heald. No one will succeed Mr. 
Hubble. 

The National may not appoint a suc- 
— to Mr. Monroe at present in 
llinois, as the state is in good shape. 
State Agent H. F. Espenchied has one 
other assistant, Alexander E. Owen. 





Walter H. Cobban 

Walter H. Cobban of Minneapolis 
has been appointed state agent and ad- 
juster of the Calumet for Minnesota 
and Wisconsin. Mr. Cobban has had 
ee experience in the northwestern 
7 4 For ten years he was state agent 
D h e Manchester for Minriesota and 
akota, resigning in 1902 to become 
Manager of the Phoenix Mutual Life 
or the same territory. Early. in 1907 
€ gave up the life insurance business 





and became manager of the western 
Pennsylvania department of the East- 
ern Adjustment Company, with head- 
quarters at Pittsburg. He resigned this 
position last August to take a rest. 

While in the field Mr. Cobban occu- 
pied a prominent position. He was 
elected secretary of the Minnesota and 
Dakota Fire Underwriters in 1893 and 
became its president the next year. He is 
a member of the Minn-Dako-Wis Club 
and gave that famous organization its 
name. During his field days he was 
the close friend of Otto E. Greely, then 
state agent of the Phenix in the 
northwest and now secretary of the 
Calumet. It was he who nominated 
Mr. Greely for the presidency of the 
Fire Underwriters’ Association of the 
Northwest in 1900, and Mr. Greely’s 
election followed. 


John Driehs and H. L. Barnes 

Vice-President James F. Joseph, of 
the Commonwealth of New York, was 
in Chicago last week to complete ar- 
rangements for the western field cov- 
ered by S. D. Andrus, who resigned 
to become western general agent of the 
Georgia Home. He decided to divide 
the field, giving John Driehs of Chi- 
cago the states of Illinois, Missouri, 
Iowa and Nebraska. H. L. Barnes of 
Oshkosh, Wis., secures Wisconsin and 
Minnesota. 

Mr. Driehs has been connected with 
the John Naghten & Co. agency at Chi- 
cago for some years, and during the 
last five years has been special agent 
for the Metropolitan of Chicago. He 
is held in the highest esteem by the 
Naghten office. 

Mr. Barnes is the only son of F. B. 
Barnes, Wisconsin state agent of the 
North British. He is a Purdue gradu- 
ate and for a year past has been con- 
nected with the Wisconsin Inspection 
Bureau as rater. His work with the 
bureau is highly satisfactory. 


E. B. Underhill 

E. B. Underhill of Cleveland, for 
twenty years Ohio state agent of the 
Westchester, has resigned, to go into 
the brokerage business in New York. 

Mr. Underhill is a brother of the 
late Vice-President Underhill of the 
Westchester and is well known in Ohio 
insurance circles. 

Some months ago the company sent 
E. B. Cameron, one of the western de- 
partment examiners to Ohio to assist 
Mr. Underhill and he will now become 
the state agent. 











J. F. Nicholson 

J. F. Nicholson, Cook county special 
of the St. Louis Fire, has taken a simi- 
lar position with John Naghten & Co., 
and will work in the county with the 
agency’s other special, Thos. M. Hogan. 
This gives the Metropolitan Fire three 
specials in Illinois and its plan is to 
build up a creditable home state busi- 
ness. 





A. F. McKay 

A. F. McKay, special agent of the 
Firemens of Newark for Ohio, West 
Virginia, Michigan and Indiana, has 
resigned. This territory from Jan. 1 
will report to the western department 
at Chicago under Manager Neal Bas- 
sett. The field will be covered by new 
specials. 





H. A. Houghton 


H. A. Houghton of Boone, Ia., spe- 
cial agent of the German of Pittsburg 
in Iowa and Minnesota, has resigned, 
to travel for the Firemens of Newark 
in Iowa and Nebraska. 





Chester E Smith 


President George Delmege of the Century Fire 
announces the appointment of Chester E. Smith 
as special agent for the company for southeast- 
ern Iowa. Mr. Smith was formerly an agent 
for the Capital of Des Moines. 





E. A. Keeler and E. T. Tanner 
Following the resignation of C. A. Wehmeyer, 
Michigan and Indiana special for the Mont- 
gomery & Funkhouser General Agency, to go 





with the Security of Connecticut, E. A. Keeler 
of Columbus, Ohio, will, in addition to Ohio, 
have Michigan and eastern Indiana, while E. T. 
Tanner of Paris, Ill., will take western Indiana 
in addition to southern Illinois. 


Telephone Main 2010 





MOONEY & COMPANY 


John A. Carlson 





P John A. Coptons, a queniner = the werteen GRCORFORATED) 

epartment of the Continental, comes specia 

agent for Utah and southern Idaho. 184 La Salle Street 
The Texas loss ratio this year threatens to run CHI Cc A G oO 


close to 100 percent. A number of companies 
doing a large business have a loss ratio above 
100 percent. 


—_— 





T. H. Manson, secretary of the German 
American Fire of Baltimore, is visiting in 
Chicago. 


EXCEPTIONAL FACILITIES FOR 
HANDLING SURPLUS BUSINESS. 


Atlas Insurance Company of Des Moines, la. 


Hetabiliewnhed im ison 


FIRE, TORNADO AND AUTOMOBILE INSURANCE 


A conservative company, but a liberal writer with the right 
kind of agencies. 


Childs, Young & Wood, General Agents for Cook county, 152 La Salle 
St., Chicago, IIl. 


W. L. Nelson & Co., General Agents for Arkansas, Tennessee, Louisiana 
and Mississippi, Memphis, Tennessee. 


For agencies in all other territory, address the Home Office 
WILLIAM WILKINSON, President. 








Est. 1892 








T. H. NELSON, Secretary. 





INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 
J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, ist Vice-Pres. E. R. DANNELS, Sec’y 
M. F. GRIM, General Agent, 02, eetucty tnd Southern Michigan, $8 North High 
MONTGOMERY & FUNKHOUSER, Gen. Agts, iisccgsSscrthtsas irezet 





PEOPLES NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 








This is the time of the year when agents remind their clients 
to have all chimneys and flues carefully examined and repaired. 
Neglect of this simple precaution has cost our country annually 
MILLIONS of DOLLARS and THOUSANDS of precious HUMAN 
LIVES. Such fires are due to the CRIME of CARELESSNESS. 


If the risk is found all right, have it insured in a strong, con- 
conservative American Company. There are none better or 
more conservative than the “PEOPLES NATIONAL.” 


LOUIS S. AMONSON, President 


CASH CAPITAL ONE MILLION DOLLARS 


MOORE, CASE, 
LYMAN & HUBBARD 


Managers for Chicago 
and Cook County 
TELEPHONE CENTRAL 311 


No. 159 La Salle Street CHICAGO 
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AS VIEWED FROM CHICAGO 


IMPORTANT CHICAGO CHANGE 

The George M. Harvey Company of 
Chicago will hereafter be located with 
Klee, Rogers & Co. The Harvey agency 
will maintain its board membership, 
but in the interest of economy Klee, 
Rogers & Co. will handle the business. 
This adds additional capacity to Klee, 
Rogers & Co., who have attracted con- 
siderable attention by the development 
of their agency. W. J. Knight of the 
Harvey agency will retire from business 
and go west. George M. Harvey and 
James H. Shields will continue in busi- 
ness in Klee, Rogers & Co.’s office. 
This gives Klee, Rogers & Co. the fol- 
lowing companies: Prussian National, 
Svea, Georgia Home, Western of Pitts- 
burg, Farmers of York, German Ameri- 
can of Maryland, Atlas of England, 
Pennsylvania Fire and Liverpool & 
London & Globe. 

Klee, Rogers & Co. also represent the 
Providence Washington, Federal and 
London Lloyds for automobile and 
floater business. It has the Aetna In- 
demnity for burglary insurance. 

The firm has just secured the Cook 
county agency of the American Live 
Stock Insurance Company of Indianap- 
olis, insuring live stock, particularly 
horses, against death from any cause. 
This is one of the best live stock com- 
panies in the country and no better ap- 
pointment could have been made in 
Chicago. The agency expects to do 
quite a business in live stock insur- 
ance. 





s . * 
CONNECTICUT MEN DINED 

All the western department field men 
of the Connecticut Fire were in Chi- 
cago this week as President Browne 
was in the city. On Tuesday evening, 
Manager McDonald tendered the force 
a banquet at the Hotel La Salle. 

a * . 
INCREASE WILL BE VOTED 

There is no doubt that the stockhold- 
ers of the Calumet will authorize the 
increase in the company’s capital to 
$300,000 at the meeting to be held Nov. 
22. As the directors are favorable to 
the increase and they control the ma- 
jority of the stock, the action of the 
stockholders will be merely formal, to 
comply with the law. As the new stock 
will be sold at a premium of $150,000, 
the surplus of the company at the end 
of the year will probably be between 
$180,000 and $200,000. The company 
has increased its business so rapidly 
this year that considerable of the sur- 
plus it held last January has gone into 
the reserve, although the operations of 
the company so far this year have 
shown a good underwriting profit. 

© . * 

INTEREST IN NAMES DROPPED 

At the meeting of the Illinois Blue 
Goose, this week, members were in- 
terested in the report of the officers, 
which was read in open pond, giving 
the names of those dropped from mem- 
bership for nonpayment of dues. One 
of these was a prominent western man- 
ager and two of his field men were 
also on the list. A few Illinois state 
agents permitted themselves to be read 
out of the order by failure to pay dues 
for two years. There was consider- 
able criticism made after the meeting 
of the men who allowed themselves to 
leave the order in this way. 

R. D. Champlin of the Connecticut 
Fire was given the obligation. The 
annual meeting and election of officers 
will be held in the Masonic Temple, 
Chicago, the evening of Dec. 13, which 
is the day before the semiannual meet- 








” Tx FIRE INSURANCE 
8 Telegraphic Code 
Will be SENT ON APPROVAL 

eecahte 


COE € ROSS, 927 Airdrie Place, Chicago 





ing of the Illinois State Board. At 
12:30 o'clock Dec. 6, at Vogelsang’s, 
a noonday luncheon will be given. 

One of the pleasant incidents of the 
meeting was the reading of a telegram 
of greetings from Most Loyal Grand 
Gander Charles H. Pescay. 

* 2 * 
WILL USE NO HASTE 

Victor Roth, secretary of the Secur- 
ity of Connecticut; R. H. M. Stewart of 
Philadelphia, general agent of the com- 
pany for the middle department; W. E. 
Jones of Columbus, O., state agent for 
the company in Ohio, Kentucky and 
West Virginia, were all in attendance 
at the funeral of Western Manager J. 
A. Daggett. They spent a day in Chi- 
cago. 

Saocy Roth said the company 
would not be in any haste to fill the 
vacant position. It may be months be- 
fore any action is taken. 

E. K. Crawford, formerly assistant 
secretary of the German of Freeport, 
has been Manager Daggett’s right hand 
man, and during the past year has 
borne the brunt of the work as Mr. 
Daggett has been ill. He will continue 
as acting manager as the company has 
every confidence in him. 

7 * * 
SOME LOCAL EVENTS 


The Chicago local agency of John D. Cory & 
Co. has been incorporated with $15,000 capital 
stock. The incorporators = John D. Cory, 
Ralph Rawlings of the A. D. ~— general 
agency at Lansing, Mich., and L. E. Harding, 
of % % if Harding, a attorneys. 

A. E. for fifteen years an examiner in 
the suai » dapeeunent of the Continental, has 
become a broker for Marsh & McLennan. 

Geo. E. Redfield and F. N. Re Qua of the 
Farmers of York have moved their offices to 
the em & Funkhouser agency. 

Thos Patterson, who has been connected 
with <aieage general offices as underwriter, is 
— with the western department of the Spring- 
e 





Lectures at Wisconsin University 


L. A. Anderson, actuary of the Wis- 
consin department, last week delivered 
a lecture before the class in state ad- 
ministration at the University of Wis- 
consin. He gave an account of the 
origin, purposes and work of the in- 
surance department. 





News About Companies 





Minnesota Fire 

The Minnesota Fire of Chatfield, 
Minn., has had its stock subscribed. In 
fact there were 300 shares over-sub- 
scribed. It expects to have all its funds 
paid in by Nov. 10 and it will begin 
business Nov. 15, four months from 
date of incorporation. It will do busi- 
ness direct with the assured. C. L. 
Thurber is vice-president and under- 
writer. 





Ohio German Fire 
Secretary S. P. Holmes, of the trustees 
of the Ohio German, says: 
“The time for filing claims closed on 
Sept. 1, since which date we have been 
making our final examination of claims, 


with a view of presenting them to the. 


court for allowance, and, while this is a 
very large undertaking, we anticipate 
that the court will order a dividend 
some time during the early part of 
January of possibly twenty cents on the 
dollar. We have some five thousand 
claims yet to be examined and are 
proceeding with the work as rapidly 
as possible.” 





Iowa Manufacturers 


The recent change in the charter of 
the Iowa Manufacturers of Waterloo 
was made simply for the purpose of 
making the charter more definite and 
thus avoid complications should the 
company desire to enter other states. 
The Iowa statute provides that com- 
panies may insure property against fires 
and “other casualties.” This being in- 
definite, the company had its charter 
changed so as to make its objects to 
insure against “fire, lightning, cyclones, 





FIDELITY | “"assers°" 
mee | $3,760,748. 


INSURANCE CO. 
46 CEDAR ST., N. Y. 


$980,308. 


SURPLUS TO POLICY HOLDERS 


$2,788,440. 

















WILLIS S. HERRICK BENJAMIN AUERSICH 


Herrick & Auerbach 


(Successors to R. J. O: HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


ommmeee Ci 1851 


Lumbermens Insurance Co., of Philadelphia 


INCORPORATED C 3 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 


GOOD ACENTS WANTED 
CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE C0. 





of San Francisco, Cal. of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO.. Lad 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 


Motor boat insurance. 


ORR é WALL, General Agents, 2 & 4 Sherman St., Chicago, IE. 


Agents wanted in desirable localities 








A PROGRESSIVE COMPANY, FOR PROCRESSIVE ACENTS 


EASTERN FIRE INSURANCE C0. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 
W. MALCOLM LOWRY, Special Agent 


Illinois and Missouri 


4515 Washington Bivd., St. Louis 


C. R. BARBER, Special Agent 
Illinois, Michigan, Ohio, Wisconsin 
153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, Ill. 














Established 1906 Total Resources over $4,000,000 





Procure an Indemnity Bond from 


The Reisch Indemnity Company 


for your clients owning property rented for dram-shop purposes, and thus secure for 
them complete protection count, loss from civil damage dram-shop suits brought 
under the Illinois Dram-Sho 


Largest property owners in . carry the “REISCH” Bond. 
Liability Unlimited. Protection Complete. Rates Reasonable 
Liberal Commissions to Brokers. 

Chicago Office: 


Bank 
Corn amen nar 


Home Office; 
Springfield, Illinois 
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vin sound inland privileges originally |OHIO AND WEST VIRGINIA 


granted in the charter. 








NEW RULES WORK SMOOTHLY 
Nebraska Underwriters 
The Arkansas business of the Ne- 
braska Underwriters has been rein- 
sured in the Firemens of Newark. 





Credit Due Exchange Officers—Trust 
Companies Incorporate an Agency 
—Telephone Interinsurance Plan 





Merchants & Manufacturers 
. C. Stockdell of Atlanta, general agent of r P 
se eeade of Brooklyn, proposes to organize a Cleveland, Nov. 9—(Special Corre- 
new fire company with $1,000,000 capital and | spondence)—The insurance business 
41,000,000 Penafacturere, It we understood that | ere is now sailing along as smoothly 

t! n ; , - - 

coal be president and manager and at the | 25 you please, just as if there had been 
same time continue as southern representative | no changes in the rules of the exchange. 
of the Phenix. Local capital is said to be in’ |The members ‘at large do not realize, 
Se though, the hours and days of work 
Home of Arkansas that were required to bring about the 
The Home Fire of Fordyce, Ark., has rein- | new order of things on the part of the 
owed its Texas and Louisiana business in the | officers and committees. it is said that 
—-* _— |no administration has ever put in so 
much hard work since the organization 
The National Petroleum Mutual Fire is a | has been in existence as the present 
new company just organized in Philadelphia | one. Things had gone along until the 
under a Pennsylvania charter, which is now pre- | need of better conditions had become 
pared to write fire insurance on properties of | . . 4 the off io wk 
the various independent petroleum interests | !™perative and the officers set to wor 
throughout the country. to revise the constitution and by-laws 


n ar and thus enlarge the usefulness of the 
Ekern Resumes Official Position institution. When they were through 


Herman L. Ekern of Whitehall, Wis., | some of the agents said that the re- 
who resigned as deputy commissioner | quirements were too stringent and com- 
of insurance of Wisconsin several | panies which had been operating on 
months ago in order to go to the coast | rather a free basis would never consent 
on legal business, was reappointed by |to them. But when the matter was 
Commissioner Beedle on Nov. 9 and he | presented with the reasons for the 
immediately resumed his duties. Mr.|changes they did consent. A few 
Ekern is a former speaker of the Wis- | changes were made to insure immunity 
consin Assembly and is widely known | from legal troubles. Now the agents 
in the insurance world in connection | believe they have a better organization 
with the framing and passage of the | than ever and furthermore feel that they 
radical insurance laws by the Wiscon- | are in a position to control every bad 
sin Legislature of 1907. ‘ | condition that may arise and prevent 
those so disposed from meeting the in- 

MILLIGAN—Edward Milligan, vice-president | surers’ dickering with all kinds of prop- 
of the Phoenix of Hartford, is on a western | Qcitions, just to secure the business. 
trip, visiting the large cities in company with | ’ 
eo. M. Lovejoy, of Lovejoy & Spear, western | _ 


managers. Two trust companies that were com- 


: | pelled, by a recent interpretation of the 

H. M. GRATZ—Henry M. Gratz, president of | — O83 : “pate 
the Girard Fire & Marine, is in Chicago, visiting | State law, to give up their agencies, 
W. E. Rollo & Son, western managers. have disposed of them to the Cleve- 
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A NEW LLOYDS BINDER 


b 3301001010) GUARANTEED UNDERWRITERS ONLY 


Immediate binder 10 










Commission solid indemnity. 
[rue excess lines at tariff solicited from local agents. 


HALE, SEATON & COMPANY CLEVELAND 








R. P. CHEW, President R. W. ALEXANDER, Secretary 


Cash Capital 


Surplus to 
$200,000 


Policyholders 
204,002.76 


\ 
—- 6 


LNSUARANCH, © 


GHARLES TOWN, WEST VIRGINIA. 


For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New 
York and Ohio, Address Home Office. 


OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 

FIRE, LIGHTNING AND TORNADO INDEMNITY 

STATEMENT JANUARY 1, 1909 

$1,487,930.64 


49,554.79 
125,000.00 








Reserve for Reinsurance - 

Reserve for Losses - . 

Reserve for Contingencies - J 
Net Cash Surplus -_ - 637,926.86 


Total Assets, - + $2,300,412.29 
JAS. C. JOHNSON, President 
M. L. BENHAM Secretary 
Organized in 1848 
Losses Paid More Than $14,000,000.00 














The Cincinnati Mutual Fire Insurance Co. 


503-504-505 Fourth National Bank Building 
CINCINNATI, OHIO 


Our record for the prompt and satisfactory adjustment and payment of 
all legitimate losses is second to none. Popularity induces prosperity and 


that’s why we are prospering. Good agents wanted in Ohio towns where 
not represented. 


LOUIS H. SCHWEER, Secretary. 


C OOPER|NATIONAL 


Fire Insurance Co. Insurance Company 
of Dayton, O. of Cincinnati, Ohio 














DAVID pa. con CHAS. W. SCHENK ORGANIZED 1 85 1 


Vice-President 
SAM.L. LA ROSE 





G. W. POHL“AN, JR., Pres. EDW. A. WINTER, Sec’y 


Indiana State Fire Insurance Co. 


JOSEPH L. EBNER, Prest. Tudianapolis, Ind. ALVIN T. COATE, Secy. 
ASSETS, DECEMBER 31sr, 1908, $147,901.85 


We desire correspondence with Agents who have excess lines on which the 
capacity of their own offices is exhausted. Pindings by telephone or telegraph. 
Prompt and careful attention to all matters submitted. 





ALVIN T COATE, 
Secy. 


TEUTONIA beware ns 


CoMPOSED OF 


The Eureka F. & M. Insurance Co. 
The Security Insurance Company 


OF CINCINNATI, OHIO 
Statement Jan. 1, 1909 


American Central Life Building. 





Fire Insurance Company | 
of Dayton, Ohio 
INCORPORATED 1865 | 





rte a I a sunn centsiseritiintinnbieil $250,000.84, 
Cash Assets $709,743.35 Reserve for Reinsurance .............+++ 238,166. 
Net Surplus over capital and all liabilities 509,281.56 Other Liabilities ................ccceeeees 25,491 
Fane Be awicenscecessvseseuvesesessans 227,805.13 
EDWARD PAPE, Pres. T.A.LEGLER, Vice-Pres. | I cnacaésaccudsdenentnnl $741,462.52 


J. LINXWEILER, JR., Sec’y. 
INCORPORATED 1804 


P, A. ROTHIER, Prest. ADAM BENUS 6" 





CHARTER PERPETUAL 


tHE UNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 
J. HENRY SCATTERWOOD, Pres. M. JOS NOWLAN, ist Vice-Pres. E.R. DANNELS, Sec’y 
M. FE, GRIM, General Agent, Ohio, Kentucky and Southern Michigan, 3 North High 


Street, Columbus, Ohio. 


MONTGOMERY & FUNKHOUSER, Gen Ags. 2 "Sin'srs Mer, 


La Salle Street, Chicago, 








E. J. Forney, Pres. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 


INCORPORATED 1850 


RICHLAND 


MUTUAL INSURANCE COMPANY 
MANSFIELD, OHIO 


J. M. Cook, Sec’y 


DIRECTORS: 
ae “—o a t .. Roraee 2 Lente, Brecher 
emium Notes . ’ NS:Recd J. W.Jonner, §. A: Jesniags 


An Agency Company 


Business Confined to Ohic. 


BH. R, SMITH, Pres. 





R. SMITH, Sec’y 


Marsh & McLennan 
Surplus Insurance 

EIGHTY THOUSAND DOLLARS 

Automobiles 


Insured under floater form covering everywhere. 





CAPACITY 








REPRESENTING Chicago Office Off ces also in 
Northwestern F. & M. polis 
Lioydy, Lgodon = 159 LA SALLE STREET Duluth and 
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land Insurance Agency Company. A 
stock company has been formed and the 
officers and directors of the Citizens 
Trust & Savings bank and the Cleve- 
land Trust Company will hold the 
shares as individuals. Chauncey O. 
Ranson has been manager of the Cleve- 
land Insurance Agency and will con- 
tinue as manager of the new corpora- 
tion. The companies represented are the 
Aachen & Munich, Fidelity and Ger- 
man Alliance. 


This city will be compelled to go 
without additional fire engine houses, 
unless the authorities find they will be 
able to spare enough from other pur- 
poses to build them the coming year. 
The bond issue failed at the election 
last week, as was expected, although, 
as results proved later, a different ad- 
ministration would have had the hand- 
ling of the money. Almost half a mil- 
lion dollars in bonds may be issued 
without the approval of the voters dur- 
ing the ensuing year, however, if the 
new administration approves an _ in- 
crease of the debt, as some of the old 
issues will have been paid off. The de- 
partment may get some of that and the 
new high-pressure system may also be 
taken into consideration as to its needs 
for extensions and equipment with spe- 
cial power. 

An interesting story, with Lima as its 
origin, was heard in Cleveland last week 
and it concerns, to some extent, the 
defunct Ohio German and the peculiar 
course pursued by an agent. Henry 
Freuh, president of the Lima Brewing 
Company, owned a 20-room two-story 
hotel building at Harrod, Allen county. 
He had kept it insured right along and 
had paid out about $400 in premiums 
since he owned it. Just a few days pre- 
vious to the failure of the Ohio German 
he renewed for $1,700, the agent deliv- 
ering a policy written in that company 
and collecting the premium. On hear- 
ing of the failure Freuh asked the agent 
that he be protected in the premium he 
had paid. The interview proved rather 
stormy, as the agent insisted upon a 
second premium if he issued another 
policy. Freuh finally left the office and 
the agent concluded to issue a policy in 
another company. Soon after this 
Freuh sailed for Germany and some 
few months later the agent cancelled 
the policy because he had not received 
the second premium he had demanded 
at the interview. While Freuh was ab- 
sent and after the policy was cancelled 
the building burned. Now Freuh has 
the Ohio German policy on exhibition 
and is saying unkind words about the 
agent. 


It is said that the stock of the five 
and ten-cent store of the S. S. Kresge 
Company, which was destroyed by fire 
two weeks ago, was insured in a fund 





which the company carries for that pur- 
pose. The draft on that fund must be 
rather heavy, as the company has had 
losses at other places within the past 
year or so, as well as in this city. If 
information could be secured as to just 
how the company is coming out on this 
plan, it would be interesting. In addi- 
tion to the two fires suffered by that 
company within eighteen months, it 
will be remembered that F. M. Kirby & 
Co.’s big store on Euclid avenue was 
destroyed last winter. The experience 
of stores of that kind here would seem 
a little discouraging from an under- 
writer’s point of view. 

J. B. Hoge, of this city, who has 
spent months perfecting the plan, states 
that the interinsurance organization 
formed for the purpose of carrying in- 
dependent telephone risks, will begin to 
write policies this week. The head- 
en of the business will be in the 

M. C. A. building, Chicago, although 
Mr. Hoge will retain his residence in 
this city for the present, at least. 

The organization will be known as 
the Telephone Fire Insurance Exchange 
and business will be confined to the 
membership exclusively. No agents 
will be employed and all expenses per- 
taining to local and state plants will 
thus be eliminated. The solicitation will 
be done by mail. The active manage- 
ment will be in the hands of one man 
working under an executive board of 
five telephone men, assisted by an ad- 
visory board of twenty-five men scat- 
tered all over the United States. 

To provide for finances a provident 
fund will be established by requiring 
each member sto subscribe seven cents 
for each telephone unit or instrument 
owned or controlled by it. As soon as 
the profits credited to each member’s 
account shall equal fifteen cents for 
each telephone, the subscription shall 
be automatically cancelled. The insur- 
able value of independent telephone 
properties in the United States is esti- 
mated at $40,000,000. 





Incendiary Fire at Columbus 

Two fires, one certainly and the oth- 
er probably incendiary, developed in 
Columbus last week, and are under in- 
vestigation by deputies of the Ohio fire 
marshal’s department. At 11 o’clock 
Thursday night fire did $700 damage to 
the plant of the Columbus Printing 
Company, i in East Long street. Friday 
morning it was found that a pile of oil- 
saturated sawdust had been banked 
against a shed at the rear of the plant, 
by some one operating from the abut- 
ting alley, and then set afire. About 
half the saturated sawdust remained 
unburned. This is the plant which pub- 
lishes the Catholic Columbian. Feb. 27 
last, just before the big Tracy-Wells 
fire, there were four incendiary fires in 
the two alleys which intersect in the 





W. IRVING OSBORNE, President 


JAMES A. PATTEN, Vice-President 


OTTO E. GREELY, Secretary 


CALUMET INSURANGE COMPANY 
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The Empire City Fire Insurance Company 
New York 


Capital, $200,000 


Surplus, $196,560 


Assets, $725,882 


ACENTS WANTED IN OHIO 


F. F. MURRAY ve ee ee 
F. W. WEISENBERCER ee *e 


Commercial-Tribune Bulliding .. .. 


Special Agent 
Assistant 


Cincinnati, Ohio 





PITTSBURGH INSURANCE COMPANY “9337 


1808-11 Commonwealth Bidg., Pittsburgh, Pa. 


Capital. veseeseeeee $100,000.00 Net Surplus... .-2-..0.000eecece. 
Aasets, January 1, 1909... 02... 375,250.59 Pk ang So ahem Pc 
Sjnsnandl to do bratann in Peumefonale, Illinois, Michigan, Ohio and Wisconsin 


R. J. WILSON, President D. C. SHAW, Vice-President R. J. McCKNIGHT, 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, — 


ALLECHENY FIRE INSURANCE Co. 


1627 Beaver Ave., N. S., PITTSBURG, PA. 
CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 


AGENTS WANTED 2.2 rc.citine THOS- ©- CARSONS, Special Agent 
INCORPORATED 1849 GERMAN FIRE 
WwW E S T E R N Insurance Company 








of Wheeling, West Va. 
INSURANCE COMPANY ORGANIZED IN 1867 
of Pittsburgh Cash Capital $200,000 00 Net Surplus $237,557.58 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


CAPITAL - - . $ 300,000.00 DANA E. LATIMER 
SURPLUS TO POLICY HOLDERS 406,162.75 WILLIAMSON BLDG. CLEVELAND, OHIO 


ASSETS - <= = = «© « 881,944.34 Special Agent for 
LOSSES PAID TO DATE - = 4,453,215.00 Ohio, Indiana and Michigan 


The Pittsburgh Casualty Company 


Announces its admission to Ohio, and desires to secure responsible Agents in every City and Town in the 
State at once. Writes 


Accident, Health and Plate Glass Insurance Exclusively 


Apply to JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 


PITTSBURG UNDERWRITERS 
IRVAN NECKERMAN, Manager. Commonwealth Bldg. PITTSBURG, PA. 
UNDERWRITTEN BY COMBINED STATEMENT 


FIRE AND TORNADO 











Allemannia, Fire Ins. Co.. of . Pa, Capital, - - a a $1,3000,000.00 
Richa Centon, || Sivas TS ea 
Teutonia Fire Ins. Co., of A vy. Pa. Assets, - - - - 5,632.724.06 

National Ins. Co., of . Pa. Surplus to policyholdera - 2,924,334.93 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO. 
we - ‘Waatenh. ™ 





Capital...... aivéactlinsaas Serre S * 
ice tets «5c titekteinena Sea's a EE Re ey 2,107,872.81 
me to Policyholders. ERE me I re Ta hhnokns 1,187,282.90 


HENRY WACHTER, Manager 
218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in Illinois and Ohio 





56th ANNUAL STATEMENT 


A + 


Capital - - $ 500,000.00 
Asses (wo protec policyholders) - Pose i914 
et Surplus to policyholders - 
of Wetartsenen.¥! Net surplus to stockholders : . 786,779.14 


W. H. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit. 
N. T. JULIAN, General Agent, Ohio and West Virginia, Columbus. 
GUS M. WISE, Special Agent, Indiana and Keatucky, Indianapolis. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, 159 La Salle Street, Chicago. 
RAYNOLDS BARNUM, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
BE. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


FIRE INSURANCE’ |BROKERAGE COMMISSION 
Lohmeye r & Gosh orn Allowed on Cincinnati Business Placed with 


us by Outside Agents 
General Agents for West Virginia EARLS & JOHANSING 
Charleston-on-Kanawha, W. Va. 


First National Bank Building, Cincinnati 
AGENTS pny me Actas, Copesetions, Gieaeds Guat 
re 
WANTED IN UNOCCUPIED TERRITORY Bending a 4 oe bole. hous nad urety 


SEABOARD F. & M. INSURANCE CO. siiesiaa, 


GALVESTON, TEX. 
B. ADOUE, Pres. J. H. LANGBEHN, Sec’y 


C. C. BOWEN, Ass’t Sec’y 
RESOURCES DECEMBER 31, 1908 
ASSETS, $433,529.95 CASH CAPITAL, $250,000 NET SURPLUS $69,545.21 


H. W. COLSON, Manager 
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block in which this plant is situated, 
within three days. One of these dam- 
aged the Catholic Columbian’s plant 
several thousand dollars, but no trace 
was found of the incendiary. 

Early Saturday morning a fire started 
under the pantry at the residence of C. 
A. Reynolds, in Bryden Road. Dam- 
age was limited to $200. Evidences of 
incendarism are said to exist, but have 
not been made public. 





Marshal Zuber’s Economies 


Material economies in conducting the 
Ohio state fire marshal’s department 
are shown in a report filed Monday 
with Governor Harmon by Marshal 
John W. Zuber. It shows that month- 
iy expenditures have been cut from an 
average Of $6,100 to an average of $4,300, 
mostly by dispensing with high-priced 
assistants. Convictions for arson num- 
ber 24, compared with 20 during the 
same length of time under the admin- 
istration of Gen. W. S. Rogers. It is 
stated that General Rogers is reported 
from Cleveland as preparing to petition 
the senate, when the general assembly 
convenes in January, to set aside his re- 
moval by Governor Harmon and the 
subsequent appointment of Mr. Zuber. 





Make the Boundaries Definite 


A special committee of the Western 
Union has submitted a recommendation 
making definite the boundaries of thé 
excepted areas of the cities of Cleveland 
and Cincinnati. If the recom- 
mendation is adopted the Cleveland ex- 
cepted territory will include all of Cuy- 
ahoga county except the towns of Bed- 
ford, Berea and Chagrin Falls. Cin- 
cinnati will include Hamilton county, 
Ohio, and Kenton and Campbell coun- 
ties, Kentucky. By making the limits 
specific instead of using the words 
“tributary and contiguous to,” all ques- 
tion as to Kentucky whiskey business 
outside of Kenton and Campbell coun- 
ties being excepted is settled. 





Consider the Commission Question 

The executive committee of the West 
Virginia Underwriters’ Association met 
at Parkersburg Tuesday and discussed 
the question of uniform commissions 
for the state, which will probably be 
considered at the next regular meeting 
of the association. The sentiment seems 
to be strong that commissions should 
be regulated in some way. 





E. J. Goshorn Disappears 

West Virginia underwriters keenly 
regret the disappearance about three 
weeks ago of E. J. Goshorn, of Charles- 
ton, W. Va., of the firm of Lohmeyer, 
Goshorn & Patterson, the largest 
agency in the state, representing many 
companies both as general agents and 
locally. Mr. Goshorn was one of the 
most popular insurance men in the 
State and one of the prominent citizens 
of Charleston, of which city he has 
been a resident for many years. There 
1s absolutely no clue to the reason for 
his act. His accounts are perfectly 
Straight, he has had no family trou- 
les and in no way can a reason be as- 
signed by his most intimate friends. 
Before leaving he divided his estate of 
about $80,000, giving his wife $40,000. 
hortly after he went away his wife 
received a letter mailed from Kansas 
City Stating that he would not return. 
Pecial agents of the various compa- 
nies represented who have been on the 
ground have decided to make no 
change. The affair is simply a mystery. 


Ohio Agency Appointments 
Aetna—A. L, Hannah, Blanchester; T. H. 
Elise Company and M. Anderson, Cleveland; 
Nezabeth G. Gove, Milan; Merideth, 
. i nel A. N. Winters, Sciotoville. 
Ae D. Kirkpatrick, Hillsboro. 
lance—R. C, Rigdon, Spencerville; Nicholas 


uber, Aurea. 
mer, _ ‘ 
i oo oo 
tlas, Eng—G. A. Cassel, Ashland; J. A. 


Copman, Byesville. 


Aachen & M.—R. L. Freudenberger, Steuben- 


i FAR Thomas, Alliance. 
u , . , i 
Phila, delphia. J.—C. C. & V. O. Mathias, New 





Boston—F. E. Donnenwirth, Bucyrus. 

Coml. Union, Eng.—Geo. W. Friedley, Bel- 
levue. , 

Connecticut—H. C. Wollam, Ridgeway; J. A 


Fithian, Youngstown; R. R. Burnell, Jr., Syra- 


cure. 

California—P. T. Mell, Lima. 

Detroit—G. C. Kipp, Greenville; J. Curren & 
Daughter, Delaware; T. J. Edwards, Lima. 

Delaware—C. Marsh, Delphos; H. C. 
Bragg, Cleveland. 

Empire 


Cit — Bishop & Darling, 
Centerburg; Wm. H. Whitacre, Morrow. 

Franklin, Pa.—G. B. Fulton, North Baltimore. 

Fire Assn.—Draper Insurance Agency Com- 
pany, Elyria. 

Ger. All.—C. L. Sanborn, Loudonville; B. F. 
Lindsey, Lindale. : 

Ger. Amer., N. Y.—Shinkle & Steele, Higgins- 
port; M. H. Ailes, Anna. 

eorgia Home—Allen Zug, Lima; Chas. Brum- 

field, Mansfield; C. V. Hammersmith, Massillon; 
Wendell Helfrick, Galion; Draper Insurance 
Agency Co., Elyria; L. A. Davis, Plain City. 

Hawkeye—Chas. E. Mitchell, Akron. 

Humboldt—El H. Reeder, Sabina. 

Hartford—J. W. Campbell, Sardinia; Leonard 
Parks Company, Cleveland. 

Hanover—L. ¥. Orth, Arcadia; A. E. Jacdbs, 


& Gri 

Delaware; C. S. Hoskinson, Zanesville. 
Mercantile—H. Bilenken, Dayton; 

Fesnacht, Massillon. . 

Mich. Coml.—H. C. Conger, Sebring. 

New Hampshire—E. C. my > iffin. 

Natl. Union—O. R. Hines, Scio; E. M. Smith, 
Brookville. 

National—Shinkle & Steele, 
I. Parry, Jackson. 

National, Pa.—C. N. Stearns, St. Marys; G. 
W. McCracken, Urbana; J. H. Amore, Coshocton; 
J. R. Calvey, Cleveland; T. H. Harp, Green- 
ville; Homer Witten, Cambridge; Arthur Graf, 
Cincinnati; Baxter & Pugh, ellston; Wm. H. 
Frater, Toledo; Lippincott Bros. & Co., Marion; 
& — Troy; L. A. 


Horace 


Higginsport; I. 


P. J. Goodrich Harbaugh, 
Piqua; Chas. Baker and D. A. Woodward, Zanes- 
ville; J. R. Bradner and T. P. Johnston, Fos- 


toria; O. C. Volkmor, Massillon; J. P. Deford, 
Minera; R. E. Waugh, Portsmouth; W. H. An- 
derson, Chas. Esselburn, Henry Feuchter and 
A. H. Palmer, Akron. 
Pelican—Elyria Insurance Agency, Elyria. 
Palatine—T. J. Edwards, Lima. 
Pennsylvania—Andrew Witherup, Berea; Wm. 
S. McClenaghan, Lancaster; I. I. Parry, Jack- 


son. 
Phoenix, Ct.—Mrs. C. E. Gove, Milan. 
eee City—C. E. Mitchell, Akron. 
oyal—Allen Zug, Lima. 
Roch. Ger.—John Bans, Cleveland; Neuhart & 
Thompson and F. W. Schumacher, Woodsfield. 
Spring Garden—W. H. Setttege. Wapakoneta; 
o._ = Schmidt, St. Marys; m. H. Miller, 
eipsic. 





OHIO NOTES 


A. B. Rundell of Norwalk, Ohio, has sold his 
agency to Kent H. Woodward. 

Ralph J. Smith, local agent at London, Ohio, 
was re-elected mayor for the fifth time in the 
recent election. 

The Ohio insurance department has granted 
a license to the Peoples National Fire Insurance 
Company of Philadelphia. 

_ Harry E. Linninger has purchased an interest 
in the Wagner Loan Agency at Celina, repre- 
senting a number of companies. 

A. E. Hannah succeeds W. T. Ertel in the 
local business at Blanchester, Mr. Ertel having 
gone to Colorado on account of his wife’s health. 

_Harry B. Hull, who sold his local agency at 
Findlay, Ohio, about five years ago, has repur- 
chased it and continued it in the same location. 

Fred W. Burkley, a Columbus local agent, 
died at St. Francis Hospital in that city re- 
cently. The agency will be continued by his 
eldest son, who is only eighteen years old. 

Glenn M. Pine, for the last five years con- 
nected with the Fullerton agency at Washington 
C. H., was at the November elections chosen 
city auditor, defeating his opponent by a ma- 
jority of 266 votes. 

The Ohio Inspection Bureau has just com- 
pleted an inspection of Marion, and the manu- 
script is now in the office, being assembled for 
the printers. The Lorain inspection will be 
completed next week, and this week the bureau 
started its inspection of Newark. 


WEST VIRGINIA NOTES 


W. B. Rector, the leading agent at Belington, 
W. Va., has opened an office at Philippi, placing 
Mr. Bennett in charge. 

The Sun has withdrawn from the agency of 
Tom B. Bowman, at Philippi, W. Va. ‘ourteen 
companies are represented, including the Indiana 
& Ohio Live Stock for the state. 








W. E. Hairies Chosen Secretary 

M. L. Benham has resigned as sec- 
retary of the Ohio Farmers and As- 
sistant Secretary W. T. Haines, who 
has been connected with the company 
for twenty-seven years, was elected 
to fill the vacancy. Mr. Haines de- 
serves the promotion because of his 
faithful service. Lee Elliott, of Se- 
ville, Ohio, and Geo. R. McConnell, 
Troy, Ohio, were elected directors. 





ROLLINS & BURDICK 
INSURANCE 


169 La Salle Street 
Long Distance 


Chicago 
Phone Central 4076 
Exceptional facilities for writing and placing insurance in 
admitted companies on risks when the local market is exhausted 
anywhere in the United States and Canada. 


Also Binding Contract at Lloyds, London 
Immediate Binders given 
10% Commission 


Floating Insurance Written. Automobile Insurance Written 














Individual Fire Underwriters of St. Louis 





DECEMBER 3ist, 1908 


Casta ABBOC. o0cce cccccccescccccces soceeccccce eevcescccccs cee set cesecctesss 871,359.89 
Surplus to Policy Holders... .... 0. .....0 cece ccccce sees cecceceescneees 324,460.00 
Additional Responsibility of Underwriters. ..................++++ 750,000.00 





Our policy is the best indemnity obtainable on 
high grade surplus lines. Ample facilities. 


W.H. MARKHAM & CO., Attorneys and Managers 
Pierce Bullding, ST. LOUIS 
D. H. DUNHAM, President CHARLES COLYER, Vice-Pres. A. H. HASSINGER, Secy 


FIREMEN'S SSSUEA"C NEWARK NN. J. 


COMPANY OF 
ORGANIZED 1855 
Assets, $5,395.530.02 
Capital, $1,000,000 Net Surplus, $2,531,404.56 
Surplus to Policy Holders, $3,531,404.56 


: NEAL BASSETT, General Agent, 159 La Salle St., Chicago. 
illinois, Wisconsin, Minnesota, iowa, Nebraska, Missouri, Kansas, Colorado, Oklahoma, 
tah, Kentucky, Tennessee, Arkansas. 








‘ A. F. McKAY. Special Agent, Columbus, Ohio 
Ohio, indiana, Michigan, West Virginia, Western Pennsylvania. 


SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 
LLOYDS LONDON. empowering me to bind up to $12,500 on risks in the 
United States and Canada. 
FLOATERS The property of manufacturers and merchants located in any 
2 number of cities insured under one policy at low rates. 


Your patronage invited. 





I have a contract with a syndicate of underwriters 


Prompt and careful attention assurea. 
Liberal Commission to Agents. 


F. R. THOMPSON 


Insurance in all its branches. 


159 La Salle Street, CHICAGO, ILL. 
Long Distance Phone Central 18. Cable Address ‘‘Thomarian.” 


Surplus Lines 


Written 





on Acceptable Risks 


La be 


T. MARSHALL 


Repre 


E. 
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ented for Eastern Territory by HERBERT BUXTON, 
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MICHIGAN AND INDIANA 


PUBLIC TAKING AN INTEREST 











Prevention of Fires Receiving More 
Attention—Port Huron in Good 
Shape—Old Detroiter’s Letter 





Detroit, Nov. 10—(Special Corre- 
spondence)—The causes of fires are be- 
ing discussed more and more. The daily 
press is giving the matter of firepoof 
construction attention and is advising 
the use of fire preventive devices in all 
cases. Why so many fires, one asks. 
The fire experts claim the loss by fire 
is on account of the large amount of 
wood used in construction. It is shown, 
however, the greatest reason is care- 
lessness. The Detroit fire department 
in one year made 1,969 runs; 192 were 
false alarms. Careless use of candles, 
lamps, pokers, gasoline stoves, oil, care- 
less smokers and plumbers were re- 
sponsible for 490 calls. The department 
records show that through carelessness 
of some sort there were 1,100 fires. 
Children playing with matches, clothing 
placed too near stoves, using defective 
stoves, fire places and chimneys were 
some of the causes of the fires by care- 
lessness. Thirty-one cases were charged 
to bad wiring. Gas jets too close to 
wood work and drapes, hot ashes and 
cinders dumped where they could set 
wood afire, cigar and pipe smokers 
were other causes given. Sixty-six fires 
were caused by sparks from chimneys 
and locomotives. Thirty-three were in- 
cendiary. The really legitimate causes 
were very small. The department offi- 
cials say fires go in streaks. Continual 
hammering on the part of insurance 
agents for better material in construc- 
tion will reduce the legitimate fire 
losses materially. Educating the people, 
as they do in Germany, in the necessity 
of using great care in handling of 
matches and other combustibles will 
have its effect. The bill introduced by 
the legislative committee of the Michi- 
gan association last year anticipated 
providing funds and publishing a pam- 
phlet to be used in public schools, 
treating on the fire hazard. It is evi- 
dent, however, the public is beginning 
to notice the enormous loss to this 
country through fire and is trying to 
educate the people to the necessity of 
using greater care in construction and 
handling materials that cause fires. 


We had occasion last week to visit 
Port Huron. We can remember when 
Port Huron was a hotbed of discon- 
tent so far as the insurance men were con- 
cerned. They were the scrappiest lot 
of insurance men ever let loose, never 
so happy as when scrapping. The man- 
agers got so worked up over their ugli- 
ness that they issued an order which 
meant, be good or look out for serious 
troubles. I do not know whether this 
had any effect on them or not. Any- 





way, today they are the happiest lot of 
insurance men on earth. It does you 
good to talk with them and they won- 
der why the agents in other cities do 
not pattern after them. They said to 
me, “What’s the mater with you fellows 
in Detroit? Can’t you find trouble 
enough getting business without scrap- 
ping among yourselves? Why don’t you 
be good? Pattern after us.” That is 
all right, but the Port Huron pattern 
doesn’t fit all towns. You can manage 
thirty, but when you have five hundred 
to look after, that’s different. 

Business, from a manufacturing stand- 
point, seems to be looking brighter. 
All the larger industries are getting 
loaded up with orders. Structural iron 
is hard to get, which retards building 
progress somewhat. The car works are 
way behind in orders; can’t get material 
to go along with and special parts are 
hard to get. Automobile factories are 
booming. One factory intends turning 
out a complete machine every twenty 
minutes. Skilled labor is in greatest 
demand. One manufacturer said to me 
a few days ago, “I don’t know what we 
are going to do. We cannot get men 
enough to do our work. When we do 
get a good man an auto company wants 
him badly enough to pay from fifty to 
seventy-five percent more than we can 
pay.” Yet the poor insurance agents 
are traveling the rough and rugged 
road, not leading to prosperity. Some 
day they may have their share of the 
good stuff, yet it looks as though that 
day was away off. Agents in Detroit 
are as demoralized as ever. It is a sort 
of go-as-you-please proposition, though 
the fear of a complete disruption of 
rates is getting less. When it is under- 
stood that good agents will protect 
their interests at any cost, the med- 
dlers are a little more cautious. 

C. F. Peltier has resigned the agency 
of the Palatine, the Commercial Union 
of London and the Commercial Union 
of New York. These companies will 
be placed in other offices as soon as 
suitable appointments can be made. 
Parker Brothers Company will take the 
agency of Commercial Union of New 
York. They represent the Palatine 
now. 

Op DetRoITER. 





Goes Into Class 3 

Muncie, Ind., has finally adopted a 
building ordinance, which was the last 
thing required to bring the city into 
class 3. The office of building inspector 
was also created by the council, the 
provision being made that it should be 
filled by the chief of the fire depart- 
ment. 





Pays Loss on “Murder Farm” 
The Connecticut Fire, which had a 
$2,300 policy on the dwelling of Mrs. 
Selle Gunness on her “murder farm” 
at La Porte, Ind., has compromised the 
case by paying $1,000 into court for the 





ORGANIZED 1881 


Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
STATEMENT JULY Ist, 1909 


Assets - = - = 
Capital - = = 
Losses Paid - - = 


ASSETS 
Cash on hand and in bank $ 


22,336.17 

City and County Bonds ... 518,690.10 

Mortgages on Real Estate . 488,833.00 

Real Exate higes® cdadane’s 83,137.73 

Interest due and accrued.. 12,545.74 
Due from Agents and 

SUNG Sikisicscocciscs.. Bee 

$1,224,888.95 

MM. 'W. OLBRIEN F. H. WHITNEY 

President Vice-President 


e e nae YY 95 
- = = §5,760,000.00 
LIABILITIES 
Capital Stock............. $ 400,000.00 


Amount required to rein- 
sure all outstanding 


SMD. i ccsesscss esese 472,762.07 
Losses unadjusted and 
SE GUS 6 i666 66 ccs ces 29,682.43 
Net surplus ..........000. 322,444.45 
$1,224,888.95 
J. BOOTH E. P. WEBB 
Secretary Ass’t Secretary 














FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets - ° 


$1,338, 923.18 
Surplus to Policy Holders 481, 





F. A. Hooker, President 
A. D. Baker, 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass*t Secretary 


MONONGAHELA 


Insurance Company 
OF PITTSBURGH, PA. 
INCORPORATED 1854 


Robert Henkel, Vice President 




















has entered Indiana and desires agents in all towns and cities. 
Address 


GEO. M. COBB & CO. 


INDIANAPOLIS, IND. General Agents 


























MICHICAN OHIO WISCONSIN KENTUCKY MINNESOTA ILLINOIS 
GENERAL ACENTS, DETROIT, MICH. 
COMPANIES REPRESENTED TERRITORY 
CONCORDIA FIRE INSURANCE CO., of Milwaukee, Wis. ichig i 
prs Sp RIVER INSURANCE. CO., of New York ichigan & Wisconsin 
ERMAN FIRE INSUR ANCE CO.. of Pittsburgh, Penn. ichigan & Wisconsin 
SEEEERSON MRE INSURANCE CO, of Phi i isconsin, Ohio, Minnesota 
iwaSSAU FIRE INSURANCE CO., of "Brooklyn Michigan 
DIXIE. FIRE INSURANCE CO.., of Greensboro 4 Michigan, Ohio, Wisconsin & Minnesota 
BEN NKLIN INSURANCE CO., of Alleghen; Michisen, Ohio, Wisconsin & Minnesota 
COMMONWEALTH FIRE INSURANCE CO of Ottumwa, Ia. «Michigan, Ohio, Wisc., Ills., & Ky. 


Woudnegunidudiahmadédnaunbens City, Town or Village where we are not represented. 


SPECIAL AGENTS 


..T. KIRK WOOD, GEO. B. SEDGWICK 
Bidg., Cleveland, Ohio 612 Pabst Bldg., Milwaukee, Wis. 


Address applications for agencies to 


BIERCE @ SAGE, Detroit, Mich. 


NATIONAL WIMBRR tsueasct 


¢ 
COMPANY 
LUMBER SPRINKLERS WOODWORKERS WAREHOUSES 


F. M. SAGE, A. M. WEIR, 





Agents controlling special hazards wanted at points in Indiana, Illinois 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 





Home Office: BUFFALO, N. Y. 


1OHN J. HENRY, Pres. 





GEORGE F. REEVE, Vice-P res. CHARLES M. HENRY, Se 


“THE OLDEST NEWARK COMPANY” 


Fe ie 





INSURANCE CO. 


NEWARK N. J. 


Being desirous of increasing its western agency plant, invites ———— 
from mo be agents. This company is seat a century old, liberal in — 
writing policy, conservative in financial a It would be a valua 
addition to any union agency. Address 


CARROLL L. DeWITT, General Agent, 153 La Salle St., Chicas? 
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benefit of the heirs of Mrs. Gunness. It 
was alleged that Mrs. Gunness burned 
the dwelling in order to conceal her 
crimes. The settlement with the in- 
surance company was approved by the 
court. 





Indiana Agency Appointments 
American, N. } a R. Darnell, Jamestown. 
Atlas, Eng.—Smith & Buntin, Terre Haute; 

T. W. Hadley, Richmond. 
Ben Franklin—C. H. Marshall, Terre Haute. 
Connecticut—H. W. Strode, Rosedale. 
Continental—D. C. Loveless, Colfax. 
Equitable—G. H. Wallace & Son, Rochester. 
Germania—S. P. Hancock, Montezuma. 
Granite State—A. G. Howe, Bloomington. 
Home—Henry Aikman, Washington; J. W. 

Fountain, Brownstown; F. J. Newby, Knights- 


town. 
Humboldt—W. S. Fagaly, Lawrenceburg. 
Jefferson—J. E. Haney, Peru. 
Metropolitan—C. H. Marshall, Terre Haute. 
Monongahela—J. J. Patiley, Ft. Wayne; Harry 
King & Co., Gary; C. E. Cory, Brazil; C. C. 
Fisher, Union City; Ernest Newhouse, Indian- 


lis. 
PNewark—Thea. Allen, Linton. 
North River—A. G. Howe, Bloomington. 
N. W.. Natl—W. J. Myers, Decatur; J. G. 
Symonds, Galveston; Irwin a Columbus; 
0. L. Winks, Mooresville; V. V. Hough, Scotts- 
burg. 
Peoples Natl—C. W. Kimmel, Kendallville. 
Rhode Island—W. F. Rosenwinkel, Ft. Wayne. 
Royal—J. E. Peltze, Richmond. 
Springfield—M. H. Baldwin, Marion. 
Spring Garden—W. C. Ewing, Rochester; C. 
M. Barney, Hobart; A, L. Obenchain, South 
Whitley. 
Western, Pa.—Samuel Lambert, Huntington. 
Union, Pa.—Martin & Jones, Ft. ayne; 
Orville Langston, Elwood. 








Michigan Agency Appointments 


Aachen & M.—John Hermes, Houghton. 

Agricultural—F. A. Crawford, Pontiac. 

Atlas, Eng.—Harriett D. Kelly, Lansing. 

Calumet—J. W. Ewing, Grand Ledge. 

Delaware—Edw. Nelson, Calumet; Michael 
pare. Escanaba; J. A. Sullivan, Ironwood; 
J. C. Guay, Menominee. 

Girard—W. A. Meier, Monroe. 


Globe & Rut.—G. H. Gay, Lansing. 
L& L. & G 


L . & G, eK C. Predmore & Son, 
Orion; Harriett D. Kelley, Lansing; G. N. Stray 
and Anna B. Edwards, Ludington. 

Hanover—F. M. Barry, Battle Creek; C. D. 
Shapre, Lasemere. 

Mech. & Traders—Cleophas Meilleur, Ne- 
gaunee. 

Mercantile—S. A. Warner, Saginaw. 

Monongahela—J. H. Stephens, Beardslee Com- 
pany, Battle Creek; F. C. Anger, Bay City; J. 
H. Bothwell, Cadillac; G. E. Warren, Port Hu- 
ron; A. M, Fleischhauer, Reed City; A. T. Rob- 
“T's fue ™ 

. B. ., Eng.—Harriett D. Kelly, Lansing. 

N. W. Natl.—J. G. Baner, Blissfield. 

Pennsylvania—Harriett D. Kelly, 
Sytzama & Clark, Zeeland. 

Pruss. Natl.—Frances Sanford, Grand Haven. 

Reliance—Edw. Nelson, Calumet; J. C. Guay, 
Menominee. 


Lansing; 


Royal—D. J. Evans, pa Otter Lake. 
ristol, Mason. 
un, La, Arnold & Jewell, Coldwater. 





MICHIGAN NOTES 


The Homes- Gay Company succeeds the 
Holmes Realty and Insurance agency at Lansi 
Mich., with @ H. Gay as onaager” ings 


Frank Predmore of Orion, Mich., has formed 
a partnership with his father, J. C. Predmore, 
under the name of J. C. Predmore & Son. 
nosers & Rogers of Hastings, Mich., have sold 
Win agency to John McLravy and his son, 

illiam, who will conduct it under the name of 
the McLravy Insurance Agency. 





INDIANA NOTES 


The fire in the business part of Cayuga, Ind., 
which caused $25,000 lass, ts believed to have 
én incendiary, as it started in an unoccupied 
room over a ery shop. 

The citizens of Charleston, Ind., offer $500 
coward for the arrest of firebugs responsible for 
ree fires in that town in recent few weeks 
which entailed heavy losses. 
AX... Southwestern Underwriting Company of 
vansville has been incorporated with $50,000 
capital stock to do an insurance and real estate 
"kuedé Sonctere are S. K. Clement, D. 
j id, 3 F 
and C. A, Fn Ry gee > 
thet attempt was made the other night to burn 
= Pp earborn Park olroom and stockade at 
; = € station near Hammond. Fire was set in 
— a way that the whole structure would have 
aon destroyed if a wa not made a 
oy Gacovery. << velnatose fire brigade saved 
tne Sune _  poolroom was dynamited 
mt: following are some Indiana fires the last 
seoase. usiness part of town of Buck Creek, 
flee’ Coliseum theater and half block, Terre 
ag €, $20,000; car shop of the Peoria & East- 
a railroed at Indianapolis, $5,000; business 
re of Cayuga, $25,000; Hetherington-Berner 
on Works and Hornbrook-Price Metal Roofing 
am indianapolis, $5,000; barn and four 
a = Oil Company’s plant at An- 
hen i ouse of Jasper Novelty Works, 





IN ILLINOIS AND WISCONSIN 


THREE MEETINGS TO BE HELD 











Illinois State Board, State Fire Preven- 
tion Association and Blue Goose 
Coming Next Month 





The semiannual meeting of the IIli- 
nois State Board will be held Dec. 14 
in the morning. On the afternoon of 
the same day the Illinois Fire Preven- 
tion Association will have its annual 
meeting and prepare for work. The 
association has been dormant since it 
was organized, but it is now ready to 
make itself felt. All the blanks have 
been prepared. 

On the evening of Dec. 13, the an- 
nual meeting of the Blue Goose will be 
held in Chicago, when new officers will 
be chosen. While at the Blue Goose 
meeting this week it was decided to 
have a luncheon at noonday Dec. 6, it 
may be decided to defer it until noon 
Dec. 14, in order to permit the out-of- 
town members who will be present at 
the other meetings to be present. 





Fires in Southern Illinois 


Field men complain of many losses 
in southern Illinois on all classes of busi- 
ness. All sections seem to be hit and 
the best as well as the poorest risks 
have been burning. No cause can be 
assigned for the run of bad luck. 





Not to Go to Quincy 
The two Illinois field organizations 
were asked to send a joint committee 
to Quincy, Ill., to investigate condi- 
tions there. The authorities later con- 
cluded to defer this visit. 





Loss Caused by Overheated Furnace 


The Wisconsin supreme court has af- 
firmed the decision of the Outagamie 
county circuit court in favor of the as- 
sured in the case of Dr. J. J. O'Connor 
vs. Queen Insurance Company. The 
doctor was burning some waste paper 
and rubbish in the furnace in his dwell- 
ing and the furnace became so heated 
that woodwork near it was scorched, 
while soot filled the house and damaged 
the furnishings. There was no igni- 
tion of any matter outside the furnace. 
The loss claimed was $562. 

In the decision the court says: 

It is the contention of the appellant that the 
damage occasioned is not covered by the policy 
when the fire is confined within the furnace. No 
limitation is placed on the word “fire” by the 
language of the policy itself. In the case be- 
fore us the fire was extraordinary and unusual, 
unsuitable for the purpose intended and in a 
measure uncontrollable, besides being inherently 
dangerous because of the unsuitable material 
used. Such a fire, we think, a “hostile” fire and 
within the contemplation of the policy. 





Wisconsin Agency Appointments 

Aachen & M.—R. R. Hoeper, Shawano; D. E. 
Bowe, Mellen. 

yonon mgs Hillemann, Sheboygan Falls. 

American, N. J.—E. P. Knutson, Diamond 
Bluff; A. C. Bishop, Bloomington. 

Amer. Cent.—E. H. =. Elkhorn; T. J. 
Welsch, Beaver Dam; A. P. Niles, Necedah; 
Miss S. C. Pamger™ Green Bay. 

Atlas, Eng. 4 Lovett, Park Falls. 

Concordia—A. Warden, Reedsburg; 
Vogt, Unity; J. C. Meyers, Reeseville. 

Connecticut—R. Lehman, Antigo. 

County of Phila—A. E. Bradford, Augusta. 

Continental—B, F. Hartman, Elva; E. Brook- 
ins, Gays Mills. 

Delaware—Martin Jarge, Deerfield. 

Des Moines—C. G. Theleen, Kenosha. 

Fire Assn.—Simon Clough, Laona. 

Firemans Fund—B. F. Kurth, Hayward; F. E. 
Yates, Amery; W. A. , Gresham. 

Ger. Amer., N. ¥.—W. C. Davies, Cambria; 
G. G. Wright, Milwaukee. 

Hawkeye—P. J. Huetten, Racine. 

Home—Nicholas Remmel, Wrightstown; G. J. 
Verhulen, Little. Chute; J. C. Quimby, Symco; 
W. G. Hanna, Ogdensburg; William Polzin, Big 
Falls; S. C. Pearson, Bloomington; John Elias, 


Racine. 

State of Ill—E. N. Bowers, Rice Lake; N. 
G. Olson, Stanley; M. D. Garrison, Thorp; J. 
N. Nolan, Chippewa Falls. 

Lon. & Lan.—R. W. a, Spoamee. 

Mech. & Traders—Alfred Penhallagan, Min- 
eral Point; F. W. Machgan, Fort Atkinson. 

Mercantile—David Dickson, Wauwatosa. 

Northern, Eng.—H. H. Smith, Hortonville. 

W. Natl.—aA. C. Bishop, Jr., Bloomington; 
F. P. Young, Appleton; A . Dwinell, Am- 
herst; Frank Stearns, Monroe. 
Union—Henry Hillemann, Sheboygan 


E. C. 


PAID-UP CASH CAPITAL - - 


NET SURPLUS AS TO POLICYHOLDERS, - : 


INCORPORATED 1886 


The Commonwealth Insurance Co. 


of Tew Work 


TOTAL ASSETS, - - - = 


$1,834,336.77 
500,000.00 
1,401,577.60 





E. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


JAMES F. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 





Commercial 
Union 


Assurance Company, Ltd. 
of London 


UNITED STATES BRANCH: 
orner Pine and William Streets, NEW YORE 


WESTERN DEPARTMENT: 


125 Monroe Street - - - - CHICAGO 


California Insurance Company 
OF SAN FRANCISCO 


CHARTERED 1861 
W.E.Dean,Pres. Gro. W. Brooks, Secy 


Capital Stock $400,000 
Assets $1,000,465.27 
Surplus to Policyholders $623,837.30 


Losses Paid in San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 
159 La Salle St., Chicago 
A wanted in Illinois, 


gents 
Michigan, Wisconsin, 
Missouri and Ohio 





Indiana, 
Minnesota, 








“THE COMPANY WITH THE PYRAMID 
"39 6 Gas > OF © 





588 816 66 
1,659. 157.79 


323,479 61 
360,138.69 


NEWHAMPSHIRE- 


7 2,561,210.46 | 624,347.45 \ 
| 2,937,319.76 | 840,940.17 \ 





























FIRE INSURANCE CO. 
[3.76 NH. Jo \ 





3,911,743.34 

[ _ 4,069,140.67 
I 4,310. 836.19 
f 4,500404.12 


| 4.861.149.81 





1.252.267.06 \ 
4.257,056.25 : 
1,322,976 .14 
1408,.681.54 \ 


TOTAL LIABILITIES $2,352,468.27~ 
POLICY-HOLDERS SURPLUS $2,508,681.54~ 


























WESTERN SPECIAL AGENTS—M. 5S. 
Moore, Terre Haute, Ind.; Georce K. Marcu, 
Hillsdale, Mich.; D. C. Zercner, Kansas City, 
Mo.; C. W. Kruecer, Omaha, Neb.; " t 
3arLey, Denver, Colo.; A. W. Jones, Columbus, 
Ohio; W. C. Masten and A. D. Yeaton, Minne- 
apolis, Minn. 





EASTERN DEPARTMENT 
PROVIDENCE, R. I. 


THE SOVEREIGN FIRE 


Assurance Company of Canada 


Home Office: TORONTO 


H. S. WILSON, Managing Director 


UNITED STATES BRANCH 


WESTERN DEPARTMENT 
153 La Salle Street 
















Genera! Agent. 


















Starkweather & Shepley, Inc., Mgrs. CHICAGO 
SAN FRANCISCO: ~ DALLAS: 
Conroy & Grim, J. S. Aldehoff & Co., 
Managers. Hl EN General Agents. 
UN 
& MUN. 
—-FIREs— 
INSURANCE COMPANY, 
OF AIX-LA-CHAPELLE , GERMANY. 
UNITED STATES BRANCH / 
y ,NEW YORK. 
CHICAGO: A. KELSEY Pr ATLANTA: 
Harvey W. Murray, ; Dan B. Harris 


Manager. 
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Orient—O, E. Gulseth, Madison. 

Peoples Natl.—A. C. Bishop, Bloomington; 
F. W. Calkins, Grand Rapids. 

Pennsylvania—W. G. Weeks, Lyons. 

Phenix—E. F. Graves, Browntown; E. F. 
Starandt, Burr Oak; C. E. White, Stoddard; 
F. E. Yates, Aner C. D. Sieberns and J. H. 
Graslie, ie Valley; L. M. DeVaud, Unity. 

Royal—F, E, Yates, Amery. 

St. Louis—C. H. Hoffman and Rose M. Hoff- 
man, Beloit; B. W. Sharp, Portage; Culver 
Bros., Eau Claire, 

Security, la.—Chartier Insurance Agency, 
Wausau; P. J. Kraus, Marshfield; C. H. Paulus, 
Manitowoc; J. J. Scott, P - sionga, E. A. 
Seeley, Fond du Lac; C. Coolidge, Madison; 
Elizabeth Kading, Watertown. 

Security, Ct.—A. R. Calhoun, Milwaukee; A. 
C. Bishop, Bloomington. 

U. S. Lloyds—F. W. Reinhold, Kenosha; W. 
S. McDowell, Oconomowoc. 

United Amer.—A. L. Roeder, Milwaukee. 

Western, Ont.—C. F. Klein, La Crosse. 

Wmsburgh City—-G. B. Fox, Plainfield; J. B. 
Halverson, Stanley. 





Illinois Agency Appointments 


Aachen & M.—M. D. Powell, Collinsville. 

Allemannia—J. O. Briggs, Mt. Sterling. 

American, N. J.—R. B. Askvig, Creston; Lizzie 
B. Collins, Vandalia; C. S. Norvell, Waggoner. 

Agricultural—F. H. Robertson, Newton. 

Atlas—J. E. Lemmons, Lawrenceville; Gamble 
& Porter, Martinsville; J. A. Shepherd & Son, 

aris. 

Aetna—G. W. Zea, Danville; J. A. Swank, 
Indianola; C. S. Marvin, Glasford; B. A. Cratz, 
Chapin; G. E, Rives, Rockbridge; O. C. Huston, 
Sciota; T. W. Hay, Carmi; W. L. Kinsman, 
Loda; N. H. Melton, Fithian. 

Amer. Cent.—A. T. Landers, Bushnell; Lena 
Trestin, Paxton; Wm. Hughes, Bement; A. T. 
Strange, Hillsboro; T. E. Smith, Ridge Farm. 

Buff. Coml., N. Y.—R. H. Stripe, Waukegan. 

Buff. Ger.—W. A. Kannally, Sterling. 

Cent. Natl.—S. T. Beers, Ushens. 

Connecticut—C. E. Ogden, Macomb; Wm. C. 
McEhea, London Mills. 

Continental—K. D. Potter, Watseka; Wm. H. 
Miller, Colona; Dennis Naniga, Fulton; C. L. 
Howard, Towanda. 

Calumet—Wm. 
baugh, LeRoy. 

Citizens, Mo.—A. F. Weber, Ipava; T. P. 
Steger, Golconda. 

Columbia—R. G. Cannody, Hoopeston; E. L. 
Eggleston, Gibson City. 

Dubuque—C. H. Miller, Polo. 

Fed. Union—E. E. Harding, Peoria; Ben 
Heckle & Son, Quincy. 

Fire Assn.—F. G. Yeoman, Milledgeville; J. 
S. Gwynne, Minooka. 

Federal—W. B. Rayburn & Co., Bloomington; 
Lanphier & Co., Springfield. 

Far. & Merch.—Wm. E. Wilkins, Athens; J. 
E. Conyes, Caledonia. 

Georgia Home—C. B. Long, Collinsville; F. 
W. Adelman, Moline. 

Glens Falis—D. T. Smith, Winchester; Picklet 
& Darling, Decatur; W. H. Grey, Kinmundy. 

Humboldt—Fischer-Schein Company, East St. 
Louis. 

Hawkeye—C. E. Williamson, Beardstown. 

State of Ill.—Guy Wolf, Lanark; F. J. Steger, 
East St. Louis; Bees Fisher, Alton; Aaron 
Smick, Decatur. 

Jefferson—A. F. Gable & Sons, Peoria. 

Lon. & Lan.—A, P. Landess, Bushnell. 

Law U. & C.—F. H. Doland, Rogers Park. 

Milwaukee—W. 5S. Mitchell Charleston; 
George Darling, Decatur; A. V Morrison, 
Granite City. 


Grote, Elgin; C. S. Crum- 





WISCONSIN NOTES 


Rufus A. Jones has acquired the O’Hearn 
agency at Black River Falls, Wis. 


G. B. Reedal succeeds John A. Raup as agent 
for a number of companies at Phillips, Wis. 


Henry J. Janssen has engaged in the fire in- 
surance business at De Pere, Wis., representing 
the Williamsburg City and the Dubuque. 

Articles of incorporation of another old-time 
mutual fire insurance company of Wisconsin 
have just been filed with the register of deeds 
at Oshkosh. It is the Vinland Fire of Vin- 
land, town of Clayton, Winnebago county, 
Wis. The articles are dated June 25, 1873. 

The_ Wisconsin Liquor Dealers’ Mutual Insur- 
ance Company has been organized at Manitowoc, 
Wis., as the outgrowth of the Liquor Dealers’ 
Protective Association. . Langan of 
Kenosha has been elected president, and Wil- 
liam Willinger of Manitowoc has been chosen 
secretary. Manitowoc will be the headquarters 
of the new organization. 

The Dry Goods & Grocery Dealers’ Limited 
Mutual, recently organized with headquarters at 
Jefferson, Wis., has elected the following officers: 
President, Fred Heilemann, Jefferson; vice-presi- 
dent, E. A. Drews, Johnson’s Creek; treasurer, 
H. A. Kravick, Waterloo; secretary, V. T. 
Habermann, Jefferson. W. F. Puerner, J. M. 
Bienfang an *. N. Sontag were chosen di- 
rectors. 





ILLINOIS NOTES 


At Woodland, Ill., H. S. Williams takes over 
the G. S. Goodyear agency. 


_ Diddea & Herndon have opened a general 
“auartpee and real estate agency at Shelby- 
ville, Ill. 


Within the next few weeks H. S. Butler, 
agent at Hillsboro, Ill., will take a partner, 
the firm being Butler & Brown, 


_ L. R. Hetherington of Kankakee, IIl., has 
incorporated his agency under the name of 

R. Hetherington & Co., with $25,000 capital. 
The following are the officers: President, Fred 
C. Hamilton; secretary, L. Hetherington; 
treasurer, E. Betourne. The agency has moved 


from-the Arcade building to the City National 
Bank building. 


THE WEST AND NORTHWEST 


WARNSHUIS’ ANNUAL REPORT 





Shows the Work of Iowa Fire Preven- 
tion Association—Commitees Ap- 
pointed for Coming Year 


President Warnshuis of the lowa 
Fire Prevention Association in his an- 
nual report shows the work done by 
the association during the past year and 
urges the members to be more active 
in sending in inspection reports on all 
risks where defects are found. The 
number of inspections made was 181, 
number of risks not remedied, 3. Thir- 
ty-six bulletins and six town reports 
were issued during the year. The town 
reports were as follows: 

No. 1, Oskaloosa; No. 2, Mason City; 
No. 3, Perry; No. 4, Fort Dodge; No. 
5, Marshalltown; and No. 6, Boone. 

The following committeess have been 
appointed for the coming year: 

Executive—A. A. Clark, Phenix, Chairman; 
E. S. Phelps, North America; W Scherfe, 


British America and Western; G. W. Holton, 
Phoenix of MHartford; and E. Campbell, 
Merchants & Bankers. 

Fire Protection and Water puogiy— i. D. 
Carpenter, Queen, Chairman; B. - Hough, 
Hartford; W. A. Hand, Aetna; W. M. Palmer, 
New York Underwriters; and L. D. Griffin, Fire 
Association. 

Law and Ordinance—H. N. Wood, North Brit- 
ish & Mercantile, Chairman; C. D. Wadsworth, 
Springfield; Fred G. Ainley, Home; E. S. Free 
man, Agricultural; and John C. Bauch, Iowa 
Manufacturers. 





HAS WASHOUT ON THE LINE 


Dakota Traveler, While Waiting for 
His Shirt, Takes a Look Around 
—St. Paul Gets the Goods 


Artas, S. Dak., Nov. 10—(Special Cor- 
respondence)—The St. Paul Fire 
Marine gets a big business out of North 
and South Dakota, and deserves it. It 
went into the territory almost at the 
time when the sod house was the only 
kind to be found, and when frame and 
brick buildings were erected the St. 
Paul was on the ground ready to in- 
sure them. When almost everything 
was burning and other companies were 
pulling out, the St. Paul stuck. It does 
a big farm business, including hail in- 
surance on growing crops. 

The St. Paul is to a Dakota local 
agent what the Ohio Farmers is in 
Ohio. There is a large foreign ele- 
ment in the population and about the 
only English words they know are “St. 
Paul.” 

The company has a great organiza- 
tion in the two states. A. F. Milligan, 
the South Dakota field man, knew the 
first homesteader that came into the 
state and has known all others since. 
Tom Baker, at Fargo, who looks after 
the farm business in North Dakota, 
knows a few things. Then State Agent 
Cooper has seen a few changes in 
North Dakota. The average father up 


here has an ambition for his children 
that some day they will represent the 
St. Paul Fire & Marine. 


Effect on Grain Lines 

The continued warm weather for this 
season of the year is diverting much of 
the grain to Duluth and Superior, and 
as a consequence, the Minneapolis ele- 
vators have much less wheat than at 
this time last year. Farmers, owing 
to good crops and a very prosperous 
season, are not shipping to such an ex- 
tent as in 1908, while the flour mills 
are over-run with business and are tak- 
ing a great deal of the daily receipts. 
This has served to hold the premiums 
on grain insurance to a low point. 


DOCKS FOUND IN GOOD SHAPE 


Companies Are Authorizing Increases 
at West Duluth Because of Satis- 
factory Fire Protection 


Duluth, Minn., Nov. 8—(Special Cor- 
respondence)—The inspections that 
have been made on the docks belong- 
ing to the D., M. & N. Ry. Co. at West 
Duluth, for insurance that is now be- 
ing placed on them, are very favorable. 
The docks are equipped with steel bulk- 
heads every 300 feet, with fire doors 
on the openings. These bulkheads act 
as a stop, or place to concentrate the 
fire-fighting apparatus, which is a help 
in checking the spreading of fire. 

In addition to a fire-alarm system, 
that is connected with the city fire de- 
partment, as well as the new fire tug, 
watchmen patrol the docks at all hours 
both day and night. 

This new steel hull fire tug, costing 
$125,000, which has recently been put 
into service and is kept for the exclu- 
sive use of the docks, is equipped with 
two duplex fire pumps, with a capacity 
of 6,000 gallons per minute each. It 
carries 4,000 feet of standard three- 
inch and 1,500 feet of three-and-one- 
half-inch hose. The tug is in service 
at all times, both summer and winter, 
and the crew is divided into three shifts 
of eight hours each. In winter it is 
frozen in the ice between Docks 3 and 
4 and used as a water works. 

The docks are in such good condi- 
tion, together with the splendid fire 
protection, that companies are making 
substantial increases in their authoriza- 
tion. 


Eugene C. Smith, formerly with the 
Minneapolis office of the General In- 
spection Company, has been transferred 
to Duluth as assistant to Inspector J. 
B. McLaren, of the Duluth Inspection 
Bureau. Mr. Smith has only been here 
for a short time, but has proved him- 
self to be a very capable man, and has 
won the friendship of the Duluth local 
agents. 


The Duluth inspection office has fin- 
ished the reinspection of Chisholm, 

















American 


Capital Stock - 
Liabilities - 


Net Surplus -<- 


Philemon L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


Chartered in 1846 


Special Reserve Fund 


Total Assets 





CHAS. E. SHELDON, 
Manager Western Department 
Rockford, Ill. 


of Newark 


$ 750,000.00 


- 4,743,032.63 
300,000.00 

: 1,954,999.45 
$7,748,032.08 


C. Weston Bailey, Sec’y. 



































Minn. The new book of estimates wil] 
be out during the week. 

The insurance and real estate firm 
of Burg-Hawkins Company has moved 
from Room “D” Palladio building to 
Rooms 314-316 same building. It has 
recently incorporated for $50,000, un- 
der the name of Burg-Hawkins- 
Michaud Company. 


George H. Bell, assistant manager 
of the western department of the North 
British & Mercantile, made a visit to 
Duluth a few days ago. 





Fire Bug Is Indicted 

W. H. Shull of Clinton, Mo., has 
been convicted of arson and sentenced 
to two years in the penitentiary. He 
was charged with burning his moving 
picture theater building. The evidence 
showed he employed a negro to start 
the fire. * Shull is under indictment for 
arson involving two other fires. 





Inaugurates Monday Luncheon 

The Minnesota Blue Goose this week 
inaugurated a Monday noonday lunch 
for members at its club rooms in Min- 
neapolis. This is intended as a get-to- 
gether function that the order hopes 
will be successful enough to make it a 
weekly affair. 





Atlas in South Dakota 
The Atlas of Des Moines, which be- 
gan planting South Dakota six weeks 
ago, already has secured quite a num- 
ber of agency connections. The fact 
that it writes farm property gives it 
many good openings. 


Missouri Agency Appointments 
Aetna—Espenschied & Hoehn, Tipton; O. H. 
Klein, Mokane; W. R. Young, Troy; Wenom 
Bros., Kimmswick; J. C. Russell, Breckenridge; 
Anthony & Co., Kansas City. 
American—B. B. Hoyt, Amoret. 
Brit. Amer.—Garnsey, Anthony & Co., Kansas 


City. 

Buf. Ger.—C. E. Mahoney, Rich Hill; W. G. 
Walker, Macon. 

Calumet—L. H. Stubbs & Co., St. Joseph. 

Connecticut—E. S. Miner, Ridgeway; W. H. 
Botkin, Ellington. 

Equitable—Groves, Bair & Eaton, Kansas City. 

Fire Assn.—L. H. Stubbs & Co., St. Joseph. 

German, W. Va—D. W. Acuff, Macon; 
Fowler & Turner, Moberly. 

Germania—H. J. Frees, St. Louis. 

Ger. Amer., N. Y.—C. D. Bray, Campbell; C. 
H. Osborne, Chaffee; G. W. Musgrave, As 
Grove; W. K. Bagby, Armstrong. a 

Hartford—J. L. Crutcher, Essex; Philip Kel- 


ler, St. Louis. 

Home—R. H. Gamble, Savannah; C. B. 
Canady, Blythedale; W. S. Savage, Laclede; 
L. L. Grant, Bloomfield; C. C. Barrett, Warsaw. 

State of Ill—J. A. Wheeler, Mountain Grove; 
L. D.*Steele; Charleston; L. H. Slaughter, 
Mountain Grove. 

Lon. & Lan.—Jackson & Phillips, Higginsville. 

Mech. & Traders—Tom Watkins, Springfield. 

Milw. Mech.—F. A. Ward, Craig. 

National, Ct.—John Burgher, Coatsville; J. H. 
Yesberg, Pevely; F. W. Newkirk, Mountain 
Grove; H. R. Mayberry, Lockwood; O. H. Klein, 
Mokane; L. H. Stubbs & Co., St. Joseph. 

New Hampshire—R. H. Gamble, Savannah. 

Norw. Union—Garnsey, Anthony & Co. 
Kansas ~* 

N. W. Natl—M. D. Kerr, Gilliam; J. H. 
Somerville, Mercer; E. E. whead, Union 
pears W. Cochran, Milan; A. R. Maffitt, Gal- 
atin. 

Northern, Eng.—C. C. Dickinson, St. Louis. 

Royal—W. M. Scherer, Tipton. 

Roch. Ger.—Meffert Bros., Centralia. 

St. Paul—T. J. Holt, Lebanon. 

Shawnee—L. H. Stubbs & Co., St. Joseph. 

Spring Garden—Carter & Johnstun, Fairfax. 

Springfield—J. B. Sager, Darlington; W 
Wampler, Jamestown; J. W. Pierce, Union Star; 
R. L. Terry, Kidder; R. H. Craig, Easton; 
Jackson & Phillips, Higginsville; J. H. McGuire, 
Sweet Springs; Len alter, Corning; O. P. 
ae. Phelps City; A. V. Hare, Watson; 
G. W. Pynter, Bi elow; J. C. Swank, Graham; 
D. E. Williams, Westboro. 

Palatine—L. H. Stubbs & Co., St. Joseph. 

Prov. Wash.—Stubbs & Co., St. Joseph. 

Phoenix, Ct.—J. W. Garner, Advance; W. M. 
O’Heren, Bloomfield; L. H. Stubbs & Co., St 
Joseph; D. W. Breid, Union. 

Amer. Lloyds—Stubbs & Co., St. Joseph. 

Western, Ont.—H. B. Ellison, St. Louis. 





Vindicates the Company 

The Capital Insurance Company of _ Des 
Moines was vindicated in a decision of Judge 
McHenry of the Des Moines district courts, who 
held that W. J. Burk, J. S. Dewell, E. E. Girton 
and C. E, Campbell must pay to S. T. Berry, J. 
D. Berry and C. S. Berry notes of $13,500. 
The deal involved the sale of stock in the Capital 
amounting to $50,000. The purchasers, wh? 
were plaintiffs in the suit later instituted, paid 
$25,000 cash and gave notes for the remainder. 





Later they paid one note, but refused to m - 
the final payment of $13,500, alleging that the 
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books of the insurance company were doctored. 
This claim was not sustained in the opinion of 
the court, who has ruled that the notes must 
be paid and completely exonerates the Berrys. 





FIRE MARSHAL GETS RESULTS 





Good Work Being Done in South Da- 
kota—Pressure of Agents Leads 
to Over Insurance 





State Fire Marshal F. A. Craft of 
South Dakota is showing very satis- 
factory results and insurance men and 
the public are pleased. The latest case 
was at Howard, S. Dak. A restaurant 
there burned on Sept. 23 and Oct. 24 
the proprietor was in the penitentiary 
on a five-year sentence. Previous to 
the enactment of the fire marshal law, 
South Dakota never had a conviction 
for arson. In the past two years un- 
der this law eleven men have been sent 
to the penitentiary and five to the re- 
form farm. One woman committed 
suicide while her case was pending. 

Mr. Craft was special agent for an in- 
surance company for years and knows 
conditions in the state thoroughly. He 
is underpaid and overworked, but was 
recently allowed an assistant. He ap- 
pointed S. E. Craus, of Lead, who has 
been connected with one of the large 
local agents of that place. Insurance 
Commissioner Basford has ruled in 
favor of the purchase of bloodhounds 
for the use of the fire marshal and the 
purchase will be made in a few days. 

One of the serious evils in South Da- 
kota is the excessive insurance carried 
through the pressure of the insurance 
men. The restaurant keeper at How- 
ard, who has just been sent to the 
penitentiary, had $2,000 insurance to 
$700 value. The last $1,000 was put on 
by a young special agent, not long in 
the state, who was eager for business. 

A young woman, who was recently 
left a widow, built a small cottage out 
of the proceeds of her husband’s life 
insurance policy. The cottage did not 
cost over $450, but a local agent tried 
to insure it for $1,000, and insisted on 
$800. The widow innocently remarked 
to her father, a prominent man, that she 
wished it would burn. 





Iowa Blue Goose Meeting 


Most Loyal Gander F. G. Ainley of the Iowa 
Pond of the Blue Goose announces a meeting 
at Colfax, Iowa, for Nov. 19. Colfax is a sta- 





tion on the interurban line near Des Moines. 
A magnificent new hotel has just been opened 
there and it is in the new hostlery that the 
members will gather. The meeting will be 
purely social, though it is expected that a few 
goslings will be splashed. 





IOWA NOTES 


A. A. Roddy has been made Des Moines agent 
for the Williamsburg City Fire. 


Dudley & Weaver will handle the Des Moines 
risks for the Shawnee Fire of Kansas City 
hereafter, instead of Wilcox, Howell & Hopkins. 


The Century Fire of Des Moines has sent 
out its second announcement of the Booster 
banquet which will be given at the Savery hotel, 
Des Moines, the evening of Dec. 28. Those 
who qualify by writing $1,000 in premiums are 
to be guests. 

Iowa had three bad fires last week. The Val- 
ley Machine Company plant at Underwood was 
destroyed with a loss of $42,000. The business 
block at McCausland suffered a $10,000 loss, and 
the Fullerton Lumber Company at Anita suffered 
damages of $18,000 in a fire. 

Fire insurance men in Des Doines report con- 
ditions as first class, with very little or no rate 
cutting. The standard of 90 cents on fire and 
60 cents on tornado on residence property is be- 
ing generally maintained and there is no disposi- 
tion to cut rates on big business blocks or risks 
where thousands of dollars are involved. 


A handsome new structure is promised Des 
Moines by the Iowa Mutual Tornado Insurance 
Association, which meets in that city Nov. 16. 
Last year the question of building a structure in 
that city was taken up and postponed until this 
year, when it is said that the association is now 
in shape to put its plans into effect. It is 
planned to erect a $50,000 building. 





MINNESOTA NOTES 


The fire losses in Minnesota for September 
amounted to $40,000. 

Charles A. Stark, the adjuster at Duluth, 
finding that he has some time to spare, intends 
to open an agency and will secure some non- 
union companies. 

Owing to change in bank cashiership, Alfred 
B. Ouren has purchased agency of Wm. Eppen- 
son at Courtland, Minn., representing the fol- 
lowing companies: St. Paul, Springfield, Hart- 
ford and North America. 





GENERAL WESTERN NOTES 


The Atlas of Des Moines has named the fol- 
lowing new agents: Oklahoma,—Lower & Bud- 
ford, Hugo; C. R. O’Neal, Idabell; F. M. New- 
ton, Ardmore. South Dakota—C. S. Ostrander, 
Miller; S. Drew, Highmore; W. C. Krog, Mid- 
land; Elmer & Juckett, Hot Springs. Missouri— 
Tones & Spry, Braymer; Cary H. Winger, Polo; 
George K. Dodge, Kingston. 

Arrangements have been made by the State 
Fire of Nebraska to find new and larger quarters 
in the Brandeis Theater building in Omaha, now 
under construction. The company will be forced 
on Jan. 1 to leave its present ground floor head- 
quarters in the New York Life building, which 
has been sold to the Omaha National Bank. 





E. F. Scott has been appointed special agent 
of the German Alliance for Kentucky and Ten- 
nessee. 





Fire Proof Safes 








Protect your Records against FIRE 
Keep your customer's policy in the SAFE 
Prevent competitors from getting date of RENEWALS 








We sell safes at wholesale prices to Insurance Agents to advertise our 


General Insurance business. 


We write all kinds of Insurance 


Write today for catalogue. 


District Agents 





Wanted 


The Hatcher Brothers Corporation 


State Agents ” “ a 


FARGO, N. DAK. 





\ NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3ist, 1908 


Total Assets, $610,698.28 Capital, $300,000.00 
Net Surplus, $32,457.08 














OFFICERS: 
WARE Ge Baie ccccenscccqccsceseecnceseceoe .. President and Manager 
Ee EEN 6 n68b060402 24006606 0eneniasebeseeees .. Vice-President 
EE, MEE UE ET ccSnsceedssksasscnccsuccsccneweeseeuesoous Vice-President 
. N. STABECK...... PRReEdbd60Ndeb0d 004000. OW SebensreaeeNN Vice-President 
Ae EE PP rererer rr Terre rr TT iivesevatannee Seretary and Treasurer 














JAMES B. HOBBS, President HENRY P. MAGILL, General Manager 
FRANK M. RICE, Secretary 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
184 La Salle Street, Chicago 





First Class Agents wanted in Illinois, Michigan, Wisconsin, Minnesota, the Dakotas 
e and Kansas, 


FARM DEPARTMENT 


Excellent Reinsurance facilities at disposal of deserving Agents. 


HAWKEYE 


INSURANCE CO. 


DES MOINES, IOWA 








_ ORGANIZED 


1865. 








i SETS . ° e ° ° . 877,496.93 
ASE RVE . . . — . 647,971.26 
CAPITAL . P ° ° ° ‘ 100,000.00 
SURPLUS. ° e ° ° P 106,674.60 


H. R. HOWELL, President 
W. D. SKINNER, Sec’y. GEO. A. HOWELL, Asst. Sec. 
Geo. A. Brown, Illinois State Agent, 3548 Fifteenth St.. Chicago 


A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 
ST. LOUIS, MO. 


EDGAR M. DAVIS, President 





BERNARD B. SAWYER, Secretary 


CAPITAL $100,000 


C. W. DAVIS, Mgr. Cook County Dept., 159 La Salle St., Chicago, Ill. 
J. EDGAR LYONS, Special Agt., Ohio and Michigan, Tuller Hotel, Detroit, Mich. 
C. C. BOWERSOX, Special Agent, Missouri and Southern Illinois, Home Office. 


—_ M. ROBERTSON, Special Agt., No. Ill., Wis., Minn., 159 La Salle St., 
icago. 





Dakota Mutual Life 
Home Office, WATERTOWN, 8S. D. 





Securities deposited with the State of South Dakota. 
Three Years Old—$5,000,000 of Business. 





Best Company for Policyholders, therefore Best for Agents. 





Good Contracts for Good Men. 





ADDRESS 


The United Underwriters Co. 


WATERTOWN, S. D. 





CONSOLIDATED — 
FIRE & MARINE INSURANCE COMPANY 


ALBERT LEA, MINN. 


JANUARY 1, 1909 
NE EEE POT ETO AT OT 
Surplus to Policyholders............eeeeeeeeee+- 191,863.55 
esas BG NNN i iis cece cewedvesccdicsscessss. Se 


Increase in Net Surplus........... 3,925.18 
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ABILITY PLUS CHARACTER 

A BUSINESS man of a good type, re- 
cently forced by circumstances and in pro- 
tection of his own investment and that 
of a number of his friends to become the 
active head of one of the new life insur- 
ance companies, when asked by the editor 
to outline his policy said: 

“It can be stated in a few words; it is 
simply this: Hereafter, in selecting the 
men to be connected with this company, 
whether at the home office or as agents, 
the qualifications will be that they shall 
have not merely ability, but also charac- 
ter. That shail be the guiding spirit in 
the conduct of this company in the fu- 
ture.” 

Not much to say, some will think. It 
will be regarded as a platiude by many, 
doubtless. But just the same it changes 
the nature of that particular company, 
completely. The statement coming from 
the man it did, means everything. , We 
predict that that company, which we shall 
not name, will be a success, and we shall 
watch its progress with the inward as- 
surance that our expectation will be ful- 
filled. Some day we may reprint this 
and give the name of the company and of 
the man whose words we have quoted. 


INSURANCE AND PREVENTION 

The interesting fact is brought out in 
the Ohio fire marshal’s report that in 
the cities of 8,000 population or upwards 
the expense for fire departments, to say 
nothing of other forms of fire preven- 
tion, was $1.25 for each person last year, 
whereas the insurance cost was $2.09. 
Judging from this it would probably be 
safe to say that already the public is 
spending much more for fire prevention 
than for fire insurance. Even a consid- 
erable part of the insurance premium 
really goes for fire prevention. Of the 
salaries and commissions paid officials, 
field men and local agents, undoubtedly 
a considerable portion is really compensa- 
tion for time spent in educating the as- 
sured and in other ways reducing the 
fire hazard. It is a question whether this 
organized force of insurance men is not 
as great a factor in keeping down the 
fire waste as are the fire departments 
themselves. But much as has been done, 
no insurance man will deny that the in- 
surance organization is capable of three 
or four times the amount of preventive 
work which it is now doing. 

The day is gone by when agents may 
sit supinely in their offices and place on 
each risk offered to them the greatest 
amount of insurance the insured is will- 
ing to carry. In the light of modern 
conservation such a policy is almost crim- 
inal. Were this view permitted to pre- 
vail the whole American system of in- 
surance would be greatly weakened and 
state insurance would become an im- 
minent possibility. Most of us believe 








that more can be accomplished by indi- 
vidual endeavor and by placing stress on 
personal achievement than by the state 
under various socialistic plans, but let it 
once be shown that the present system of 
insurance is defective from an economic 
point of view and its death-knell will be 
sounded. 

Fire insurance is peculiarly a business 
requiring individual endeavor and study 
of details. It could never be systematized 
into a set of rules to be applied by the 
state, at least without the adoption of 
unbearable fraternalistic legislation. One 
of the laws in Germany which undoubt- 
edly is a great factor in reducing the fire 
loss, but which no American state would 
place on its statute books, is that the 
man on whose premises a fire starts is 
responsible to his neighbors for any loss 
caused by a spread of the fire. 

So that as we are permanently on the 
individual system it behooves the agents 
and companies in self protection to make 
that system so effective that there will be 
no desire on the part of the public to 
make a change. It is only when the fire 
insurance business is unappreciative of its 
opportunities that the public begins to 
talk of state insurance. The fire fiend is 
perhaps the greatest menace to property 
and it is natural that the people wish for 
the very best safeguards that can be 
devised. 

Here we see the close union which must 
necessarily exist between fire insurance 
and fire prevention. In the case of every 
risk, whether a simple dwelling or a 
large manufacturing plant, the economic 
question is present as to just how much 
should be spent for fire insurance and 
how. much for fire prevention. Perhaps 
at the present time in comparatively very 
few risks is the exact equilibrium main- 
tained. If in Ohio cities every person 
spent on the average $1.25 for fire de- 
partment service and $2.09 for fire in- 
surance the question must arise whether 
too much is being spent for the one and 
not enough for the other, or vice versa. 

The most intelligent force, even if not 
the greatest, engaged in combating the 
fire fiend is the insurance organization 
and upon it naturally devolves the re- 
sponsibility for working out these prob- 
lems in its own interest and in that of 
the public. 





THE esteemed Insurance Post on its 
front page of the last issue announced as 
prominent features of that number “Pho- 
tographs of E. G. Ricwarps, W. J. Littie- 
JOHN and Georce H. Bett. Puzzle—Find 
the picture of Grorce H. Be xt. 





Owners of overheated stoves which 
cause fires are to be treated like other 
persons guilty of carelessness in Mon- 
treal hereafter. Would that the American 
states had laws to protect property own- 
ers against the losses their careless neigh- 
bors cause them. 





“Strrincs” may be defined as the ties 
that bind some companies’ bank de- 
posits to the banks. Ability to dis- 
cover them is one test of the efficiency 
of a department examiner. 





WITH conventions over companies and 
field men will find collections the en- 
grossing theme. 





Tue time for firing up is here and the 
loss thermometer rises. 





Personal Side of the 
Insurance Business 


The death of Jesse A. Daggett, of 
Rockford, Ill., western manager of the 
Security of Connecticut, last week 
closed the life work of one of the 
youngest managers, who seemingly 
had before him years of useful service. 
Mr. Daggett is an Illinois product. His 
field work was all in that state. He 
started in the business in his father’s 
agency at Macon, Ill. His ability at- 
tracted the attention of the companies 
represented in the office. Manager 
Sheldon, of the old Rockford, and later 
the American and Security, took him in 
training thirteen years ago as special 
agent in Illinois, assisting State Agent 
S. K. Hatfield. He was advanced to 
state agent when Mr. Hatfield resigned. 

When the Security decided to open a 
separate department, Mr. Daggett was 
made manager and organized it. He 
showed marked ability in his field work 
and it was continued in his all too brief 
career as manager. 

Mr. Daggett was at one time presi- 
dent of the Illinois Feld Club and took 
a deep interest in its affairs. He was 
one of the most popular men of the 
west, blessed with a delightful person- 
ality. He began to fail months ago and 
those who saw him after his malady 
made its ravages were shocked at the 
change in a man that always appeared 
to be an example of robust health. He 
spent the summer at Atlantic City, re- 
turning to Rockford a few weeks ago, 
when the surgeons prepared for an op- 
eration and discovered tuberculosis of 
the intestines had made such inroads 
that recovery was imposible. His fu- 
neral Saturday was attended by a num- 
ber of field men. 

To all who knew Jesse Daggett, he 
will ever remain a whole-souled, cheer- 
giving, inspiring personality. 

Those who attended the funeral from 
Chicago were August Torpe, L. S. 
MacEnaney, J. C. Harvey, H. M. Huff, 
C. P. Whitney, B. C. Miller, Frank Bar- 
bour, Fred T. Wise, C. F. Persch, C. 
R. McCabe and Miss L. B. Herpich. 





Ira W. Canfield, until about a year 
ago Ohio state agent of the American 
of New Jersey, died at his home at 
Chardon, Ohio, Monday, after an ill- 
ness covering more than a year. Last 
May, a year ago, Mr. Canfield ceased 
active work in the field and in the fall 
went to Florida, where he spent several 
months. On his return his health was 
apparently improved, but later on his 
trouble, Bright’s disease, became more 
acute. For the past two weeks Mr. 
Canfield had been critically ill and from 
Saturday evening until his death he was 
in an unconscious condition. 

Mr. Canfield began his insurance ca- 
reer as a local agent at Chardon, where 
he was very successful. Later on he 
went into field work, and among other 
companies represented the Milwaukee 
Mechanics and Milwaukee Fire, in ad- 
dition to the American, which he had 
represented for the past seven years or 
more. 

Mr. Canfield served as president of 
the Ohio State Fire Prevention Asso- 
ciation. In the work of this organiza- 
tion he was greatly interested and dur- 
ing his administrations pushed it for- 
ward with great zeal. 

Mr. Canfield was fifty-nine years old 
and had been in the insurance business 
forty years. 


In the death of E. Shriver Reese, 
which occurred Nov. 5, Cleveland lost 
one of its best known insurance men. 
Mr. Reese had been ill for several 
months and his trouble had progressed 
to such an extent that an operation was 
decided upon. This was performed 
about .two weeks previously, but re- 
sulted in temporary relief only. 

He went to Cleveland in 1891 for the 
old American Employers Liability 
Company of New York. By hard work 





Talks on Advertising 
in Insurance Periodicals 





(One of a series of articles on an important 
subject) 

The insurance paper advertiser is be- 
hind the times in comparison with oth- 
ers in point of effectiveness. A com- 
pany manager or official whose duty it 
is to look after the advertising is busy 
with other duties. He is not possessed 
with the gift of getting up what is 
known as “pulling copy.” But few 
companies have an expert on advertis- 
ing. Those that do usually get out in- 
teresting advertising material. They 
study the various papers, their style, in- 
fluence. They approximate their cir- 
culation and territorial distribution. 
They have discriminating judgment as 
to character of copy and plans of dis- 
play. But this knowledge comes with 
experience and careful observation. 


An insurance advertiser usually hands 
out advertising cards to any paper. He 
is influenced to a great extent by his 
personal acquaintance with some one 
connected with the paper regardless of 
its value as an advertising medium. It 
can be said, however, that this tendency 
is abating. 

Some companies give advertising as 
“support” or “patronage.” The good 
will of the paper is desired or its silence 
as to criticism is sought. In some cases 
a member of the staff has performed 
some service and the paper is re- 
warded with an advertisement. All 
such advertising motives are spurious. 

Money expended on _ advertising 
should be paid out according to busi- 
ness principles as would be any other 
transaction. No company owes the in- 
surance papers a cent for patronage or 
support. The papers individually should 
stand or fall on their merits. 

os - * 

A few points that might be well con- 
sidered are: 

1. What is the circulation? 

2. How it is verified or certified? 

3. What territory does the paper 
cover, and what is its territorial distri- 
bution? 

4. What percentage of the trade does 
it cover? R 

5. Who are the present advertisers 
and what do they say, think and know 
about the paper? (This information is 
obtained through correspondence or in- 
terviews with them.) : 

6. What do the readers say and think 
about the paper? (Information ob- 
tained through correspondence and in- 
terviews, either in person or with the 
help of the traveling force.) 

7. What is the standing and charac- 
ter of the subscribers, as judged by 4 
list submitted and covering the sub- 
scribers in a territory with which you 
are familiar? ae 

8. What is the method of soliciting 
subscriptions? 

9. What is the attitude toward puffs 
and reading notices? (Liberality ™ 
this respect is no recommendation.) 

10. Are the advertising rates uniform 
to all, or is there an inside rate? 

= - * : 

With the aforementioned points in 
mind, a company officer or manager 
whose duty it is to look after the trade 
paper advertising can get a very g00 
idea of a paper’s worth as a medium for 
advertising. 


eee 





he soon interested manufacturers in the 
necessity of liability insurance and the 
business began to grow rapidly. At one 
time Mr. Reese was very favorably com- 
sidered for the presidency of the Amet- 
ican Employers Liability. 

In 1893 or 1894, Mr. Reese became 
general agent of the Fidelity & Deposit, 
but voluntarily confined his territory - 
Cleveland and nearby counties, i ee 
belief that such a step would > 
beneficially both to himself and the 

(CONTINUED ON PAGE 21.) 
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News of Life Insurance 


COMMITTEES ARE APPOINTED |twice general agent in Texas for the 
Equitable of New York, as well as gen- 
President Hamilton Announces Divi- eral agent for Texas of the Travelers. 


3 i “ P Judge Joe L. Hill, a prominent at- 
sion of Work in American Life torney of San Antonio, is another ac- 
Convention for Next Year tively engaged and interested in the 


organization and success of the Pru- 
: : : dential. 
President Isaac Miller Hamilton, of 
the American Life Convention an-; Between 60 and 75 percent of the 
nounces the following standing com- | stock has been placed with prominent 
mittee appointments for the year: Texas physicians. 
MemsersHiPp—Lucius McAdam, chairman, U. 


Fite, Was ent’ Cieveland Lifes te | WILL BE READY IN JANUARY 






































Old Line Life of Milwaukee Prepar- 
ing to Enter the Field Early 
in the Year 


chairman, Commonwealth Life of Kentucky; 
George Roslington, Occidental Life; Elliott 
Estes, Southeastern Life, Spartanburg, S. C.; 
T. W. Appleby, Central Life, Ottawa, Ill.; C. D. 
Renick, Indiana National Life. 

Unirorm Law: harles F. Coffin, chairman, 
State Life of Indiana; L. A. Dean, State Mutual 
of Georgia; J. F. Wolters, Guaranty Life, Texas; 
H. W. Allstrom, Occidental Life, California; D. 
P. Campbell, Western Reserve, Muncie, Ind. 





Rupert F. Fry, who is organizing the 
Old Line Life of Milwaukee, states it 
will be ready for business by the first 

rs i. sate, of the year. Of the 10,000 authorized 

DEPARTMENTAL | SUPERVISION-—Hen: shares making $1,000,000 capital, 5,500 
hairman, Franklin Life, Illinois; Julian Price, ; heap . ily 
Greensboro Life; Wallace A. Taylor American | have been sold. The stock is being dis- 
National, Lynchburg, Va.; M. M. Johnson, Co- | posed of two for one so that when the 
a 2 = _ Oregon; T. F. Giddings, organization expense is provided for, 
“Prmance—Richeré D. Hughes, chairman, Ma- | there will be ample surplus to take care 
jestic Life, Indiana; W. O. Johnson, Security | of the business. 


ife, Chicago; B. B. Bales, Inter-Southern Life, ’ 
Kentucky; Philip Harding, Western Union Life, Mr. Fry’s salesmen have placed S 


Spokane; H. B. Smith, Southern States Mutual, goodly amount of stock locally in Mil- 
West Vinginte. a oe oe te waukee and at all points of any impor- 
fepicaL_ Examinations—Dr. M. M._Lairy, | tance throughout the state. Stock has 
chairman, La Fayette Life; Dr. Amond Ravold, : * whi 
Missouri State Life: Dr. W. W. Grant, Colorado also been sold to men in Michigan, 


we Dr. "3 He gs Lincoln National; | the northwestern states, some in the 
. M. Young, Ves oines Life. - 
Acents anD Acencies—W. A. Lindly, chair- east, and a corps of men are now work 


man, Security Mutual, Lincoln, Neb.; G ing in Illinois. 


Ven Fleet, Peoria Lite; S. A. Foster, Royal Actuary F. S. Withington of Des 
nion Mutual; ‘ - Dark, American Central ; i ™ 
Life; Fred Baker, Intermediate Life, Evansville, Moines has prepared the technical fea 
ni 


tures, the rates being based on the 
Mr. Fry 
states there will be no subsidiary cor- 
Life; W. E. Hutton, Capitol Life. poration or fancy schemes, just the 
giecmtiannovs Goayects—W. = Moore, — me 7 so. : 

; P A Fi Peggy ai Bie lec nder its charter the company is em- 
ec: %,, Sees — onus, creemstore, powered to write accident and health. 
. M. Atherton, 


+0, myestern Mutual, Iowa; C. A.| Mr. Fry believes that later on it will 
oods, Reliable Life. i in 
Resoutions—B. H. Robison, chairman, Bank. | 2P€® @ department we! a 
ers Reserve Life; George B. Peak, Central Life dent and one for industrial disability. 
¢ Towa; L. B,, Dusating, North American Life, | It will also have a permanent disability 
New Jersey; . H. Cunningham, Continental i i i ici 

Life & Inv., Utah: Hope oy Nangntal’ clause in some of its life policies. 

Life, Rock Island, Ill. i 


Grievances—F. B. Mead, chairman, Michigan | American 3% percent table. 
State Life; M. D. Johnson, Florida Life; C. W. 
Welty, Lamar Life; A. F. Jordan, Meridian 











; ’ Vice-President Van Dyke’s Work 
Ruling on Reinsurance There has been considerable specula- 
_Attorney General Gilbert of Wiscon- tion as to just what line of work At- 
sin, replying to the question put by ; torney W. D. Van Dyke, the new vice- 
Commissioner Beedle, has ruled that a president of the Northwestern Mutual, 
domestic life company cannot lawfully will take up. He is an able barrister 
reinsure policies of a company not au- and well versed in insurance law, keen 
thorized to do business in Wisconsin. and very accurate in his judgment. It 
The Wisconsin National Life of Osh- is pretty generally known at the home 
kosh wanted to reinsure policies of an office of the Northwestern that he will 
Illinois company not operating in Wis- . be a sort of all round man, used in spe- 
consin. cial questions that will arise in all de- 
partments. 
Stock Being Disposed Of His main attention will be given to 
The Prudential Life of San Antonio, the investment and financial end, where 
Tex., is fast disposing of its stock. It his legal and business training will be 
will have $200,000 capital and $100,000 particularly valuable. President Mark- 
net surplus. One of the organizers is ham’s specialty has been the invest- 
. A. Bordeaux, for several years gen- ents and Vice-President Van Dyke 
eral agent in Texas of the American © Will be his right hand man in that line, 
Central Life of Indiana, and later, gen- thus allowing the president more time 
eral agent for the Interstate Life of for general executive duties. 
Indiana. He also was instrumental in’ _ . , : 
organizing the Fort Worth Life of Fort Giving Country Territory Attention 
orth, Texas. Joseph Herzberg of Milwaukee, man- 
J. C. Vigal, another of the active or- ager of the ordinary department of the 
Sanizers of the Prudential Life, was | Prudential, is getting the bulk of his 











A.G. BULLOCK, Pres. B. H. WRIGHT, Sec'y 


State Mutual Lite Assurance Co. 


of WORCESTER, MASS. 
Incorporated 1844 
50% Increase to July Ist. 
June Largest Month. 


WHY? 


Superior Selling Proposition 
Liberal Policy Conditions. epperctal Judgment by 
Large Values. “Webb’s Comparisons 
Low Premiums. Simplified” gives us 
highest score. 
Increased Dividend Apportionment. 
Up-to-Date Latest Competitive Helps. 
Agency Department. Attractive Advertising Matter. 
Our salesmen are doubling their incomes. you? 
Investigate. Join us.and grow. 


EDGAR C. FOWLER, Supt. of Agencies 


“MASSACHUSETTS MUTUAL” 


This year’s business smashes all 
our records. Nearly all agencies 
show unusual gains. Policies that 
lead the whole field, strong litera- 
ture, ready reference competitive 
data, responsive Home Office 
management, brilliant Annual 
Dividend record. Are You Satistied? 
Chicago Agency: L. BRACKETT BISHOP, Manager 


316 Merchants Loan and Trust Building 
Columbus Agency: 1003 Outlook Building 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 





A PENN MUTUAL PREMIUM, less a PENN MU- 
TUAL DIVIDEND, purchasing a PENN MUTUAL 
POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 








THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 








On January 1, 1909, rates were reduced 
and values increased to full 3 per cent 
reserve. 





Pittsburgh Life 


And Trust Company 
W.C. Batpwin, President 
Agency Contracts Made Direct with Soliciters 





ASSETS - + $23,549,229.15 


Reserve on Outstanding Policies, - $21,401,598.00 
All other Liabilities . ' “ - 417,649.50 


Assets in Excess of all Legal 
Requirements - $1,729,981.65 


Insurance in Force - . - $80,000 ,000.00 


Home Office, Pittsburgh, Pa. 





Provident Life and Trust Company 


OF PHILADELPHIA. 


Insurance in Force, $201,185,435 
The NEW POLICIES of the Provident are 


Assets, $67,324,334.35 
for conciseness and simplicity of form and for 


adaptability and ey in all essentials, The um rates of the Provident are exceedingly low and 


are still further reduced by large annual dividends. 


CORRESPONDENCE WITH AGENTS SOLICITED 


YERGER & ELLIS, General Agents, Western Ohio 
S. S. SAFFOLD, General Agent, Ohio - 
CROOK & CHAPPELL, Generali Agents - - - 


A 
ASSETT & REESE, General Agents - - - - 


- = 812 Union Trust Building, Cincinnati, Ohio 
- = 106-710 Garfield Building, Cleveland, Ohio 
328 The Nicholas, To'edo, Ohio 


- = = + $25 Marquette Building, Chicago 


ll. 
1218-20 Ford Building, Detroit, Mich. 





Hartford Life Insurance Company 


Chartered Forty-Three Years 


GEO. E. KEENEY, President 


THOMAS F, LAWRENCE, Secretary 





1909 Policies Revised— Rates made Nanas Ye my or non- ae 


Dividends, annual or deferred. Values based ry 
Nearest to self-sellers ever put upon the m 


ULL RESERV 
arket. 


For best contracts address Second Vice-President. 


HOME OFFICE, HARTFORD, CONN. 








- in which all your ability 





If You Are Tired of 
Low Wages 


and small opportunities, step into a 


will count. 





There’s money in 
selling 


LIFE 
INSURANCE 


Write NOW for par- 
ticulars of an agency} 
contract. 


THE PRUDENTIAL INSURANCE COMPANT 
OF AMERICA 


b ncorporated as a Stock Company by theBtate 
of New Jersey 
JOUN P. DRYDEN, Home Office, 
President. NEWARK, N. J. 











he 


of New York 
SUPERIOR POLICIES 
<UABALL C, ATWOOD, President 
®RO-292 Broadway Mew York. 




















STOCK SALESMEN 


If you want in, write or come to St. Louis by first train. 
tate. The new $10,000,000 Boat Line now organizing at St. Louis. “‘Every- 
body boosting.” 


Greatest lineup “ever.” 


Mississippi Valiey Transportation Company, Subscription Department. 
908-914 New Bank of Commerce Building 
Phone Olive 2975; Kinlock Central 5687 


Address 


Don’t hesi- 


ST. LOUIS, MO. 
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business outside the city. His son, who 
is now his partner, is traveling in the 
state appointing new agents and assist- 
ing the forces. All his time is given to 
this outside field work. 


DAKOTA COMPANY IS AT WORK 








Dakota Western of Watertown Will 
Operate in Two States—Will 
Have No “Schemes” 





The Dakota Western Assurance of 
Watertown is one of the South Dakota 
companies which is getting started 
along proper lines. An official states 
that $100,000 of the stock has been sold 
at one and a half at an expense of less 
than 5 percent. The company writes 
straight nonparticipating and has de- 
posited $135,000 with the state. It will 
enter North Dakota on the first of the 
year. 

The officers and directors are among 
the most prominent men in the Swinge 
Cat state, and a good agency force has 
already been secured. H. S. Rowe, the 
president, is a member of the wholesale 
firm of Baskerville & Rowe of Water- 
town; David L. Keyes is president of 
the Citizens State Bank of Henry; 
W. T. McConnell is cashier of the 
Western National Bank of Mitchell; 
George Schlosser is manager of the 
South Dakota newspaper union. Other 
officers and directors are Thomas 
Dunn, vice-president, C. E. Warner, 
secretary and treasurer, E. S. Stevens 
of Castlewood, and William Trumm of 
Hayti. 





How Business Is Divided 


During the first six months of 1909, 
of the business written by the North- 
western Mutual amounting to $68,750,- 
111, 63.6 percent was on the life plan, 
10.4 percent on endowment and 26 on 
term. 

As compared with 1908, the amount 
of ordinary life issued shows a slight 
decrease, but the amount of twenty- 
payment life increased nearly 1 per- 
cent, and twenty-year endowment 2 
percent. The amount of term insur- 
ance shows a satisfactory decrease of 
over 2% percent. 





Take Germania General Agency 


The Springfield Underwriters’ Agen- 
cy, of which John G. Wetzel and Ros- 


coe B. Iddings, formerly secretary. and 
special agent, respectively, of the 
Springfield Underwriters’ Mutual Fire, 
are managers, have been appointed 
general agents at Springfield, Ohio, for 
an important section in central Ohio, 
for the Germania Life, with a contract 
direct with the home office. They will 
also conduct a fire and casualty busi- 
ness. 





John I. Harden’s New Book 


John I. Harden, author of “Psychol- 
ogy of Soliciting,” is out with a new 
book, the “Romance of Soliciting.” It 
is a series of interesting stories, each 
carrving some definite suggestion of 
the art of soliciting. Rough Notes 
Company, Indianapolis, is the publish- 
er, and the postpaid price is $1.25. 





Dakota Mutual’s Figures 
The statement of the Dakota Mutual 





Life, as of Oct. 31, shows assets $200,- 
849, reserve $61,991, total liabilities, in- 
| cluding $87,085 stock, $150,616. Pre- 
| miums for nine months were $110,707; 
| total income, including $107,280 stock, 
$266,615; total disbursements $65,766. 
The company is making splendid head- 
way. 





Policyholders as Directors 


Sidell Tilghman, a retired business 
man, and Abraham Boehm, a large real 
estate investor, both of New York city, 
have been elected policyholder-di- 
rectors of the Provident Savings Life. 
These are two of the three nomina- 
tions which President Rittenhouse, for 
the stockholders, asked Superintendent 
Hotchkiss of the New York department 
to make from a list of the policy- 
holders. A third candidate nominated 
by Superintendent Hotchkiss will be 
elected at a future meeting. 

The stockholders have already elect- 
ed one policyholder-director of their 
own selection, and another is to be 
selected. When this is completed the 
policyholders will have five direct rep- 
resentatives who do not own stock in 
the company. 

In putting five policyholder-directors, 
without stock ownership, on the board 
of the Provident Savings Life as direct 
representatives of the policyholders, 
President Rittenhouse is carrying out 
a plan which, as commissioner of in- 
surance of Colorado, he suggested to 
| the former management. Although the 








1894 


1909 





The State Life Insurance Company 
INDIANAPOLIS, INDIANA 


Unequalled in Splendid Achievement—Management Economical—Growth 
Unparalleled—Security of Every Policy Guaranteed by Deposit With 


the State of Indiana. 


Assets, December 31, 1908, $7,378,853 


Surplus, $860,562 


RECENT GAINS. 


1906—$1,226,696 
Admitted Assets ; 1907— 1,001,409 
1908— 1,023,700 


$74,309 
27,775 


Surplus 
153,161 


Unusually Attractive Agency Contracts—-Liberal Commissions—Renewals on New 
Plan—Contracts Direct With Company. 





Address all Communications on Agency Matters to CHARLES F. COFFIN, Second 


Vice-President, 1231 State Life Building. 





REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law or inpiana 


Reliable Agents 


Wanted. Address 


— 





WANTED---Manager for Cleveland 
(OOD proposition, salary and commission for 
high class man---others will waste postage. 

Life, Health and Accident, and Monthly Pre- 
mium Departments. Attractive special policies, 
Address, 
W. C. CULKINS, 
Vice-Prest. and Genl. Mgr., 
The Columbia Life Insurance Co., Cincinnati. O, 








@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

FRANK CALDWELL, President. 














Life Insurance Agents will find our new Policies the 
most attractive contracts to sell now on the 
market. 

The Cleveland Life led all other 
companies in increase in Ohio 
for the year 1908. 










The 
Cleveland Life 
Insurance Company 


WM. H. HUNT, President. 
HOME OFFICE: 


ROCKEFELLER BLDG., CLEVELAND, OHIO 
LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 

The Western Underwriter. 


Say, Mr. Agent! You’ve looked for the square deal 














company for many moons—it’s here— 
Ghe 


MODERN LIFE INSURANCE COMPANY 


Sf INDIANA 








Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting 
Ask to be shown. 


Home Office: SOUTH BEND, INDIANA 


Modern in every respect. 
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Provident Savings is a stock company, 
President Rittenhouse believes that the 
policyholders should be represented on 
the board to have a voice in the man- 
agement and to observe the manner in 
which the affairs of the company are 
conducted by the stockholders. 

Inasmuch as the policyholders could 
not gather in a convention to select 
their own nominees, and as the man- 
agement did not want to name them, 
Superintendent Hotchkiss was asked to 
name three of the candidates, which 
he consented to do. 


CLAIMS IT IS IN THE RIGHT 








United States Life Endowment Files 
Answer to Superintendent Potter’s 
Bill—Demands Jury Trial 





The United States Life Endowment 
of Chicago, which Superintendent Pot- 
ter of Illinois is attempting to have 
wound up by the superior court of Chi- 
cago, last Saturday filed an answer to 
the complaint of the superintendent. 
The company in its answer claims that 
under the assessment laws of the state 
it is perfectly solvent, and alleges that 
the superintendent is animated by per- 
sonal ill will toward certain officers of 
the company. 

The trouble arose over the attempt 
of Superintendent Potter to require the 
company to put up reserves to meet the 
annuities on death claims that have 
been approved. The decision apparent- 
ly will hinge on the meaning of “ma- 
tured death claims” as used in the 
statute. The company holds that the 
claims are not “matured” until they are 
due and payable, that is, the instalments 
presently due are the only ones that are 
“matured.” 

A peculiarity of the assessment law 
of Illinois is that a company is en- 
titled to a jury trial on the question of 
its solvency, and this the United States 
Life Endowment demanded in its an- 
swer. It also charges Superintendent 
Potter with bad faith in the negotia- 
tions, as it claims he agreed in January, 
1909, to give it until Dec. 31 to comply 
with his requirements. 





Makes a Fine Settlement 


The Canada Life has recently made a 
settlement in Chicago that furnishes a 
striking argument for life insurance, as 
compared with savings deposits. A 
prominent banker of that city took out 
twenty year 
47,990 in 1889, at age of 28. His pre- 
mium was $42.85 per $1,000. The total 
Premiums paid amounted to $857 per 
$1,000 and the assured received $208.70 
in dividends. This return is equal to 
slightly more than 3% percent com- 
pound interest on every dollar paid in, 
which is more than his own bank pays 
on savings deposits. In addition he 
has had his insurance absolutely with- 
out cost. 

Figured another way, the settlement 
shows an advantage over ordinary safe 
Mvestments in the way of interest re- 
turns. The net premium for term in- 
surance at that age is $9 a year. De- 
ducting this amount from the annual 
Premium, the investment element is 
shown to be $33.75. Compounded at 
5% percent, the accumulated value of 
this amount per annum is $1,206.09, 
Which is $2.61 less than the cash re- 
turn on the policy. 





Someone Wants Session Postponed 


it seems that a movement is under 
Way for postponing the special session 
of the state legislature at which the 
bill Presented by the tax commission 
peal be acted upon. The Northwestern 
Mutual Life desires to have the special 
— held in January as originally 
Planned, as the company is anxious that 
oe, change be made in the radical 
axation measures of the state. The 
ard has called the attention of its 
- icyholders to the exorbitant rates of 
axation charged in the state upon life 


endowment policy No. 





companies and it is expected that popu- 
lar demand that the special session be 
held as originally planned will be 
aroused. 





Actuary Roche Goes East 
Actuary J. F. Roche, formerly of the 
Pacific Mutual, was in Chicago last 
week en route to New York. He has 
not decided where he will open an 
office as an independent actuary, but is 
likely to locate in the east. 





Provident Savings’ New Actuary 

Robertson G. Hunter, state actuary 
of the Massachusetts department, has 
been appointed secretary and actuary of 
the Provident Savings Life. Secretary 
Frederick J. Dickson will be assigned 
to other duties. 

Mr. Hunter, who is a brother of 
Actuary Arthur Hunter of the New 
York Life, was educated at Watson’s 
college and the University of Edin- 
burgh. He is a fellow of the Actuarial 
Society of America, and an associate of 
the Institute of Actuaries of Great 
Britain. He served ten years in the 
actuarial department of the New York 
Life, and was with that company when 
he was appointed state actuary of 
Massachusetts to pilot and manage the 
new savings banks industrial insurance 
scheme adopted by that state. He or- 
ganized the new department, preparing 
policy forms, premium rates and ac- 
counting methods for the banks, etc. 
Part of his duties were to educate the 
public as to the purposes of the sav- 
ings bank industrial plan. 

Mr. Hunter is thirty-two years old, 
and possesses marked executive, as well 
as professional ability. 





Buys a Home Office Building 

The Intermediate Life of Evansville 
has purchased the Eichel Block at Main 
and Third street, the price paid being 
$150,000. The structure will be made 
into a six-story building, the company 
occupying the sixth floor with its 
offices. Among the stockholders of 
this company are former United States 
Senator James A. Hemenway, State 
Senator Clem Pelzer and Judge W. J. 
Wood of Evansville, a member of the 
state railway commission. 





Volunteer State Life Meeting 

The sixth annual meeting of the 
agents of the Volunteer State Life was 
held in Chattanooga, Tenn., Wednes- 
day and Thursday of last week. All 
agents writing over $25,000 per year 
were invited and some forty men from 
Oklahoma, Mississippi, Texas, Georgia, 
Alabama, South Carolina and Tennes- 
see attended. 

Wednesday a luncheon was given, 
followed by a social session, and Thurs- 
day night a banquet wah given at the 
Country Club, at which Samuel Bos- 
worth Smith, the company’s counsel 
and late president of the American Life 
Convention, presided. The company is 
in eight states, has $750,000 assets and 
$12,500,000 in force. 

The Volunteer State has stood for 
the development of home companies in 
the south along conservative lines. At 
the banquet Thursday evening Com- 
missioner Folk of Tennessee said: 


I am not in sympathy with the “special in- 
ducement” or prize-box method of selling in- 
surance and such methods have become a thing 
of the past in this state. I am not in sympathy 
with the disposition which has been manifest 
in the south and west to take advantage of the 
sentiment for home companies by the organiza- 
tion of new companies through promotion 
methods involving heavy organization expenses. 
It is not without difficulty and greatest dili- 
gence that a new company can succeed where 
all of the money paid by investors goes to the 
treasury of the company, hence the difficulties 
are enhanced when a new company starts with 
an unduly large promotion expense. 





Will Announce Decision on Policies 

The New York department will soon 
make public its findings on the life in- 
surance policies submitted by the va- 
rious companies for use in 1910. One 
company submitted ninety-four forms. 

The loan provision is the one arous- 
ing the most speculation. The new law 





Look Up Our Record 


CONSERVATIVE YET PROGRESSIVE 


\} Everything the Agent Needs 


Annual Dividends and Non-Par Forms. 

Guaranteed Coupon Policies. Disability Riders. 

Liberal First-Year and Non- Forfeitable Renewal 
Commissions. 


INDIANA, OHIO, MICHIGAN, PENNSYLVANIA 


ya 
LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 


SECURITY LIFE 


INSURANCE COMPANY OF AMERICA 


ROOKERY SUILDINC, CHICACO 






FORT WAYNE 
IN LANA 

















W. O. JOHNSON, President 





OPPORTUNITIES 
FOR riUSTLERS 


Address J. B. SELLS. 


Assistant to President 








Life Insurance Men who are looking 
for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 
Chicago. 












ONSIN NATIONAL 
yO Ee | r E 
INSURANCE COMPANY 


Oshkosh, Wisconsin 


Capital Stock, $400,000 
ISSUES ONLY NON-PARTICIPATING POLICIES 
NO ESTIMATES & & & EVERYTHING GUARANTEED 


OFFERS EXCEPTIONAL OPPORTUNITY TO LIVE 
MEN OF ABILITY WHO CAN GET THE BUSINESS 


For an Agency Appointment address the Home Office. 


United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 


Home Office: Heyworth Buliding, Chicago 











Issuss Pouiciss THaTt SB__ BsacaussE oF 


Annual Dividends. 

Management expenses limited by policy contract. 

Reserve deposited with State of Illinois. 

Annual additions on Twenty Payment Life and Endowment, 
Maturity when reserve and accumulations are sufficient. 


For attractive contract and territory, address 





ZENO M. HOST, Director of Agencies 
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allows companies to retain the privi- 
lege of deferring loans for six months 
after application. Sixteen companies 
agreed to put in a ninety-day provision, 
but later it was agreed to act inde- 
pendently. Inasmuch as the so-called 
safety clause in the loan feature was 
strongly urged at the insurance com- 
missioners’ convention at Colorado 
Springs, the extent to which the com- 
panies avail themselves of the privilege 
of the New York law will be a matter 
of considerable interest. 





Here’s Another One 

The Amarillo National Life has been 
organized at Amarillo, Tex., with $300,- 
000 capital and surplus. Officers have 
been elected as follows: 

President, C. T. Herring, Amarillo; vice-presi- 
dent, C. P. Smith, Vernon; treasurer, W. H. 
Fuqua, Amarillo; medical director, Dr. J. W 


Greenwood, Memphis; secretary, G. J. Brothers, 
Fort Worth, 





No Rebating is Allowed 
The Minnesota department issues the 
following notice as to rebating: 
“Chapter 427, Laws 1909, specifically 
prohibits the payment, allowance or re- 
ceiving of rebates on any policy of in- 
surance issued in this state. It also 
prohibits the sale or gift of any other 
thing in connection with insurance.” 





Cosmopolitan Policyholders Dissatisfied 

Joliet policyholders of the Cosmo- 
politan Life, which was reinsured in 
the Old Colony some time ago, re- 
cently held a meeting and decided to 
sue for the return of their premiums. A 
great deal of opposition to the rein- 
surance deal has developed all over 
northern Illinois. The policyholders of 
the Cosmopolitan were rated up to 
their attained ages and the increases on 
older lives were startling to men ac- 
customed to assessment and fraternal 
rates. There also appears to be some 
mystery regarding a discrepancy of 
$13,000 or $15,000 between the assets 
turned over to the Old Colony and 
what was supposed to be in the Cosmo- 
politan treasury. 





New York Life’s Business 

The New York Life up to Nov. 6 
reported paid insurance of $120,400,000 
in new business. It cleared the desks 
of part-time men, brokers and helpers. 
It cut out term business. It has re- 
duced its organization abroad and its. 
branch offices here. With these deor- 
ganizing expedients it can keep with- 
in the $150,000,000 limit. 





Liberal Life Elects President 


At a meeting of the directors of the Liberal 
Life of Anderson, Ind., Thomas J. Nichol, 
hardware merchant, was elected to the presi- 
dency, made vacant by the recent death of 
Carroll K. McCullough. The latter was filling 
the unexpired term of former President John 
H. Terhune, mayor of the city, who died in 
March. The formal election of president will 
take place at the annual meeting in January. 





Fine Increase in Business 

Vice-President C. P. Williams, having in 
charge the agency department of the Ohio State 
Life of Columbus, Ohio, reports the business for 
October to be" 138 percent of an increase over 
that of the corresponding month for 1908. The 
prospects are very encouraging for $2,000,000 of 
paid-for business for 1909. 


Has a Good Business This Year 
The Western Life Indemnity is making a good 
gain in new business this year. It has already 
— for more business than in all of last year. 
t is making a specialty of its combined annuity 
pension policy. One sgenty last week sent in 
applications for $185,000 on this plan. 





Praternal Order on Grill 


The Brotherhood of American Yeomen, a fra- 
ternal company, is having a round up with the 
State insurance department of Iowa as to its re- 
vised constitution and by-laws. Auditor Bleakly 
has held that the revised articles do not conform 
to the statutes of Iowa and the Yeomen have 
asked the attorney-general to make a ruling. 
Members of the board of directors who met in 
Des Moines last week discredited the statement 
that they will take the case into the courts, but 
said that they will abide by the decision of the 
attorney-general. 





Assured Can Cancel Life Policy 
The Indiana Agpeliots Court, in a suit in 
which the Equitable Life of New York was 
interested, has decided that a life insurance 
policy gives the beneficiary no such vested right 





therein as to defeat the right of the insured to 
surrender the policy for cancellation rather than 
to pay further accruin remiums. The court 
held that the control of the insured is complete 
over the policy during his lifetime. Evidence 
that a local solicitor accepted an application for 
a life policy in favor of the applicant’s mother, 
together with an amount in cash and a note for 
the balance payable in sixty days, and that at 
the expiration of the sixty-day period he de- 
clined to pay the note and surrendered his policy 
and the note was cancelled, and that the insured 
died of smallpox a month later, shows the 
mother was not entitled to recover on such 
policy. 





Violated Its Provisions 
The Modern National Reserve, Charles City, 
Iowa, according to the lowa department ex- 
amination, has used its reserve fund in violation 
of the provision of its by-laws. 


LIFE NOTES 


The Illinois Life expects to close the year 
with $50,000,000 in force. 


A license has been granted by the Ohio de- 
partment to the Provident Savings Life. 


The Equitable Life of New York will write 
about $6,000,000 of new business in Illinois this 
year. 


The subject of rebates on life insurance = 
cies is being taken up by the grand jury at Kan 
sas City, Mo. 

Thomas J. Joy of Chicago has been appointed 
district manager for the Commercial Life of that 
city at Ottawa, Il 

The National Life, U. S. A., has filed its ar- 
ticles of incorporation with Secretary of State 
Hayward and will seek to do business in Iowa. 


C. K. McCullough, president of the Liberal 
Life of Anderson, Ind., died last week of can- 
cer. He is reported to have carried a large 
amount of life insurance. 

. M. Quinn has resigned as general man- 
ager of the Commonwealth Life of Louisville to 
become superintendent of agencies in Kentucky 
for the Security Mutual Life. 


The insurance department of Minnesota has 
refused admission to that state to the Modern 
National Reserve of Charles City, Iowa, on the 
ground that the company used its reserve fund 
in violation of the by-laws. 

The Bankers Life of Lincoln, Neb., has in- 
vested a portion of its surplus in a fine build- 
ing site in the business district, with the inten- 
tion of building in the near future a six-story 
headquarters and office building. 


Thomas Taggart, of Indianapolis, the well 
known Democratic politician, who runs_ the 
French Lick Springs resort, has taken out $250,- 
000 of life insurance in the Equitable of New 
York and $100,000 in the Phoenix Mutual. 

The insurance department of New Mexico di- 
rected the Bankers Reserve of Omaha to show 
cause why its license in the territory should not 
be revoked for offering special inducements in 
the sale of life insurance in the territory. 


Leslie E. York, agency supervisor of the 
Equitable Life of New York in Ohio, is also 
handling Michigan until a successor is appointed 
to Agency Supervisor C. E. Baxter, resigned. 

Officers of the Bankers Life of Des Moines 
deny the report that the company has been re- 
fused admission to the state of Washington. 
The company claims that an examination re- 
sulted in that company’s absolute right to write 
insurance in the western state. 


John M. Smyth, the Chicago merchant who 
died last week, was heavily insured. He had 
one 10-payment life policy in the Mutual, paid 
up three years ago, which provides for the 
payment to his widow of $2,500 a year for 
twenty years certain and as much longer as she 
may live. He is said to have had $75,000 in 
the Northwestern Mutual also. 


The resignation of R. A. Wackerman as gen- 
eral agent of the State Mutual Life of Massa- 
chusetts at Cincinnati, leaves a desirable agency 
open for a good man. The company has placed 
the office in charge of a cashier and will prob- 
ably take its time in selecting a man who can be 
depended upon to give it a good business and 
build up a successful general agency. 


W. R. Luke, who recently organized the 
Southwestern Fire in Memphis, has left that 
company to become supervisor of agents of the 
Security Mutual Life of New York in Ten- 
nessee. Mr. Luke is a veteran life man, having 
formerly been manager in Nashville for the 
Equitable Life and later general agent of the 
Independent Life. 


LIFE APPOINTMENTS 
Michigan 

Amer. Cent.—J. A. Cahn, Detroit. 

Des Moines—H. J. Bonebright, Constantine; 
J. A. Marshall, North Branch. 

ohn Hancock—F. D. Smith, Detroit. 

Mass. Mutual—E. N. Clark, New Buffalo. 

Mut. Benefit—C. B. Carmen, Albion. 

Pacific Mut.—C. W. Oberlin, F. G. Murphy 
and S. A. Warner, Saginaw. 

Security Mut.—H. L. Baird, Imlay City; G. 
C. Veit, Kingston; John Shire, Jr., Pellston. 

Union Cent.—F, W. Bedford, Grand Rapids. 

Bankers, Ia.—L. W. Church, Detroit. 


Ohio 


Aetna—Edson Insurance Agency Company, 
Middletown; Ward & Parker, London; Samuel 
Fritz, Edgerton. 

Amer. Cent.—A. R. Pound, Newark. 

Bankers, Ia.—A. M. Backer, Akron; J. G. 
Lowery, New Concord; R. E. Emmett and Lewis 
Moore, Westerville; I. L. Edgington, Mt. Orab. 

Berkshire—F. O. Doerger, Cincinnati. 

Home—D. R. Green, Ravenna; Edward 
Regina, Baltic; Chas. D. Reese, Massillon; H. 
Buzze, Malvern; W. C. Miller, Barberton; E. G 
Banta, Springfield. 








Hartford—J. W. Beattie, zx. cG.@&@ 
Jennie Black, Dayton. 

—- Hancock—Geo, C. Graham, E. I. Harsh- 
field, D. Y. Lynch, E..T. Milton, M. M. Fried- 
man and F. C. Greene, Cleveland; Louis Chris- 
tianson, Cincinnati. 

Lincoln Natl.—Joseph Turkenkopf and B. C. 
Carter, Cleveland. 

Mut. Benefit—J. R. Hardman, Osborn. 

Mutual, N. Y.—H. P. Crump, Norwalk; W. 
M. Smith, Sterling. 

Mass. Mutual—J. H. Moser, Kenton. 

N. W. Mutual—R. H. Gleason, Defiance; C. J. 
Johnson, Findlay. 

North Amer., N. J.—F. E. Waterman, Colum- 


Ss. 

Pittsburg L. & T.—F. W. Burgoyne, Cincin- 
nati; . Hoss, Sugartree Bridge; J. S. Janosh, 
Massillon. 

Provident L. & T.—J. Wesley Cox, Leesburg. 

Royal Union—C. A. Warren, Logan. 

oe Mut.—F. C. Curry, Milford; H. L. 
Kepler, ron. 

ravelers—C. E. Marsh, Delphos; 
Walker, Cleveland; J. O. Pickett, 
M. Dorr, Columbus. 
Indiana 

Reliance—J. C. Lancaster and H. O. Lynn, 
Jeffersonville. 

Travelers—Brandon Bros., South Bend; J. V. 
Carpenter, Brazil. 

estern Res.—M. C. Carey, Muncie. 

Aetna—G. R. Hollingsworth, Vincennes. 

Commercial—C, H. Duncan, Greenfield; L. F. 
Parr, Rockport. 

Lafayette—E. F. Kitson, La Fayette. 

Lincoln Natl.—William Mathews, Bluffton. 

Mass. Mutual—George Lozier, Bremen. 

Mut. Benefit—U. M. Chailli, Marion. 

Mutual, N. Y.—B. R. Kelley, Oxford; N. C. 
Gwinn, Frankfort; E. G. Bowen, Gary; Wm. 
Dobbie, Indiana Harbor; Edgar Green, Tolleston; 
A. H. Peglow, M. W. Barber, Laporte; W. C. 
puagher, Michigan City; J. C. Vickery, Bloom- 
ingdale; Walston & Greenlee, Sullivan. 

eserve Loan—Theodore Allen, Linton. 

State Life—F. C. Barrick, Uniondale; Alois 
Beiter, Beech Grove. 

State Mut., Mass.—V. L. Barker, Fulton; H. 
S. Hunter, Indianapolis. 

Western L. & Ann.—J. F. Richardson, In- 
dianapolis. 

Travelers—J. C. Evertson, Mt. Vernon; R. H. 
Greble, Noblesville. 

Wisconsin 

Aetna—C. M. Kendall, Milwaukee; Alex Wil- 
son, Wausau. 

Central—M. W. Terwilliger, Madison. 

Des Moines—E. B. Hawks, Clinton; J. D. 
Van Slyke, Madison; James Hale, Red Granite. 

Great Northern—A. J. Freeman, Rhinelander; 
William and Walter Tisch, La Crosse. 

New Eng. Mut.—L. J. Otto, Milwaukee. 

North Amer.—Bertha Marquardt, Milwaukee. 

. W. Mutual—C. A. Morgan, Ironwood, 
Mich.; Franklin Pardee, Wausau; L. E. Douglas, 
Waukesha; W. R. Zentner, Fall Creek; Peter 
Christensen, Neenah; A. E. McLenegan, wau- 
kee; A. M. Lewis, Omro; H. M. Lord, Oconto. 

Wis. Natl—M. E. Northrop, Beloit; Anthony 
Lenbach and M. G. Fauth, Milwaukee; P. C. 
Amundson, Amery; H. F. Noll, Janesville; M. 
J. Rudebeck, Kewaunee; Walter Ehlevlin, Apple- 
ton; C. F. McCoy, Oshkosh; F, C. Niebuhr, 


Madison. 
Tllinois 


Aetna—J. S. Brannon, Equality; R. J. Eyerly, 
Chebanse. 

Bankers, Neb.—Max App, Urbana. 

Bankers, Ia.—Frank Warner, Rock Island. 

Columbian Natl.—C. S. Lindsay, Rockford. 

Equitable, N. Y.—R. E. Metzer, Decatur; & 
G. Zoller, Peoria; L. E. York, Harrisburg; G. 
C. Hoff, Clinton; C. B. Hough, Decatur; M. E. 
Cline, Aurora; J. M. Lenihan, Chicago; Frank 
Brown, Manito; J. E. Tanner, Jr., Paris. 

Germania—C. M. Pierce, Marengo. 

Inter-State—A. H. Echols, Chicago. 

Mutual, N. Y.—U. S. Fitzpatrick, Champaign; 


W. L. Harding, Charleston; E. K. Arford, Den- 
nison; C. 


A. Willis, Toledo; Thomas McNally, 
Arcola; Frank Lambb, Chebanse. 
Mass. Mutual—C. F. Lundberg, Moline; E. B. 
Fisk, Rockford; J. W. Ullmann, Chicago. 
Merchants, Ia.—R. H. Spann, Cairo; Harry 
Welch, Kewanee. : 
New York—Harry Writer, j. A. 
Bischoff, Pinckneyville; 


Davis, ae. 
t. 
L. Carr, Marion; A. McCormick, Carbondale. 


National, —C. Jj. 

RADICALISM ON THE WANE 
(CONTINUED FEREOM PAGE 1.) 

to be any modificaton of existing laws. 

When the measures were before the 
legislature, companies saw no serious 
objection to most of them. They were 
protective laws and possessed merit. 
The main protest was found against 
one or two actuarial bills, and, further- 
more, the severe penalties for violation 
of laws of ambiguous phraseology. The 
many opinions rendered by the attor- 
ney-general and the sidestepping of the 
insurance department in an effort not 
to assume responsibility, were striking 
indications of the indefiniteness of these 
measures. In fact a company might 
honestly try to observe the laws and 
yet, owing to their crudeness or opaque- 
ness, might later find itself in a serious 
predicament if a court viewed the law 
from another angle. 

Possibly the companies were too cau- 
tious and suspicious but when the very 
best institutions of the country leave a 
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there must be strong grounds for such 
radical action. 

Think Radicalism is Waning 
While in this city taking a survey of 
the field, I consulted a number of life 
insurance and business men, and they 
seem to think the wave of extreme rad- 
icalism is on the wane. They tell me 
that the La Follette doctrine has seen 
its best days. Corporation baiting, an- 
tagonism to honest institutions, pater- 
nalism of the irritating brand, laws 
based on academic theories, have been 
tried and their weaknesses are seen. 
Regulation is necessary and right but 
the attempt to interfere with details of 
management and the effort to stifle 
natural growth, have involved a large 
expenditure of time and money with 
returns not commensurate. 

Big Expense and Small Returns 

Big extra expense and no extra 
benefit of much value to policyholders 
is the main consequence of the new 
Wisconsin life laws that deal with 
actuarial and semitechnical functions. 

For instance, a company must send 
out a somewhat detailed annual state- 
ment of dividend apportionment a 
month before the anniversary of the 
policy. I venture to state that 98 per- 
cent of these are unceremoniously con- 
signed to the waste basket with scarcely 
a cursory perusal because but few un- 
derstand or care to understand what it 
all means. 

Then at the end of the schedule the 
announcement is made that the com- 
pany will furnish a policyholder a copy 
of the annual statement and gain and 
loss exhibit. Up to date the North- 
western Mutual has had but two re- 
quests for these documents since the 
law went into effect. 

Additional Cost in Time and Money 

The filling out of these blanks re- 
quires much extra clerical labor. Then 
a two-cent stamp is used for every no- 
tice and the envelopes have to be ad- 
dressed. This is expensive. The actual 
value to policyholders, the practical 
benefit is small. re 

The legislators received with suspicion 
all statements of life men, and their 
word was discounted. They listened to 
a college professor, honest in his views, 
but without practical training. He had 
the academic eye. Later on I am in- 
clined to think this collegian doubted 
the reasonableness of his original con- 
tentions. He made the mistake of try- 
ing to stand by his former convictions 
instead of frankly acknowledging he 
was wrong. 

‘What Hope for the Future? 

So far but little progress has been 
made toward changing public opinion. 
The people are apathetic as to a busi- 
ness that has more or less of the tech- 
nical caste to it as has life insurance. 
It is esoteric to them, however int 
mately it may be associated with their 
plans to create an estate, The hope of 
arousing popular sentiment against 
these actuarial laws and other objec 
tionable features is at least a remote 
one. Men can not or do not get UP 
much steam over mathematics. : 

The indifference of the people 18 
found in the lack of response to the 
flood of tax literature with which the 
companies have deluged them. 

; People Will Not Respond 

The life companies can not expect 
much help from the rank and file of 
their policyholders. If any thing is to 
be done in the way of securing mor 
‘fications of the laws, it must come 
largely through life men themselves, 
company officials and the influence they 
can bring to bear on powerful politi 
and business interests to elicit their a& 
sistance. 

If, as appears to be true, a more com 
servative type of legislator is to sit ™ 
the capitol at Madison, he will listen to 
men of experience and affairs rather 


than the demagogue and loud-crying © 


reformer. The laws will remain ast rd 
are until the radical temper has had 





state at a material business sacrifice, 


day and reason prevails. 
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FIND LARGE IMPAIRMENT 


CAPITAL MUST BE REDUCED 





American Credit Indemnity’s Reserves 
Greatly Increased by New York and 
Massachuetts Departments 





The report of the examiners of the 
New York and Massachusetts depart- 
ments on the financial condition of the 
American Credit Indemnity Company 
as of Aug. 31, was made public this 
week. The examiners found the cap- 
ital of the company impaired $639,- 
330.56 and the departments ordered the 
company to reduce its capital from 
$1,000,000 to $350,000. The heavy im- 
pairment was due for the most part to 
large increases in the reserves required, 
although part was due to the nonad- 
mittance of certain assets the company 
had claimed. The report of the ex- 
aminers is in part as follows: 


In the Dec. 31, 1908, statement of this com- 
pany, filed with the departments, it claimed an 
unimpaired capital of $1,000,000, and, in addi- 
tion, a surplus of $178,090.48, or a total surplus 
to policyholders of $1,178,090.48. As a result 
of the examination, the capital of the company 
has been found to be impaired to the extent of 
$629,880.56, making the surplus to policyholders 
at the time of the examination $360,119.44; 
thus showing an apparent reduction in surplus 
to policyholders since the first of the year of 
$817,971.04. 

What the Examiners Found 


The examiners find that, on the basis of the 
company’s experience since Dec. 31, 1908, the 
liabilities were largely in excess of the amount 
reported in its annual statement of that date, 
and that the capital of the company was, on 
Dec. 31 last, impaired to the amount of $381,- 
110.59, on the basis allowed by the New York 
law. The surplus to policyholders on that date 
was really $618,889.41. 

The difference between the surplus to policy- 
holders on Dec, 31, 1908, as above stated, and 
the present surplus is largely accounted for by 
the fact that the examiners found, from investi- 
gation, that the amount charged in the past as 
reserve for losses was inadequate, and they have 
computed this item upon a basis which they be- 
lieve will at all times be sufficient to fully pro- 
tect the interests of the policyholders. 

In view of the fact that the capital stock of 
the company will be promptly reduced to $350,- 
000, the examining departments have deter- 
mined that it may continue to write business. 

The balance of the report of the examiners, 
which covers the management and history of the 
company since it began business, will be placed 
on file as soon as the statutory hearing thereon 
has been had. 


Statement by the Company 


On Monday the company gave out 
the following statement: 


_The American Credit-Indemnity Company of 
New York has received authority from the 
superintendent of insurance of the state of 
New York to reduce its capital from $1,000,000 
to $350,000. The company paid to its policy- 
holders, as a result of the panic, about $2,100,- 
000, its record in that respect being comparable 
to that of the great American fire insurance 
companies, who, likewise, met so promptly their 
great losses in the San Francisco conflagration. 
There has been but a small reduction in the 
company’s assets, the admitted assets being 
$1,900,000, the reduction in the capital being 
mainly caused by reason of the establishment 
by the insurance departments of new reserves 
not hitherto required. The total reserves that 
will now be carried by the company will amount 
to approximately $1,400,000. 

Heretofore the company carried a premium 
reserve of 50 percent, but in the future will be 
Tequired to carry an additional reserve of 50 
percent of the earned premiums, so that it shall 
have a full reserve for accrued losses on earned 
Premiums as well as a full reserve on unearned 
Premiums, Its annual premiums amount to 
$1,350,000. The reduction in the capital will 
im no wise affect the vigorous prosecution of 
the business by the company, the net result 

ing that the stockholders of the company 
submit to a reduction in order that the reserves 
can be so largely increased. 


Impairment Greater Than Expected 
_ The report of the result of the exam- 
imation caused surprise among credit 
msurance men, chiefly on account of the 
size of the impairment. The competi- 
tion in credit insurance is more bitter 
than in any other branch and it is a 
common pastime for men engaged in 
this business to prove by figures that 
other companies than their own are in- 
Solvent. However, men connected with 
other companies early this year cal- 
culated that the American Credit was 
impaired several hundred thousand dol- 
lars at the first of the year, basing their 
conclusions on the volume of business, 
Ss ratio shown and reserves put up 
a compared with those of the Ocean 
and the London. They were prepared 





for such an announcement as has been 
made, but on a smaller scale. 
Speculation as to Future 

There is a large amount of specula- 
tion being indulged in by credit insur- 
ance men as to the future of the Ameri- 
can Credit Indemnity. It is understood 
that a minority element among the 
stockholders will not quietly acquiesce 
in the reduction of the par value of 
their shares from $100 to $35 and they 
may cause trouble before the matter is 
settled. Naturally they are very “sore.” 
Those who purchased part of the last 
$200,000 of stock, which was issued in 
1902, paid $265 a share for it. For the 
past two years the company has paid 
15 percent dividends and the stock- 
holders thought they had a mint. The 
losses for 1908 jumped over $700,000 
above those of 1907 as the result of the 
panic and the end of the panic losses 
is not yet. The computation of heavy 
reserves to meet this liability is the 
chief cause of the impairment. 

Statement by General Agent 

J. F. Hallwegen, general agent of the 
company at Chicago and one of its 
largest personal producers, who has 
been at the home office very recently, 
states that the company will go ahead 
with $350,000 capital and some surplus 
which will be paid in. He says that it 
will be found that the company can 
meet its obligations for suits, etc., for 
much less than the examiners have re- 
quired to be put up as reserves for 
these purposes, thus producing surplus. 
After outstanding claims have been 
settled, he believes the company will 
have a surplus about equal to its cap- 
ital. It is then the intention to sell 
some additional stock, possibly $150,000, 
at about 100 percent premium, thus giv- 
ing the company a good capital and 
surplus. 

a Too Large Dividends 

Mr. Hallwegen says that the com- 
pany now realizes the mistake made in 
paying large dividends instead of build- 
ing up surplus and that its aim hence- 
forth will be strength rather than divi- 
dends. Expenses will be reduced, not 
only at the home office, but more par- 
ticularly in the work of educating men 
in the field, which in the past has cost 
the company a vast amount of money. 
Mr. Hallwegen does not believe many 
agents of real value to the company 
will leave its service because of its mis- 
fortunes nor that it will lose a large 
amount of its business. He realizes, 
however, that recent developments will 
make the procuring of business more 
difficult for a time. 





“Unit” System in Insurance 


Two more mutual live stock insur- 
ance associations have been organized 
at Indianapolis, the State Mutual and 
the Central Mutual. The officers and 
promoters are the same as those of the 
Capital Mutual, organized a year ago, 
and the Indiana Mutual, which is six 
months old. T. K. Smith is president 
of the four companies, Adolph Levy is 
secretary and treasurer and B. B. Co- 
hen, attorney. All have their head- 
quarters at Indianapolis. They are or- 
ganized under the Indiana law that per- 
mits them to operate in not more than 
seven counties to a company. In these 
cases, each company operates in six 
counties in addition to Marion county, 
as each must operate in the county in 
which its headquarters is and these all 
have their headquarters in Marion 
county, in the same city, and same 
rooms. The oldest of them has $500,- 
000 of business. 

None of the officers have had any 
special insurance experience, though 
Mr. Levy is said by other officers of 
the companies to be a live stock ex- 
pert, especially in horses, his father be- 
ing one of the largest horse buyers in 
France. 

This seems to be an application of 
the “elastic” or “unit” system to insur- 
ance. By getting enough companies 
started the whole state can be covered, 
although there may not be enough live 
stock in Marion county to go around. 


AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, °*sriugc* 159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, ‘recess 83-85 Michigan St., Milwaukee 
E. J. SCOONOVER, “irae 509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, ‘cr’ itimcests 709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr. “ures Ness” 312 Johnston Bidg., Cincinnatl 
THEPHYPERS BROS. CO. ,ncrtmosstorn onic 812 Park Bidg., Cleveland 
RUSS L. WHITNEY, Wesctf‘one 739 Reibold Bidg., Dayton 


Western Ohio 
"THE O810 COMPANY 


COLONIAL CASUALTY CO., | 
HUNTINGTON, W. VA. The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO 
Writes all forms Personal, Accident and Health | Capital 00,000.00 Fully Pale 
Insurance. Agents wanted in Ohio, West Virginia, pital $500, y 
Kentucky, Virginia, North Carolina, Tennessee Becomes Surety on! Bonds. 
and Alabama for the Commercial, Industrial and Chartered Under Ohio Lawes. 


Railway Instaliment Departments. €200,000 Dopgsited witb Lnsurance Commissions: 


WANTED 


Hustlers desiring top notch contracts in growing, progressive Company, 
Popular Up-to-Date Health, Accident and Death Policies. 30,000 risks 
in force in thirty States. Liberal compensation guaranteed. 
Monthly and Annual Premiums. 


Cash Capital and Surplus, $260,000. FEDERAL CASUALTY COMPANY, Detroit, Mich. 


Security Casualty Company 


OF INDIANAPOLIS 
Acompany up-to-the-minute in its methods, ideasand policies. Protect 
the producer. Wants agents and special representatives on salary or 
commission basis. Writes Commercial or Industrial Health and 
Accident, Automobile, Fire, Theft and Collision Insurance. Cor- 
Address the Company 


Niemorandum 


The “ General Accident,” Philadelphia, best serves producers 


and the public. Its Agents adjust and pay all claims at sight. 
What you cannot get in the line of health and accident insur- 
ance with the ‘‘General”’ is not worth having. 


The Union Health and Accident Company 


DENVER, COLORADO 
SURPLUS, $38,000.00 CASH CAPITAL, $100,000.00 
Issues all the latest forms of Health and Accident policies on both commercial and industrial plan. 


State Agents wanted in Pennsylvania, West Virginia, Kansas, South Dakota, Washington and California. 
District Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 


AN AGENCY CONTRACT WITH THE 


Title Guaranty 6 Surety Company 
SCRANTON, PENN. 
is a valuable asset to any Insurance Office 


CAPITAL AND SURPLUS, OVER - - $1,250,000 


L. A. WATRES, President JOS. A. SINN, Manager Surety Department 
AGENTS WANTED IN UNCOVERED TERRITORY 


Address, M. M. TOWNSHEND, Supt. of Agencies 


EMPLOYERS’ LIABILITY “cr vason: txotans 


Samuel Appleton, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. Original and 

Leading Liability Company. All forms of Liability Insurance. The most advanced and practical Per- 

sonal Accident and Sick Polici United States Assets, $4,684,068.61. Surplus, $1,938,111.03. 
GENERAL AGENTS 

THOS. E. HANLON, Gen. Agt., Ohio, East. Ky. W. Va., Tena., 518 Walnut St., Cincinnati. 

WM. O. BRUNSKILL, 337 Superior Ave., N. W., Cleveland. 

T FRANK TALLMADGE COMPANY, Cent. Ohio, New Hayden Bldg., Columbus. 

ZENER & STONE, Indiana and Kentucky, Talbott Block Indianapolis. 

GEO. A. GILBERT, lil., Iowa, Neb., S. Dak. and N. Dak., 159 La Salle St., Chicago. 

. H. GARRISON, Mich., Majestic Bldg., Detroit. 
LOYAL DURAND, Wisconsin, Mitchell Bldg., Milwaukee. 
F. D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis. 
































CAPITAL , “gt “te 
$100,006.00 respyviudence with producefs solicited. 
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Casualty and Surety News 





HAS MADE SEVERAL RULINGS 





Attorney-General of United States 
Answers Questions Asked by Sec- 
retary of the Treasury 





The attorney-general of the United 
States has held in effect that the gov- 
ernment should not aecept bonds of 
surety companies unauthorized in the 
states where the principal of the bond 
resides or in the state where the bond 
is to be filed. This comes up on the 
question of the secretary of the treas- 
ury “as to whether or not a company 
authorized to transact a surety business 
under the act of Congress of Aug. 13, 
1894, whtich has complied with the pro- 
visions of section 2 of that act, may 
properly be accepted as surety on a 
bond given to the United States execu- 
tive by a principal residing in a state 
wherein said company has not been 
licensed to do a surety business under 
the laws of said state.” 

This question was prompted by the 
complaint of the insurance commis- 
sioner of the state of Washington that 
the Treasury Department, in its circu- 
lar of Aug. 1, announced its readiness 
to accept as sureties either in eastern 
or western Washington, the following 
companies, unauthorized to do business 
in that state, but said to have appointed 
process agents in the districts named: 
Pacific Surety, Federal Union Surety, 
Peoples Surety, Illinois Surety, United 
States Guarantee, Bankers Surety and 
Citizens Trust & Guaranty. 

With considerable quotation of stat- 
utes the attorney-general argues that 
the United States has the right to sue 
a surety either in the state of its domi- 
cile, the state in which the principal of 
the bond resides or the state in which 
the bond is filed; that the surety com- 
pany, to be acceptable to the govern- 
ment, must have a process agent in the 
state of the principal’s residence and 
also in the state in which the bond is 
filed. 

It is, of course, well known that un- 
der the laws of various states process 
agents can not be appointed in states 
where the companies have not been 
licensed. 

The attorney-general has also given 
several opinions to the secretary of the 
treasury regarding surety matters. In 
answer to a query as to whether the 
law of Aug. 5, 1909, limiting the rate 
which may be paid on bonds running 
to the government applies to deputy 
collectors of internal revenue and other 
officers who are required by law to give 
bonds, but which do not run directly to 
the government, the attorney-general 
holds that the rate-limit law does not 
apply to such officers and employes. 
He holds further that bonds given by 
subordinates to protect their superior 
officers, whether voluntarily or as re- 
quired by law, but which do not have to 
be approved by heads of departments 
nor by any officer required by statute 
to approve or accept the same, do not 
come within the purview of the act of 
Aug. 13, 1894, and therefore may be 
executed by companies which have not 
qualified under that act to execute 
bonds running to the government. 

The secretary of the treasury having 
inquired whether he was correct in as- 
suming the rate paid by the incumbent 
of a particular office in 1908 as the base 
for computing the legal rate for a like 
bond by the incumbent of the same 
office for 1909 or whether he ought to 


classify the various offices and learn the | 


average rate for each class charged by 
each company, the attorney-general 
holds that the departments “are au- 
thorized to accept any bond the charge 
for which is not more than 35 percent 
above that exacted in 1908 for other 
bonds of like character, and, in deter- 
mining what the charge was last year 


for other bonds of like character, they 
may exclude any premium which was 
| so high as to be outside of the range of 
| the usual or customary charge, and in- 
| clude any charge, even though it be the 
| highest paid, if it be not so high as to 
fall within the inhibition above stated,” 
| that is, “that the charge paid last year 
did not constitute some isolated in- 
stance of an unusual or extortionate 
premium.” 





Milwaukee Surety Men Cooperate 


There is a very good feeling among 
the surety men of Milwaukee. They 
meet at an occasional lunch, talk over 
practices and adjust their differences. 
All companies are in line except the 
National Surety and Pacific Surety. 





WILL EXPAND CREDIT BRANCH 





London Guarantee & Accident Begins 
Development of Plant Held in 
Abeyance During Panic 





Believing that the time is now ripe 
for the development of its plan of credit 
insurance, the London Guarantee & Acci- 
dent has begun energetically to increase 
its credit plant. When this company 
took up this line of insurance it found 
competitive methods ruinous and, fore- 
seeing the impending panic, made little 
effort to extend its credit business. 

The management of the company is 
satisfied that recent developments in 
the credit insurance field justify its 
claims that its plan of operation is 
destined to prove the permanently suc- 
cessful one which will stand the test 
of time and of the “conflagration haz- 
ard” in credit insurance, which is a 
panic such as the one from which the 
country is emerging at present. The 
London’s plan contemplates the com- 
bination of service and indemnity based 
upon the general plan of liability in- 
surance and in many respects parallel 
with it, in other words, salvaging the 
losses and handling the claims of the 
insured through an effective organiza- 
tion, thus materially reducing the 
amounts to be paid as indemnity. 

The development of the London’s 
credit department will be on the same 
conservative lines as have brought suc- 
cess to its liability department. The 
branch office of the credit department 
for New York is now thoroughly or- 
ganized. F. W. Lawson, general man- 
ager of the company, and George D. 
| Webb, manager of the credit depart- 
| ment, have recently returned from New 
| York, where the following well known 
|and successful credit underwriters have 
lbeen attached to the organization: 
David M. Willard, Leonard S. Hows 
ard, Wilbur K. Belknap and Ferdinand 
David. These men are said to control 
about $100,000 in premiums. This gives 
| Oliver J. Matthews, resident manager 
iof the credit department in New York, 
ten capable and trained solicitors. In 
}addition to this organization in the 
{metropolis, Baxter & Gilbert, credit un- 
{derwriters of high reputation, have 
|been appointed state agents for New 
, York, outside of the city of New York, 
| with headquarters at Syracuse. 
| The London’s splendid standing in 





| the liability field and the successful and 
| satisfactory way in which its credit de- 
partment handled its affairs during the 
| panic leave little doubt that the com- 
| pany will take a leading place in the 
| credit insurance business. 








Burglary Situation at St. Paul 

Companies writing burglary business 
have felt all along that many robberies 
in St. Paul have been suppressed by 
the police in order to bolster up public 

| satisfaction as to their work. With so 
| little publicity, people have not had be- 
| fore them examples showing the need 
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of burglary insurance. Now a move-|certained this, we have prepared this | surety companies. His report found|tle has been done on the part of the 
ment is on to force the police depart- | pamphlet to indicate to operators of | expression upon his return in the form | bankers, inquiry among bankers in Des 


ment to open to the public all cases of 
burglary. 


CHARGES BRING UP A POINT 








Policy Fee Involved in the Case Brought 
Against Wisconsin Men—Nice 
Issue Involved 





The charges filed against North 
American Accident men in Wisconsin 
on the ground that they had violated 
the antidiscrimination and antirebate 
law has brought up the subject of the 
scope of the law. Wisconsin has an 
antirebate life law and at the last ses- 
sion the fire insurance men got through 
a similar law to apply to other classes. 

Almost all the companies writing in- 
dustrial disability charge a policy fee. 
While a company urges agents to get 
the fee as it goes entirely to the agent, 
yet as a matter of fact it is optional 
with the agent as to what fee he will 
charge. He usually charges what he 
can collect. The Wisconsin authorities 
take the ground that it is discrimination 
where one man pays a higher fee than 
another. If the position is maintained 
and the companies are forced to see 
that their agents collect the same fee, 
it will cause some changes in agency 
practice. 

One official feels, after reading the 
law, that it does not apply to assess- 
ment companies, and if this be true, it 
will serve to give them a distinct ad- 
vantage and strengthen them. 

The policy fee subject is a trouble- 
some one among industrial disability 
companies because of the variety of 
practice and the fact that the agent 
himself does not collect the same 
amount from everyone. 

There is a movement on now among 
some of the companies to readjust the 
compensation basis. Perhaps for the 
first month $2 premium will be charged, 
it to go to the agent and then perhaps 
bigger renewals can be paid. Certain it 
is that many companies find the policy 
fee so troublesome that they would be 
glad to see some plan introduced to 
eliminate it. 





Industrial Accident Prevention 


The Fidelity & Casualty is issuing a 
pamphlet to its policyholders in the 
various industrial lines entitled “Pre- 
vention of Industrial Accidents.” The 
company says: 

“It is estimated that each year from 
30,000 “to 35,000 wage-earners in the 
United States lose their lives by indus- 
trial accidents, and that each year 
2,000,000 non-fatal accidents occur in the 
United States in industrial work. Our 
study of the matter, from the data of 
our own experience and from tabula- 
tions made abroad, leads us to believe 
that possibly 60 percent of accidents in 
industries are preventable. Having as- 





works what preventive means can be 
utilized.” 





September Embezzlements 
Press notices and dispatches, as col- 
lected by the fidelity department of 
the Fidelity & Casualty, indicate, for 
the month of September, 1909, the fol- 
lowing defalcations: 
Banks and trust companies...........+. $ 86,176 


Beneficial associations ........++s++e+. 86 

¢ ED DOIG cicccccsvecssctcceccoeens 88,833 
CCOMGReE GIONS cc cccnvccssseccesesee 233,219 

Insurance companies .......+s+eeeee0% 5,180 

5, SEE GE oec000 cb uddncoensccesacés 21,611 
Transportation companies .........+++. 2,232 

MISCOMARCONS ccccccccccccccccecoscece 14,325 

MEE diab ud tecdedensenseesnecesed $453,445 





Mistake as to Capital 

In a recent issue the types made an 
error in giving the capital of the Phila- 
delphia Casualty at $300,000, whereas it 
is known, of course, it was increased 
to $500,000. The company has been 
making progress under the present ad- 
ministration. Its agents are loyal to it. 





Hearing Is Continued 

The hearing of complaints against 
two agents of the North American Ac- 
cident filed by the Time Indemnity of 
Milwaukee, charged with violating the 
antirebate law, was up before the Wis- 
consin commissioner Tuesday and con- 
tined to Dec. 14. As the complainants 
only produced affidavits of witnesses, 
the commissioner ruled these witnesses 
must be presented personally for cross 
examination. 

The agents are charged with violat- 
ing the antirebate law in twisting poli- 
cies and not charging the policy fee. 
The North American agents in answer 
say it is the common custom in trans- 
ferring policies from one company to 
another to charge only the first month’s 
premium and no fee. Furthermore they 
hold the fee is not part of the premium 
and is entirely in control of the agents, 
there being no universal custom as to 
the amount collected. 





Returns to Bonding Business 


John M. Gilchrist, expert accountant 
of the Nebraska state bonding board, 
has become special agent and solicitor 
of the Fidelity & Deposit at Lincoln, 
and is actively soliciting business by 
letter, in which it is stated that his con- 
tract is direct with the home office. 

At the beginning of the present year, 
Mr. Gilchrist represented the National 
Fidelity and Casualty of Omaha; later 
in the season he underbid all other 
companies in writing the bonds of A. 
O. U. W. officials at Nebraska jurisdic- 
tion headquarters at Grand Island, he 
then appearing as general agent for 
the Illinois Surety; and then, devoting 
his whole time, instead of part time 
only, to the service of the state bonding 
board, he went east and spent several 
weeks looking into the books of the 
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of an affidavit submitted by the attor- 
ney-general in defense of the state 
bonding board in the federal court suit 
in which the American Surety seeks to 
have the law creating the board de- 
clared unconstitutional. 

Now in his new role, he is attract- 
ing much attention among surety men. 





Deposit Insurance Popular 

It is apparent that the recent decision 
of Attorney-General Byers of Iowa, to 
the effect that bank deposits of Iowa 
banks may be insured providing the in- 
surance is taken out by the banks and 
not by individuals, is opening a new 
field in Iowa insurance circles. In ad- 
dition to the lowa Bank Deposit Insur- 
ance Company, which is soon to in- 
corporate, and the new company which 
J. C. Pickering of Kansas City plans to 
incorporate in Iowa, inquiries are now 
being received daily by the state in- 
surance department as to the plan to 
follow and for copies of the attorney- 
general’s holding. There is a general 
disposition on the part of Iowa bank- 
ers to fall in line, and while as yet lit- 
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Moines indicates a general willingness 
to take advantage of the ruling. Bank- 
ers regard the proposed insurance as a 
counteracting movement to the guaran- 
tee of bank deposits by the state, and 
see in the new idea a means of insur- 
ance that shall be safe and reliable and 
do much to stem the demand for state 
guaranty, which is so apparent in the 
middle western states. 





Get Control of Big Risks. 
The Hepworth-Kirby agency, of Du- 
luth, has secured the liability lines of 
the Virginia & Rainy Lake Company, 
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and also the Duluth, Rainy Lake & 
Winnipeg Railway Company. These 
combined risks have a pay-roll of over 
$2,000,000 and make one of the largest 
individual lumbering tisks in the coun- 
try. With the Weyerhaeuser lines that 
this agency also writes, it puts it in 
the front ranks of Minnesota agencies. 





ATTACKS RATES IN NEBRASKA 





American Surety Files Affidavits in the 
Surety Case Showing Experi- 
ence of Eight Years 





Lincoln, Nov. 9— (Special) — The 
American Surety, which has attacked 
the maximum surety bond rates fixed 
by the Nebraska state bonding board, 
and which was met by figures collected 
by Auditor Barton covering the experi- 
ence of the companies in the last eight 
years, filed four affidavits in the fed- 
eral court today, stating generally that 
the experience of the fast eight years 
is an insufficient basis on which to 
ground theories of profitable rates and 
presenting specific figures in support 
of this contention. 

The point which the affidavits set out 
particularly is that in the four years 
immediately preceding 1901, the year in 
which the auditor’s figures begin, there 
were very considerable losses. If the 
net gains of these years be consid- 
‘ered in connection with the net gains 
of the succeeding eight years the in- 
sufficiency of the rates fixed by the 
state board is shown at once, according 
to the affidavits. 


* * * 


R. H. Troner, who was general man- 
ager of the American Surety and who 
qualifies as a bond rate expert, says 
that during the four years preceding 
1901 there were many losses on public 
treasurer’s bonds, He avers that this 
condition may arise again and that if 
it did the insufficiency of the rates im- 
posed by the state would at once be 
apparent. Sixty percent of the gross 
receipts of the company are spent on 
its operation, he states. 

In his affidavit, claim was made that 
it had been the experience of the na- 
tional banks of Nebraska for the last 
twenty-five years to suffer failures 
greater than 50 percent of the capital 
stock. From 1884 to 1908 the total 
earnings of the national banks were 
$3,991,180, this being at the rate of 
¥%4 of 1 per cent per annum. After de- 
ducting salvage there was a net loss 
of $2,063,908 or a loss of 50 percent had 
the companies been compelled to com- 
ply with the latest ruling of the board. 

Written at 50 cents per $100, the loss 
would have been $600,000 or $40,000 per 
year, minus the amount paid in com- 
missions and other minor expenses. 
Nine percent of the total deposits in 
Nebraska in 1893 were entrusted to de- 
funct national banks, causing a loss of 
$1,345,456. The proposed act of the 
board as shown by the loss experience 
of twenty-five years, based upon the 
ratio of uniform deposits each year 
would be equal to 158 percent of the 
companies’ earnings or the loss would 
exceed the earnings for the period by 
$1,157,000 or $46,000 per year. 

In the year of 1907 alone, the com- 
pany lost $100,000 on depository bonds. 
In the seven preceding years the com- 
pany wrote bonds to the gross amount 
of $32,000,000 and the net earnings were 
only $45,000. From these figures, the 
conclusion is drawn that it is an im- 
possibility for the company to write 
bonds at the rate set by the board, 25 
cents per $100 or just one-half of the 
present rate. 

* * 

Philip Potter, state manager, with 
offices at Omaha, states in his affidavit 
that depository bonds have never been 
written for 18% cents per $100, but that 
the old rate of 50 cents per $100 has 
been strictly adhered to. This rate was 
cut in two by the state board. Potter 


a part of the business with many pa- 
trons and that if depository bonds can- 
not be written, which he avers will re- 
sult from the maintenance of the 25- 
cent rate, that all the business with 
these patrons will be lost because they 
do not care to do business with several 
companies. 
Henry C. Wilcox makes affidavit that 
after a period of disastrous competition 
the surety companies got together on a 
rate schedule to which they have con- 
stantly adhered. He says that this 
table represented the minimum at 
which bonds could generally be written. 
Ferdinand Le Frantz, the company 
comptroller at New York, said that 
business relations were such with Na- 
braskans that unless a temporary or 
permanent injunction against the en- 
forcement of the state rates were 
granted that business would suffer ma- 
terially. 





Plate Glass Rates No Better 


If the drastic measures adopted by 
Superintendent Clarke of the Pennsyl- 
vania Casualty’s plate glass depart- 
ment were expected to improve the 
rate situation in Chicago, it was a false 
hope. Mr. Clarke cancelled about 300 
risks and sent the list to other com- 
panies notifying them that these risks 
should not be written at less than 
twice the manual rate. One manager 
who was offered some of this business 
says he is satisfied considerable of it 
was written by other comnanies at the 
Pennsylvania Casualty’s old rate. He 
says that if any change in the rate sit- 
uation is visible it seems to be for the 
worse. Within the past few days rates 
of 20 percent off manual have been 
quoted and the business lost because 
other companies cut 40 percent or 50 
percent of that rate. 





Has Private Wire Service 


The installation of a private wire 
service between the home office of the 
American Surety and the Chicago 
branch office has created much interest. 
The Chicago general agency of the 
Massachusetts Bonding has enjoyed 
similar service ever since it was opened. 
The instruments are not in Moore, 
Case, Lyman & Hubbard’s office, but 
directors of the Massachusetts Bonding 
have private wire connection with Chi- 
cago which is available for the com- 
pany’s use. The result is that the Chi- 
cago agency has been able to submit 
applications to Boston and execute the 
bonds on home office instructions in 
half an hour after the application was 
received. 





Loyal Accident Nearly Ready 


The Loyal Accident of Chicago, 
which is a new company, being organ- 
ized to write personal accident and 
health insurance exclusively, will prob- 
ably be under way in the near future. 
Negotiations are on for a block of 
stock which will complete the capital, 
and if they go through the company 
will immediately apply for a license. 
The capital will be $100,000, although 
eventually it will be increased to $200,- 
000 in order to enter states that re- 
quire that amount. 

The company is being organized by 
G. E. Dickson, who has strong connec- 
tions with the mineworkers’ unions in 
Illinois. The company will make a 
strong play for industrial business 
among the miners. 





Plans of New Company 

C. P. Ritter, vice president and gen- 
eral counsel of the Security Casualty 
of Indianapolis, who also is president of 
the International Casualty of Spokane, 
Wash., now being organized, has gotten 
on the directorate of the Spokane com- 
pany, successful business men of that 
city. He feels the Pacific Northwest 
is the coming section of the country. 
Commenting on the proposed plans, he 
says: 

This new company proposes +o write every 
consistent line of casualty insurance. Each de- 





states that depository bonds are only 


ligent underwriters who will know how to make 
their lines a success from the start. Some con- 
tracts have already been made with under- 
writers of wide experience and others will be 
closed up very soon. 

_ The headquarters of the company at Spokane 
is an exceptional choice because of the natural 
surroundings as well as the accessibility to that 
section of the country to be covered at once. 
As the name implies the International Casual 
will ultimately be international in its scope. It 
will not be long until it will extend its ealeavers 
into the Canadian Dominion. The officers of 
this company are all men of large and success- 
ful business experience. 


AIR OF OPTIMISM IS NOTABLE 

Casualty and Surety Business in Mil- 

waukee and Wisconsin is Making 
Handsome Strides 








Milwaukee, Wis., Nov. 9—(Special 
Correspondence)—The casualty and 
surety business both in Milwaukee and 
throughout the state will show a hand- 
some increase this year due largely to 
the fact that more attention is being 
given to these lines by specialists. More 
thought is being given to service than 
ever before and the offices rendering 
the most efficient and satisfactory serv- 
ice are feeling the effects that always 
follow. 

Much of the business here comes 
direct to the offices through the man- 
ager or his assistants. Brokerage does 
not cut so large a figure. Thus custom- 
ers are dealing with men who are au- 
thorities. Most of the casualty and 
surety companies are managed by fire 
agencies and these offices now find the 
business important enough to put a 
special man in charge of the depart- 
ment. Many of these fire offices find 
their casualty and surety premiums a 
handsome addition to their income. In 
fact they have been a saving grace dur- 
ing a dull fire insurance period. 

The so-called country field, that part 
of the state outside Milwaukee, is be- 
ing more assiduously cultivated and 
agents are discovering the value of get- 
ting casualty and surety lines. With 
the agents better educated, the leaven 
gets to the public. Agents in smaller 
cities and towns are beginning to rea- 
lize the growing importance of the mis- 
cellaneous lines and appreciate the de- 
sirability of getting in on the ground 
floor before someone else new in the 
business has the advantage. 

There is an inspiring atmosphere of 
optimism in the office of almost every 
casualty and surety office. 





Wisconsin Mutual Business 

The Wisconsin mutual disability 
companies seem to be having a satis- 
factory year. The officers of these 
companies meet at odd times and while 
there is no compact, they have been 
able to do something along legislative 
lines and have cooperated to the gen- 
eral good of the business in field prac- 
tices. These companies have but few 
grievances against each other, but do 
complain of some of the outside stock 
companies making inroads. Most of 
the Wisconsin companies pay for the 
first week of sickness. There are about 
a dozen Wisconsin mutual disability 
companies and most of them confine 
their business to the state. 





Rescinds Action on Depository Rates 


In Nebraska, the state bonding board 
on Friday last, receded from an arbi- 
trary reduction made last July 1 on de- 
pository bond rates, and restored them 
from twenty-five cents for each $100, to 
which they had been cut, back to the 
old fifty-cent rate. When the cut was 
made, the bonding companies quit 
writing depository bonds, and as a re- 
sult the glee of the bankers over the 
reduction was short lived. 

A critical condition has been rapidly 
developing, for ninety new county 
treasurers have just been elected in Ne- 
braska, and it is the duty of each one to 
name depository banks to receive 
county funds when he goes into office 
in January. Each bank so designated 





partment will be in charge of competent intel- 





a depository bond equal to the maxi- 
mum amount of county funds it may 
receive. Inasmuch as no banks could 
give depository bonds, no treasurer- 
elect could give his bond because he 
could not tell where he intended to de- 
posit the monies entrusted to his care. 
With the deadlock broken, there is a 
keen scramble for all of the business in 
sight. 





States Lloyds Issues Policy 

The States Lloyds of Chicago, con- 
sisting of three underwriters, Dee A. 
Stoker, Jos. A. Limbach and Griffen H. 
Deeves, is now issuing accident and 
health policies. It is operated from 
the same office as the States Accident, 
The accident policy costs $12 a year and 
this business is reinsured. The health 
policy, costing $12 a year, pays $10 a 
week for two weeks and $15 a week for 
the next fifty weeks. The $16 health 
policy pays $15 per week for the first 
two weeks and $25 for the next fifty. 
The health policies are not reinsured 
unless there are more than two policies 
on one risk. 





Objects to Reinsurance 


Consolidation of the National Ma- 
sonic Accident of Des Moines with the 
North American Accident of Chicago is 
sought to be enjoined in the district 
court at Council Bluffs, Iowa, by J. M. 
Taylor, a member of the Des Moines 
company, who also asks that a receiver 
be appointed for the Des Moines com- 
pany. He alleges that the officers of 
the Des Moines company disposed of 
the assets to the Chicago company 
without first asking the consent of the 
members, as should have been done. 
Owing to the illness of some of the in- 
terested attorneys, the case will not be 
heard until the January term. 


Goes With New Company 

Ed L. Culver has resigned as secre- 
tary of the Lion Bonding & Surety of 
Omaha, a position which he has held 
since the organization of the company. 
W. H. Luikart, vice-president of the 
company, has taken over the duties 
formerly exercised by Mr. Culver. Mr. 
Culver will now devote his entire time 
to the insurance business, principally 
to the development of the Royal In- 
demnity Company, of which he is secre- 
tary, and which will be incorporated 
Jan. 1. This company proposes the 
writing of accident insurance, the in- 
demnity to be paid in annual instal- 
ments. 








Some Flexibility in Liquor Bond Rates 


Several weeks ago, a serious attempt 
was made to form a reinsurance pool in 
Nebraska to handle liquor bonds the 
coming year. It was proposed that one 
company should write all of the bonds 
at a $50 rate for each $5,000 bond, 
backed by real estate security or per- 
sonal bondsmen owning sufficient real 
estate to make them good, and that it 
should reinsure one-fifth in each of four 
other companies, the agents of all five s0- 
liciting the business and each agent getting 
full commissions. The pool fell through 
at the time, but strenuous efforts have 
been made the past few days to get !t 
under way, charging the maximum rate 
of $100 for each bond, however. Dis- 
turbing reports came to the big com- 
panies this week, however, that another 
pool had been formed in the meantime, 
and had proposed to the Nebraska 
Liquor Dealers Association that t 
write all bonds at a $25 rate. The re 
sponsibility of this latest offer is 10W 
being investigated. 


CASUALTY NOTES 


The Ridgely Protective Association, of “ 
cester, Mass., has applied for admission to 
diana, . 

The North American Accident has opened A 
branch office at Omaha with R. S. Scott 
the home office as manager. 

Underhill & Beville, of Louisville, have bese 
appointed general agents for Kentucky A oa 
Aetna Indemnity on all lines except perso 


cident. 








to receive funds must qualify by giving 


The American Surety was on the fidelity bond 
of Charles Warrener, the defaulting treasut 
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e Big Four Railway at Cincinnati, to the 
mount of $50,000. 

The Commerce Trust Company, of Kansas 
City, has been admitted to Indiana, with George 
M. Cobb & Co., of Indianapolis, as general 
agents, to do a surety business. 

Carl Sauer, manager of the American As- 
surance in Chicago is forging ahead. His dis- 
trict stands second for October in production 
and is fifth in accumulated yearly production. 

Fred B. Lloyd has been elected president of 
the Western Casualty and Surety Company, of 
San Francisco, ding William B. Wight- 
man, who becomes vice-president and treasurer. 

J. G. Little, formerly of Des Moines, and 
George Stivens have formed a —_- at 
Burlington, Iowa, to do a general casualty busi- 





ness. They will have a district agency for the 
Travelers. 
W. A. Badger of the Howes-Badger-Ballard 


company at Minneapolis gave an interesting ad- 
= before the Twin City Delta Upsilon Alumni 
Association on “Employers Liability and Em- 
ployes Compensation.” 

Martin Bros., of Omaha, have taken the gen- 
eral agency for Nebraska for the Massachusetts 
Bonding. This was formerly held by W. B. 
Meikle of that city. Harry Koch transfers with 
the agency as local manager of the business. 

H. A. Hulke, formerly manager of the plate 
glass department of the Pennsylvania Casualty 
in the office of Pere F. Wickes, Jr., general 
agent at Chicago, has yy a general insurance 
brokerage office at 159 Salle street, Chicago. 

Henry H. Lovell of Chicago, formerly manager 
and more recently auxillary receiver of the 
Metropolitan Surety, is organizing the Henry H. 
Lovell Company, a corporation with $10,000 
capital stock, to do a general insurance business. 


Indiana agents report a material increase in 

liability business, caused principally by the 
greater activity of the factories. Last year 
companies had many rebates to make; this 
year, more particularly the last few months, 
the factories have had to pay excesses. 


The Farmers Exchange bank at Green Bay, 
Wis., was robbed of $3,000 in currency this week 
by a lone robber, who held up the cashier at 
the point of a revolver during the noon hour. 
The loss was covered by the Maryland Casualty. 

The Republic Indemnity, organized under a 
Delaware charter to do accident and health in- 
surance and of which Charles P. Wofford, 
formerly second vice-president of the National 
Life & Accident of Nashville, is president, will 
make general headquarters in Louisville. 


The new fidelity and surety company being 
organized in Omaha by B. L. Baldwin, a prac- 
tical insurance man, and by several capitalists, 
with $100,000 capital and $100,000 surplus, has 
announced that it will open a suite of offices in 
the First National building Feb. 1, though it 
will begin writing business Sen. 1. 

W. P. Cooper, who for several years has been 
connected with the Federal Union Surety at 
Chicago, has purchased a mercantile business 
in Glen Ellen, a suburb, where he resides, and 
will quit the surety business as soon as W. M. 
Umbdenstock & Co., general agents of the Feé 
eral Union, can get a man to succeed him. 


State Auditor Bleakly of Iowa is again after 
the Atlantic Horse Insurance Company of 
Providence, which is ons a_mail order insur- 
ance business in Iowa. r. Bleakly claims the 
company has never been admitted to Iowa, and 
is contemplating appealing to the postoffice de- 
partment to force the company to quit soliciting 
insurance by mail. 


C. S. Baxter and H. R. Gilbert, of Syracuse, 
N. Y., for many years special agents with the 
American Credit Indemnity, have resigned and 
under the firm name of Baxter & Gilbert have 
been appointed general agents of the credit in- 
surance department of the London Guarantee & 
Accident for New York state outside the city 
of New York. 


Oscar E. Cochrane, a clerk in the American 

National Bank, charged with embezzling $7,000 
from the bank two years ago, was arrested last 
week at Ft. Slocum, where as a soldier he had 
won promotion after promotion. The American 
Surety was on_ his font for $5,000. Special 
Agent Robert D. Hobbs of the United States 
treasury department, made the capture. 
_ Accident companies in Des Moines received a 
jolt last week when the city had another dis- 
astrous street car accident in which one man 
was killed and seventy men and women were 
injured, some of them quite seriously. The ac- 
cident was due to a heavily loaded car getting 
beyond control of the motorman, while the car 
was descending the Nineteenth street hill. 

The interesting Brinsmaid insurance case is on 
trial this week before Judge Howe in the court 
at Des Moines. This case involves the question 
of whether the testator of a will can bequeath 
his accident insurance to another than the bene- 
ficiary named in the policy. T. F. Brinsmaid, 
who drowned in the Pacific ocean had willed 
1s $5,000 insurance in the Iowa State Traveling 
Men’s Association to Miss Alice Steele of Des 
Moines. His relatives, beneficiaries named in 
the policy, have taken the case into the courts. 

decision is expected within a few days. 





CASUALTY APPOINTMENTS 


Michigan 
Aetna Indem.—C. R. Ferguson, Almont. 
Continental Cas.—J. A. Makinen, Hancock . 
Fid. & Cas—E, B. Southworth, Hudson. 
Metrop. Cas.—F. H. Filwork, Croswell. 
N. J. Pl. Gl—L. J. Russell & Co., Detroit. 
Phoenix Pref. Accii—C. V. Shafer, Ontonogan. 


Standard Acci—J. D. Powers, Charlotte; Fred 
, Hillsdale. 

United Sur.—S. F. Quinn, Harrison. 

U. S. H. & Acci—E. E. Trumble, Battle 


greek; G. D. Whitmore, F. L. Warren, Grand 
wis; J. Sweazey, Lansing; A. M. Botsford, 





National Cas.—O. L. Race, Saginaw. 

Union Acci. & Ben., Wis.—John Nelson, Calu- 
met; John Naestrom, Laurium. 

Ohio 

Aetna Indem.—A. L. Lessner, Springfield; T. 
E. Wesco, Hamilton; B. M. Hastings, Akron; 
M. D. Mishler, Ravenna. 

erican Cas.—W. D. Lewis, Dayton. 

Citizens T. & Guar.—Plumer & Cram, 
Marietta; P. K. Tadsen, Port Clinton. 

Frankfort M., A. & P. G—J. J. Jirasek and 
J. F. Meyer, Cleveland. 

—— Acci.—A. F. Gay, Frederickson; H. 
B. a erty, Belleville. 

Maryland Cas.—K. H. Woodward, Norwalk; 
aa avis’ Sons, Youngstown. 

A. Acci.—W. H. Butler, Andover; D. H. 
Moore, Athens, H. D. Brasher and Jacob Gleich 
Columbus; A. T. Romig, Uhrichsville; W. A 
Hanna, Napoleon. 

National Sur.—Chambers Baird, Ripley. 

Phila. Cas.—Bruner-Goodhue-Cooke Company, 
Akron. 

Pittsburg Cas—Wm. B. Burge, Youngstown. 

Standard Acci.—L. H. Westerman, Toledo; B. 
F. Parsons, Jr., Warren. 

U. S. H. & Acci.—H. R. Brady, Cleveland. 


Minnesota 
_Aetna Indemnity—J. P. Buscher, 


Brecken- 
merican Md.—P. H. Evans, 
tonna. 


American Live Stock, Ind.—Samuel Trebby, 
Little Falls; F. E. Minette, Sauk Center; A. P. 
Pierce, Red Wing; W. R ells, Preston. 

Maryland Casualty—F. H. Barney, L. 
Chute, Minneapolis. 

National Casualty, Mich—H. Burger, Mor- 
ristown. 

N. Amer. Acc., Ill—J. A. Armstrong, Min- 
neapolis. 


Bonding, 


Indiana 
’ Cas. Co. of Amer.—Walston & Greenlee, Sul- 
ivan. 

N. A. Acci.—W. S. Orwin, Indianapolis; Mrs. 
M. E. Miller, Hammond; Morris Cohen, In- 
diana Harbor. 

Travelers Indemn.—Braden Bros, South Bend. 


Illinois 


Columbian Natl.—C,. S. Lindsay, Rockford. 

Cas. Co. of Amer.—William E. Erd, East St. 
Louis. 

Fidelity Acci.—Sam and J. W. Williams, Paris. 

Hartford S. B.—G. E. Owen, Chicago. 

N. Y. Pl. Gl.—N, F. Samuel, Carthage. 

Penna. Cas.—C. F. McLean, Belvidere. 

Pacific Coast Cas.—G. W. Rogers, Cambridge. 

Pacific Mut.—S. S. Hyatt, Quincy. 

Royal Cas.—F. O. Lampp, Harrisburg. 

Travelers—G. H. Stinson, Chicago. 

U.S. Fid. & Guar.—J. W. Roy, Anna; W. B. 
Martin, Benton; C. C. Pond, Sycamore; E. F. 
Throgmorton, Vienna. 

-_ % 3 cci—R. K. Manwaring, Paris; 
F. J. Hausler, Chicago. 
Wisconsin 

Aetna Life—P. J. Kraus, Marshfield; C. L. 
Boorst, Milwaukee. 

Aetna Indem.—John Morris, Mauston. 

Amer. Fid.—A. J. Heyer, Milwaukee. 

Bankers Acci.—J. C. Siebert, Kenosha. 

Bankers Sur.—W. C. North, Fox Lake; E. L. 
von Suessmilch, Delavan; . Blackburn, 
Bruce; C. H. McDonald, Wittenberg; W. A. 
Loveland, Monticello; C. Gilbertson, Eau 
Claire; Henry Hay, Antigo; John Seibert, 
Marshfield; C. R. Freeman, Menomonie; D. A. 
Stearns, Monroe. 

Illinois Sur.—C. J. Osborne, Crandon; T. H. 
Hocking, Hurley. 

National Cas.—J. M. O’Hara, Cadott; A. W. 
Gaffney, Green Bay. 

N. A. Acci.—C. L. Nelson, Sturgeon Bay; 
Abe Weiss, C. C. Lynch and Arthur Holdheim, 
Milwaukee; A. R. Van Wy, “Sana: ie A 


Urtebees, Eau Claire; Keyes, Grand 
Rapids. 
acific Mut.—J. A. McSorley, Eau Claire. 
Phila. Cas.—A. C. Ewens, A. Krompas 


and A. S. Roeder, Milwaukee. 

Phoenix Pref.—Matthew Barth, Appleton. 
Standard Acci.—L. O. Robeck, Marinette; j 
A. Hanna, J. J. Mapel, P. J. Dorow, a 
Callen, J. B. om, O. A. Kremers, E. P. 
Humkel, O. A. Brown, Loyal Durand, J. C. 
McDougall, Archie Imholz, W. F. Schroeder, 
ulius Schuster, J. J. Kircher, Rudolph Zwalina, 
enry Overbeck, Jr., J. Ettenheim, Frank 
Armitage and Albert Smith, Milwaukee; M. W. 
Degan, Baraboo; C. W. Green, Fond du_Lac; 
Eugene Clark, Oshkosh; A. C. Hoene, Marsh- 
eld; T. A. Taylor, Grand Rapids; C. W. Hunt, 
La Crosse; L. C. Harvey. Oconto; F. J. Martin, 
Shawano; Mrs. E. B. ee Marshfield; R. 
E. Douglas, Waukesha; P. M. Conkey, Apple- 
ton; H. R. Schwake, Two Rivers; G. E. Daw- 
son, Brillion. 5 

Travelers—J. H. Cole, Manitowoc; R. D. 
Gorham, Monroe; W. J. Sarras, Milwaukee. 

U. S. H. & Acci—A. R. Briggs, Rice Lake; 
George Shields and He 7 ao’ Baraboo. 

Woodmens Cas.—C. . Harlow, Oshkosh; 
George Seifert, Beloit. 


= 





Gospel of Shaking Hands 


Have you ever attempted to shake 
hands with a man who offered you a 
lump of bone and flesh that felt like a 
piece of raw liver, and that had about 
as much response? If so, you know 
how you felt about it, and during the 
entire interview the disgust inspired by 
the livery-feeling was probably upper- 
most in your mind. When you shake 
a man’s hand, put some life into the 
act—it makes the other fellow feel as 
if you believed in the brotherhood of 
men.—Continental Record. 





STAATS’ PLAN IS OUTLINED 


(CONTINUED FROM PAGE 1) 
1910, and the balance, 15 percent, to be assumed 
by said companies on or about Jan. 1, 1911. 

12. The American Railway Insurance Com- 
pany and the Electric Insurance Company will 
conduct their business at actual cost. No com- 
missions will be paid or received. 

We approve the plan as above outlined and 
will urge the hearty cooperation of every mem- 
ber company of this association, and will also 
influence to the best of our abilities other elec- 
tric associations and companies who are not 
members of above named association. 





October Fire Loss 

The fire loss of the United States 
and Canada for October, as compiled 
from the records of the Journal of 
Commerce and Commercial Bulletin, 
reaches the sum of $17,765,200, which, 
while large, is some $5,000,000 less 
than was credited against the same 
month last year. The following table 
gives the fire loss figures for the first 
ten months of this year, in comparison 
with the same months of 1907 and 1908: 


1907 1908 1909 
January. ..$ 24,064,000 $ 29,582,000 $ 22,735,000 


February.. 19,876,600 18,489,700 16,131,000 
March.... 20,559,700 16,723,300 13,795,400 
April..... 21,925,900 26,009,000 19,345,300 
May ..... 16,286,300 15,181,150 17,360,400 
une 14,765,000 19,512,000 14,435,950 
yan gece 18,240,150 15,823,750 15,830,900 
August. 20,248,000 23,123,000 16,423,000 
September, 11,440,400 21,431,400 15,043,000 
ctober... 13,350,250 22,722,850 17,765,200 





Total. .$180,756,300 $208,098,150 $168,865,150 

The larger fire companies, having a well dis- 
tributed business, will have a fairly good year if 
there are no abnormal losses during November 
and December. The experience of the first half 
of 1909 was decidedly bad for most companies, 
but the third quarter of the year showed quite 
satisfactory results. 





Ellison Elected President 

E. L. Ellison, vice-president of the 
North America, has been elected presi- 
dent to succeed the late Charles Platt. 
Before going with the company Mr. 
Ellison was a banker in Philadelphia. 
Mr. Ellison also becomes president of 
the Alliance. 

The field men are pleased with Mr. 
Ellison’s election. They feel he is in 
sympathy with the general policy of 
the company, will not effect radical 
changes, but will give freer scope in 
underwriting. 





Claims Companies Were Solvent 

The Policy Holders’ Adjustment 
Company, of San Francisco, represent- 
ing fifteen policy holders in the Dutch- 
ess Insurance Company of New York 
and the American Fire Insurance Com- 
pany of Philadelphia has brought suit 
in the San Francisco superior court 
against these companies, alleging that 
under false representations they have 
paid only a portion of the indebtedness 
incurred after the fire of 1906. 

The Dutchess is sued on policies to- 
tailing $30,450, of which it paid only 
30 per cent, alleging that it was in- 
solvent. This, it is claimed, is not true. 
The American is sued for $4,000, rep- 
resenting the 50 per cent which it re- 
fused to pay three policy holders on 
the same allegation. Numerous simi- 
lar suits are said to be awaiting adjudi- 
cation in the San Francisco courts. 





Insurance Taxes Increase in Ohio 


Though Ohio will lose $20,000 in 
taxes this year, because of the su- 
preme court’s decision that premium 
taxes could not be collected on pre- 
miums paid direct to the home offices 
of the companies, though accrued in 
Ohio, insurance department receipts 
for this year are estimated by Super- 
intendent C. O. Lemert to exceed those 
of the preceding year by $20,000. He 
believes they will reach $1,250,000. The 
loss in premium tax receipts is due to 
a defect in the law, which was rem- 
edied by the general assembly last win- 
ter after the decision in the Mutual 
Life of New York case. 





To add to the troubles of Ottumwa, 
which is reputed to have mighty 
commodations, the east Ottumwa fire station was 
destroyed by fire last week following an explo- 
sion of gasoline. Two firemen narrowly escaped 
with their lives in attempting to rescue the 
horses. 


Iowa, 
oor water ac- 





Personal Side of the Business 


(CONTINUED FROM PAGE 12) 
company. His loss ratio in all the years 
since has been about 5 percent. This 
company is still represented in the 
office. In connection with others, Mr. 
Reese represented the Employers Lia- 
bility for a time and later the Mary- 
land Casualty. In 1900 he became the . 
general agent of the liability depart- 
ment of the Ocean, which is also rep- 
resented still by the office. For both 
his companies he has dong a nice busi- 
ness and always stood very close to the 
management, with unlimited authority 
to bind them. 

Arrangements have been made to 
continue the business of the office for 
the present without interruption and it 
is probable that the business will be so 
adjusted that the office will be con- 
tinued just as it is. 

Mr. Reese was largely instrumental 
in the organization of the Cleveland 
Board of Surety Underwriters and was 
president of it at the time of his death, 
having just been reelected. 

Frank Stanberry, connected with the 
East St. Louis branch of the Illinois 
Inspection Company, was married a few 
days ago to Miss May Weakley of Cin- 
cinnati. Mr. Stanberry has made a 
success in his work, having been as- 
signed in the past to Missouri and the 
General Inspection Company of Min- 
neapolis. He is a son of Superinten- 
dent of Agents Edwin Stanberry of the 
Royal’s western department. 


H. C. Rowntree, Nebraska special 
agent of the Royal, died this week at 
his home in Fairfield, Ia. He was 63 
years of age and formerly traveled for 
the German of Freeport, being familiar- 
ly known as “Uncle Henry.” He had 
heart trouble and an acute attack was 
brought on by indigestion. 


Ira Miller, until recently of Colum- 
bus, O., for a time supervisor of agents 
in the Columbus office of the Fidelity 
Mutual Life, has abandoned insurance 
for oil, and has acquired dollars there- 
by, but as to peace of mind deponent 
sayeth not. Recently Mr. Miller and a 
Dayton associate, named Garber, went 
into a “shoe-string” deal in the Cali- 
fornia oil fields. About a month ago 
they bought in a well that is still flow- 
ing 640 barrels a day, with crude oil 
at $1 a barrel. This week Mr. Miller 
came to Columbus and bought an elec 
tric automobile for his wife and a big 
touring car for them both. 

Perhaps one of the neatest kept in- 
surance departments when it comes to 
office detail is in South Dakota. The 
chief clerk for the past eight years, 
Miss I. A. Shubert, has held on during 
several changes in administration. It 
matters little to her whether the in- 
surgents or the stalwarts are in office, 
they retain her. Commissioner Basford 
has a standing offer to bet a box of 
cigars that anyone can walk into the 
office and call for any paper that has 
been filed in the past eight years and 
that it will be handed him in two min- 
utes. 


The Ohio State University at Colum- 
bus is preparing to push its insurance 
courses and bring them to the atten- 
tion of the insurance men of the state. 
It is hoped that men actually engaged 
in the business will avail themselves of 
the opportunity to study their business 
at the state institution. President W. 
O. Thompson of the university is also 
president of the Midland Mutual Life, 
one of the flourishing Ohio companies. 
The insurance courses are given in the 
economic department and are in charge 


of W. F. Gephart. 





The Keenan Mercantile Company of Streator, 
Ill., is installing throughout its large depart- 
ment store Savage chemical extinguishers, which 
will result in a rate reduction. Plans and 
specifications are now ready for installing a 
sprinkler system in the store and it is likefs a 
contract for this work will be let after the Rest 
of the year. 
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NEWS OF FIRE PROTECTION 


MAY ATTACH THE PINK SLIP 








West Virginia Underwriters’ Associa- 
tion Likely to Take Action Owing 
to Parkersburg Conditions 





The executive committee of the West 
Virginia Underwriters’ Association met 
at Parkersburg Tuesday to consider the 
advisability of attaching the pink slip 
on account of the failure of the authori- 
ties to install the water works system 
which has been decided on and for 
which bonds were authorized. There 
has been considerable agitation in the 
town over the question and the business 
organizations have been getting to- 
gether with a view to getting the 
water works installed as quickly as pos- 
sible, and preventing an increase in in- 
surance rates. It is hardly believed the 
pink slip will be necessary. 





Trouble Over Beloit Water Service 

Despite the fact that Beloit, Wis., 
would be threatened with an entire 
lack of fire protection were the peti- 
tion granted, the Beloit Water, Gas & 
Electric Company has petitioned the 
Wisconsin Railroad Commission to al- 
low it to consider the city as any other 
consumer of water and shut off the 
water supply within ten days in case 
hydrant rentals are not paid when due. 
The city has been holding up the com- 
pany’s bill for hydrant rentals, amount- 
ing to $5,050, and due the first of last 
July, on the ground that insufficient fire 
protection was afforded by the utility 
concern. Insurance men of Beloit have 
taken an active interest in the matter 
and the outcome of the controversy is 
being eagerly awaited. 





Getting Alarm System in Good Shape 


Nearly 20,000 feet of cable and 46,000 
feet of conduit were laid by the fire 
alarm telegraph department of the city 
of Milwaukee during the last year. The 
department now has 117,793 feet of un- 
derground cables and 580 miles of wire. 
Eighteen alarm boxes were added, 
making a total of 608. 

The annual report of Superintendent 
Oscar Kleinsteuber will advocate a sort 
of “school of instruction” in the use of 
fire alarm boxes by the general public. 
Supt. Kleinsteuber asks all persons to 
visit the headquarters and familiarize 
themselves with not only the steps 
necessary to turn in an alarm, but to 
see how it is received, transmitted and 
responded to. This, he believes will 
go a long way toward an intelligent 
use of the boxes and do much good in 
obtaining quick response from the de- 
partment. 





Gets Added Fire Protection 


An extensive manufacturing district 
in the vicinity of Kinnickinnic and 
Lincoln avenues, Becher street and the 
Kinnickinnic river in Milwaukee, Wis., 
is given added fire protection by the 
opening for service of a new pipeline 
extending southward from Kinnickinnic 
avenue bridge. Fireboat No. 17 can 
now make direct connections without 
first having to pass through three old 
type bridges. Among the big indus- 
tries served by the new pipe line are: 
Vilter Manufacturing Co., Hoffman & 
Billings Manufacturing Co., and Filer 
& Stowell Co. 





Voters Defeat Bond Issue 

Omaha voters on Nov. 2 defeated an 
issue of $150,000 of fire engine house 
bonds, asked by the fire department to 
enable the building of three new houses 
in the down-town business district to 
replace three old houses that are no 
longer fit for use. A two-thirds vote 
was required to carry, and it failed by 
only twenty-three votes. The principal 
objection made to the bonds was that 
the city authorities had not studied 
modern fire fighting apparatus suffi- 





ciently, and had not planned to build 
with reference to its use. 





Shy on Fire Protection 


Pierre, S. Dak., is said to be shy on 
fire protection, especially in the part 
known as the “Heights.” There are 
some large values in this section, such 
as the post office, Hotel Hyde, court 
house and new library, besides the new 
$500,000 capitol. It is said that on 
some days there is no water at all avail- 
able for fire protection. 


OHIO ASSOCIATION MEETING 








General Inspection to Be Made of Day- 
ton Dec. 12—Splendid Re- 
sults at Toledo 





Columbus, O., Nov. 9—(Special)—A 
meeting of the Ohio State Fire Preven- 
tion Association and of its executive 
committee was held here today at the 
Hotel Hartman. It was decided to 
make a general inspection of Dayton 
Dec. 12. Dayton has never lived up to 
its promises made after the inspection 
by an engineer of the National Board 
last April, but the city council has 
promised to appoint a new committee 
on building code before long, and this 
inspection is expected to hurry along 
the work of needed betterments. 

Three new members were elected and 
resolutions were adopted honoring the 
memory of Ira W. Canfield of Chardon, 
second president of the association, who 
died last week. It was decided to hold 
a general meeting Feb. 12, Lincoln’s 
birthday, at which some of the most 
prominent fire prevention and insur- 
ance men of both the east and the west 
will be the speakers. 

Reports of the Toledo inspection, 
made Nov. 3-4, show it to have been 
the largest attended general inspection 
in the history of the association. Of 
the nearly 700 individual inspections, 
159 developed risks subject to bulletin. 





To Advocate a Building Ordinance 


It is expected that within the coming few days, 
a committee of Des Moines insurance men will 
appear before the city council and request that 
body to take some steps towards restricting the 
erection of buildings that are not fireproof 
within the business section of the city. It was 
decided to name this committee at a luncheon 
attended by several underwriters. Insurance 
men are inclined to feel that there is no founda- 
tion for the claims of the councilmen to the 
effect that the absence of a state building code 
prevents them from making and enforcing a 
strict building ordinance. 


FIRE PROTECTION NOTES 

Paw Paw, Mich., will install a modern fire 
alarm system. 

An auto chemical engine will soon be added 
to the fire fighting equipment at Lansing. 

Vinton, Iowa, has advertised for bids for 142 
feet of four-inch water mains to be built yet 
this year. 

The efficiency of the fire department at Green 
Bay, Wis., has been improved by the securing of 
additional horses for night service. 

The city of Hancock, Mich., has added a 
chemical engine to its fire fighting equipment. 
It is equipped with 200 feet of hose. 

Pontiac, Mich., has voted to bond for $82,000 
for extension and improvement of the water- 
works system. A large reservoir will be built. 


As the result of condemnation orders by fed- 
eral boiler inspectors, two of the Milwaukee fire 
boats have been put out of commission while 
the necessary repairs are being made. 


The new east hill reservoir and “booster” of 
the Wausau, Wis., fire department was given 
its first, unexpected test last week and failed 
utterly, according to the chief. The reservoir 
was built at a cost of $9,000. The firemen were 
obliged to resort to the bucket brigade, the 
pressure being very light. Residents of the 
district served by the mew reservoir are de- 
manding that a steel standpipe be erected at once 
in order that they may afforded reasonable 
protection. 








Minnesota Agency Appointments 


Aetna—F. B. Mellen, E. M. 
Askegard, Comstock. 

American, N. int N. Koll, Cass Lake; L. 
M. Bolter, Grand Rapids. 

Amer. Cent.—T. D. Robertson, Keister; O. K. 
Olson, Bricelyn; M. H. Schussler, Floodwood. 

Boston—F, C. Schram, Canby. 

Buf. Coml.—N. Peterson, Red Wing. 
California—Clarke-Wertin Company, Duluth. 
a ~\ N. H.—W. H. Grady, C. R. Grady, 
. Paul. 


Lewisville; 


Cent. Natl—W. P. Mosher, J. A. Lewis, 
Minneapolis. 
Connecticut—D. E, Fulton, Ada. 


Continental—D. L. Rowe,, Clitheral. 

County, Pa.—F. E. Minette, Sauk Center. 

Delaware—C, A. Emmel, St. Cloud. 

Fidelity—R. G. Marlette, Argyle. 

Fire Assn.—D, M. Vermilyea, Marble. 
au Pa.—H. M. Nichols, Winnebago 

ity. 
Ger. Amer., N. Y.—A. B. Farwell, Zumbrota. 

Germania—H. A. Hamilton, Detroit; F. C. 
McGivern, Staples. 

Hartford—H. C. Omholt, Sacred Heart; A. H. 
Grabow, Truman; A. B. Auren, Courtland, 

Hanover—J. P. & H. J. Ernster, Deerwood. 


Home—A. W. Grabow, Truman; P. 0, Ruen, 


enyon. 
L. & L. & G., Eng.—Chas. Degen, Chaska 
Milw. Mech.—D, L. Rowe, Clitherall. 
National, Ct.—C. L. Engebretson, Jas 
L. Rowe, Clitherall; A. J. Telteren ae 
i Flacksenhahr, Vernon Center; Wm. Rybacki 
orian; E, E. Peckham, Norcross; D. 
-_~% P mea is is 
a nion—F,. V, inen, Calumet; 
Ryan, Brainerd; A. J. Olinger, Park Pg . 
New Hampshire—J. R. Wadden, Lanesboro: 
John Madigan, Waseca. ; 


K 


tr; D. 
llory; J. 
C 








Indianapolis T. M. Goodloe, Pres. 


LOOK WHO’S HERE!!! 
THE FIRE PROTECTION CO. 
M. DeF. Sample, Sec’y-Treas. 
ALL KINDS OF FIRE PREVENTION AND PROTECTION DEVICES 
Goods sold f. o. b. cars or installed subject to approval. 


Detroit 





LIGHTNING RODS 


The demand for good rods is growing every day. 
munity is aroused over the immense lightning loss, and 
good conductors are 


PROVEN SAFEGUARDS 
Insurance men can make good money selling our goods. Get our literature and prices, 


E. A. FOY & CO., 


4ll E. Eighth St., Cincinnati 


Every farming com- 





Manufacturers 


OBENCHAIN & BOYER 


LOGANSPORT, IND. 


Fire Apparatus 


Insurance Agents, write us and learn how you can protect your 
customer and save money for your companies. 





reduction in rate. Our line is fire 
other fire retarding devices. 


AGENTS, ATTENTION! 


Help reduce the fire waste. 
By showing the assured how he can improve his risk, thereby getting 


HOW? 


doors, fire shutters, fire escapes and 


Have the assured write us. 


C. G. Folsom Manufacturing Co. 
" South Bead, Ind. 





unhesitatingly state that: 


ling gasolene; 


or adjoining the building." 


S.FBOWSER 
& CO.,INC. 


FT. WAYNE, 
IND. 





The Mutual Board of Underwriters, in session at 
Redfield, S. D., have examined the Bowser 01] Tank, and 


"It te the beet device for 


handling kerosene and gasolene that we have yet examined, 
the Oil Tank for kerosene being kept in the bullding, and 
we hereby recommend the outside Underground Tank for hand- 
and we oppose the use of all gravity 


pressure tanks, or the keeping or storing of gasolene eithin 


Merchants’ Mutual Ins. Assn. 
Commercial Mutual Pire Assn. 
State Mutual Pire Asso. 

Retail Merchants’ Fire Ins. Co. 
S. D. Mutual Fire As6n. 
Druggiets’ Mutual Fire Assn. 








ror”. 
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Northern, N. 5 ow a Vosburg, Winnebago; j 





Reliance—J. irsch, Crookston. 
Royal—C. C. Moffit, Brewster; C. A. Bird, 
Ellsworth ° 


Security, Ct-—F. C. McGivern, Staples; H. J. 
Maxfield, 


Springfield—F. J. Cummiskey, Lismore. 
‘eutonia, —J. N. Kirsch, Crookston. 
West. Lloyds—Frederick O’Brien, Min- 


reer, Liéyde—Prederick O’Brien, Minneapolis. 
Union, Pa.—C. A. Holt, North Branch. 
Western. t.—W. B. McCallum, Graceville; 
T. J. and Dwight Miller, Bemidji. 


COLORADO FIELD UNEASY 


(CONTINUED FROM PAGE 2) 
Delaware, Milwaukee Mechanics, North- 
western National and Rochester Ger- 
man. The Delaware and Rochester 
German will retire from the agency 
and it is expected the Concordia will 
do the same. 

Mr. Avery is mayor of his city, a 
leading citizen and long on “scrapping.” 
Field men predict some warm sessions 
at Colorado Springs. If the affiliated 
companies go after Agent-Mayor 
Avery, he is sure to pose as a martyr 
and get public sympathy. Mr. Avery 
has some influence in a legislative way 
that is certain to be felt. 

This field has been well handled and 
moves along with few difficulties. In 
fact, it is a well regulated territory. 
Regardless of the high standing of the 
members of the conference committee, 
the general impression prevails that the 
few sore spots could have been cured 
by less drastic treatment, whereas now 
the method used may result in greater 
aggravation than the sore itself. 








Late Life Insurance News 


Following the recent taking of depo- 
sitions in ew York, Baltimore ana 
Cincinnati by the Ohio attorney gen- 
eral and the insurance department in 
the Union Central Life stock increase 
case, the attorneys for the company 
have decided also to take some deposi- 
tions and this will be done in New 
York on Nov. 17. These will be from 
actuaries and other authorities on ques- 
tions dealing with the technical features 
of the case. The company will be rep- 
resented by Attorneys Foraker and 
Ramsay and by President Clark. 


The attorneys for the Illinois insur- 
ance department in its suit against the 
United States Life Endowment at Chi- 
cago, asked for a rule Wednesday di- 
tecting the company to specify the par- 
ticular facts which it wants passed on 
by the jury which it asked for in its 
answer. The department holds that the 
answer raises no issue, but is merely a 
Series of random allegations against 
the department. It is said that the 
Meaning of the word “mature,” as ap- 
plied to a claim on a life insurance pol- 
icy, has been passed on by several 
courts, and that there can be no doubt 
of its meaning in the Illinois statute. 





Late News of Fire Insurance 
Toledo, Nov. 10—(Special)—The trial 
of Judge Michael M. Donnelly, presi- 
dent of the defunct Ohio German, on 
the charge of perjury, will begin Mon- 
day, Nov. 22, in Judge Broughs court 
here. Such was the decision reached 
today between Judge Brough and As- 
sistant Prosecutor W. H. Martin. 
Several indictments charging perjury 
and obtaining money by false pretenses 
are pending against Judge Donnelly 
and against F. D. Prentice, Geo. Mc- 
arthy and Miss Hope Yeager, his as- 
Sociates in the company’s management. 
Other indictments against officers of 
the company may be returned by the 
Present grand jury. 
udge C. C. Lemert, superintendent 
of insurance, was in Toledo today on 
ae connected with the affairs of 
¢ Ohio German. He held a confer- 


ence with Assistant Prosecutor Martin, 
by] conclusion of which he stated 


e¢ Ohio German cases would now 


be rapidly pushed to the front. The 





trustees are exceedingly busy preparing 
another report which will be ready to 
present to the court in the course of the 
next week. 


Following the discontinuance of the 
general agency of Gross R. Scruggs & 
Co., at Dallas, Texas, the National 
Union of Pittsburgh has appointed M. 
A. Shumard to supervise the business 
in that field under title state agent. 


Company executives and delegates 
from rating organizations favoring the 
creation of a central commission for 
rating and regulating traction business 
will hold a meeting in the National 
Board rooms in New York on Thurs- 
day. Associations on record as en- 
dorsing the idea include Underwriters 
Association of New York state, Under- 
writers Association of Middle Depart- 
ment, Southeastern Underwriters Asso- 
ciation and Western Union. 

Howard Demott, the new secretary 


of Eastern Union assumes duties No- 
vember 15th. 





Vice-President Charles Collyer, of the Fire- 
mens of Newark, was in the west last week and 
spent some time with General Agent Neal Bas- 
sett at Chicago. 





The Milwaukee rebating case against agents 
of the North American Accident was continued 
to Dec. 14 at the az hearing by Com- 
missioner Beedle of Wisconsin Wednesday. 





Frederick B. Lott, son of President Edson S. 
Lott of the United States Casualty, has been 
appointed superintendent_of the personal acci- 
dent department of the Employers Liability for 
New York. 


POINTERS # 


FOR LOCAL AGENTS. 











Question—On April 14, 1909, a fire 
insurance policy was issued for $1,400 
covering on stock of drugs with full 
drug store form, and a rider also at- 
tached to policy to this effect, viz., 
“The assured shall take an itemized 
inventory of stock hereby insured, at 
least once each calendar year, and un- 
less such inventory shall have been 
taken within twelve months prior to 
the date of this policy the same shall 
be taken in detail within sixty days 
after said date or this policy shall be 
null and void from and after the ex- 
piration of said sixty days, and upon 
demand of the insured the unearned 
premium for the unexpired term of this 
policy shall be returned to the as- 
sured.” 

There has been no inventory taken 
within fourteen months of original 
date of policy that can be found, but 
proof that one was taken can be estab- 
lished, and at about the expiration of 
the sixty days as provided for in the 
rider attached to policy the store was 
locked up and eventually sold and 
policy assigned to purchaser on July 
17, 1909, and consent to assignment 
by local agent of the insurance com- 


pany was made July 29, 1909, and total 
loss occurred on Aug. 5, 1909. 

Does the assignment render the 
clause as regards the inventory of no 
effect? 

If it can be proven that an itemized 
inventory had been taken within one 
calendar year of original date of policy, 
and if this inventory cannot be pro- 
duced, will the proof that it had been 
taken render the inventory clause of 
no effect? 

Policy written in and covering on 
property located in the state of Mis- 
souri. 

Answer—The clause you quote pro- 
vides only for taking the inventory and 
not for its production in event of loss, 
therefore proof that it was taken is all 
that can be required, unless some other 
condition requires it to be produced. 
The clause is not properly worded, and 
companies that commonly require one 
of that sort furnish a form that pro- 
vides for the production as well as the 
taking of the inventory. 

When policies are assigned, the 
clauses are as binding on the assignee 
as on the assignor. 


Question—It is our understanding 
that “insurance is not insurance until 
the premium is paid.” In conversation 
here recently it has been denied. A 
case in point is that a certain party 
allows their insurance to run indefinite- 
ly, some of the premiums have been 
standing over a year, others. six 
months. We settle with our companies 
and pay the balances regularly and 
promptly. Now suppose a fire should 
occur, could the aforesaid assured col- 
lect from the company the amount of 
the loss? Of course, in case of such 
a fire, the assured would notify us, and 
we would demand immediate payment 
of the outstanding premiums, but, sup- 
pose on the other hand, that the as- 
sured refused to pay. Where would 
we stand? We have consulted your 
“Pointers,” but have been unable to 
find a reference to any such question. 

Answer—Courts hold that the clause 
“In consideration of the stipulation 
herein named and of $—— premium,” 
raises a presumption that the premium 
has been paid. If it has not been paid, 
that is a matter of defense which the 
company must plead and prove. Courts 
also hold that where an agent delivers 
the policy without collecting the pre- 
mium, but charges the premium on his 
books to the assured, and charges it 
against himself in his company account, 
that is in fact a payment, within the 
meaning of the policy. It is very well 
settled that extending credit for the 
premium to the policyholder is a pay- 
ment under all kinds of insurance 
policies. Therefore in the case you 
state the policies are in full force and 
the companies are liable, even if the 
assured refuses to pay the premium 
after the fire. This question is very 
thoroughly discussed on pages 5-7 of 
“The Standard Fire Policy,” by Guil- 





ford A. Deitch, which is sold by 





The Highest Class of Surplus Insurance 


FRED Ss. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high class English 
Companies for SURPLUS BUSINESS: 





Central Insurance Co.ofLendon Essex é Suffolk Equitable of England 


Northwestern ef Liverpool 


Legal Ins. Ce. ef London 


BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 





_.._ Only legitimate surplus lines at full tariff rates entertained on the 
heavy value risks after the capacity of the local agents is exhausted. — 
Your business protected.—Strong Companies. — Standard form policies 
issued without a Warranty Company.—Losses adjusted and paid through 


this office. Prompt attention. 


Applications may be addressed to 


rHERBERT DARLINGTON 


Keep this‘ Ad" —You may Need our Facilities. 


171 La Salle Street, CHICAG® 





THe WeEsTERN UNDERWRITER for $1.04, 
postage paid. 


Question—Should be pleased to have 
you answer the following question, 
stating what each company should pay 
and the amount the assured can col- 
lect for his loss of one horse valued at 
$200. A. J. Coe has two policies of 
insurance on seven horses. Company 
A has $400, limit $125; Company B has 
$300, limit $150. 

Can Mr. Coe get more than $150 for 
his horse? 

Answer—We submitted your problem 
to one of the oldest and most experi- 
enced insurance men in Chicago. 
Without seeing these policies he could 
not give an absolute answer. It does 
not appear from your letter whether 
either company granted permission for 
pther insurance. If either company 
failed to grant permission for other in- 
surance, that company is not liable at 
all. If only one granted permission, 
it being the only one liable, there is no 
difficulty in the settlement, but if both 
granted permission there is another 
difficulty. It is an almost universal 
custom for a farm company, in grant- 
ing permission for other insurance, to 
put in a clause limiting its contribution 
on each animal to that proportion of 
the limit on each animal that its total 
insurance on animals bears to the total 
of all insurance on the same animals. 
If that clause appears in these policies 
company A will pay four-sevenths of 
$125 and company B will pay three 
sevenths of $150. Each company ad- 
justs on the basis of its own policy 
and does not attempt to see that the 
assured gets any certain amount. 

Supposing, however, that there is no 
contribution clause in either policy, 
then you have the old problem of ad- 
justment on nonconcurrent policies. 
On the last supposition the answer of 
our authority was as follows: 

Each company pays in proportion to 
its limit on any one animal. The total 
insurance on one animal is considered 
to be $275 and as the loss was $200, 
each will pay its proportion of that 
amount. 

This answer seems to be the best 
that can be given without knowing ex- 
actly what the policies contain. 


SHIPMAN & WAYNE 


159 La Salle Street 
CHICAGO 


Agents for Milwaukee Fire, Virgin 
State, Hawkeye, State, Calumet 














Want Column 








Two dollars per insertion of five lines: 
Additional lines, 40 cents 
each per insertion. 
WANTED—An_ experienced statistician in 


general fire insurance office at Chicago. State 
salary expected. 654-B, Western Underwriter. 


“POINTERS” 


Read the List of Chapter Heads and 
See the Wide Scope of the Book 
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Send $2.00 at once for « copy of th book bound in elegant 


to 
THE WESTERN UNDERWRITER COMPANY 
*45 LA SALLE STREET, 


CHICAGO, ILL. 
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ILLIN:‘OIS LIFE 


INSURANCE COMPANY :: CHICAGO 


JAMES W. STEVENS, President ~ 


Offers exceptional indurements to reliable and en: who 
ere salable oak cengee ae are experienced tm er who would like 












NORTHERN INSURANCE CO. 
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UNION LIFE INSURANCE CO. 


OF.CHICACO 
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HOME OFFICE 


FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 


S. W. Corner State and Madison Streets 


Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 


FOR GENERAL AGENCY Address, THE HOME OFFICE 





FINANCIAL STATEMENT, JANUARY 1st, 1909 


Capital, $350,000.00 Assets, $1,041,638.91 


RELIABLE AGENTS WANTED IN 


Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 


Surplus to Policyholders $510,670.22 





ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 


Gach Capital.............cceceeeeeercecees $ 300,000.06 


Reinsurance Reserve.....................- 867,558.81 
Reserve for all other Liabilities........... 158,991.14 
Ss casibeerebsxapiheandoesedense 161,678.62 
ER nnaccscanquccnncessaseesansed 1,487,620.57 


GEORGE BRUMBER, President 

GUSTAV WOLLAEGER, Jr., Vice President 
H. AUG. LUBDKE, Vice President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General Agents for Mi 

and Ohio, Whitney Opera House Block, 
troit, Michigan. 

SPECIAL AGENTS: J.T. KIRKWOOD, Cleve- 
lend: FRA M. ‘SAGE, Detroit; GEO. B. 

r) WICK, Ishpeming, Michigan. 


ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 


MANAGER 








_t71 La Salle Street, Chicago, Ill. 










COMPANY’S 










qualities, which it always 


Baltimore, Md. 


MARYLAND CASUALTY 


These last three letters of the alphabet 
represent, in algebra, the unknown quan- 
tities in the problem. But in the alphabet 
of the Maryland Casualty Company they 
stand for a unique combination of known 


service of its patrons, namely: 


Xpert service 
Years of experience 


Zenith of ee = 








ABC SERIES 


x 
v4 


places at the 








LAND (ASUALTY (OMPANY 
ERITS TE 















Fly Wheel, Public Liability, General Liability, 
Steam Boiler, General Water Damage, Physicians’ Defense, Per- 


te Glass, Health, 

















WANTED— 


District AGENTS AND AGENTs IN OHIO 





TO SELL 





Tue Best Lire INsuRANCE Po .icies OFFERED 


J. W. A. Staudt, Agency Supervisor, 
209-212 City National Bank Bldg., Canton, Ohio 


Royal Union Mutual Life Insurance Co. 


Des Moines, lowa 
THE BEST POLICY IN THE SAFEST COMPANY 





“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 
When better Accident and Health policies cas 
ite them. 


President and General Maasgu 
8208 Michigan Ave., Chicago, Ill. 





STRICTLY FIREPROOF 


wore. BREVOORT 


HOTEL 
Chicago, Illinois 


MOST MODERN EQUIPMENT 

UNEXCELLED RESTAURANT 

On Madison Street, near La Salle 
One minute from the Insurance Disteict 


The Patronage of Insurance Men 
Is Solicited. 


TWO OR THREE 


real district managers are wanted 
by the “Little Giant of Pittsburgh” 
for splendid territory in Penn- 
sylvania, New Jersey, Kentucky, 

irginia and West Virginia. We 
want to cover this field THOR- 
OUGHLY and will pay top-notch 
commissions. 


ORDER OF UNITY 
824 Lewis Bldg., Pittsburgh, Pa. 


GERMANIA 


FIRE INSURANCE CO. 
NEW YORK 








ORGANIZED 1859 
Cash Capital, - - $1,000 
Assets 


Net Surplus, . - 
Surplus for Policy Holders 





HEAD OFFICE : 
William and Cor. Cedar Streets 





Prominent Chicago Agents 
Members of the Chicago Underwriters Association 


RED s. JAMES & CO. 
171 La Salle St: eet, Chicago 
icut, Phenix, Mechanics & Traders, 











Insurance Co. of England, The Essex & Suffolk 

Spel Exclusive Binding Conrect with 
Cl 
nderwriters. 

















RITCHELL MILLER 
WHITNEY & BARBOUR 
136 La Salle Street, Chicago 


Sole Agents: Phenix of Lendon; ingfiels 
FP. &M.; American, N. J.; United Firemen’s 
Spring Garden; Security, Ct.; County, Pa.; 
Camden; Teutonia, La.; Pelican; Western Re 


serve; rcial Union; Commonwealth. 


CHAS. A. NEWTON & CO 


559 La Salle St., Chicago 
Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 











Leading Agents and Brokets. 


— 








F CHURCHILL WHITTEMORE CO. 
4 Successors TO WALL & WHITTEMORE 
118-120 North Fourth Street,- - - ST. LOUIS 
Commission allowed non-resident agents 
on insurance on St. Louis properties. 





ETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadelphia 


Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohioand West Va. 


fire Adjusters 
JUST WIRE,.72.2: 


Losses or Emergency Special Work to 


GEORGE C. GILL, 


MANAGER 
Quincy Adjustment and Service Bureau 
QUINCY, ILLINOIS 


R. B. WARREN, Adjuster 
Fire Insurance Losses 


FOR COMPANIES ONLY 

















THE WARREN ADJUSTMENT BUREAU 





WICHITA, KANSAS 
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OES it pay the agent of a first- 
class company to try to “show. 
up” other companies of excel- 

lent repute? Will it in the long run 
redound to the credit of an agent or his 
fnancial advantage? 

When an agent is convinced that a 
company’s future is in doubt or is mis- 
managed, issues deceptive contracts or 
is running wide open on expenses, it 
is the duty of any conscientious agent 
to give his prospects the benefit of his 
information. 

If, however, there is no doubt as to 
the financial permanency of a company, 
if its policies are standard and its. 
management is honest, should a rival} 
agent try to “knock”? Every company 
has a vulnerable spot or two, but they 
do not affect the general standing. 

A few weeks ago a Cincinnati busi- 
ness man was solicited by agents rep- 
resenting a number of high grade com- 
panies, any of which would furnish ab- 
solutely dependable indemnity. One 
agent in order to “expose” a compet- 
ing company produced copies of a New 
York insurance paper, which publishes 
monthly attacks on a reputable com- 
pany merely to sell extra copies. 
Agents of high grade companies buy 
copies of this mud-slinging sheet, 
knowing its opinions are worthless and 
realizing also it would not use the 
space in these ebullitions unless it 
could sell more extra copies per year 
than the company would pay in ad- 
vertising. Thus seemingly reputable 
agents encourage the worst form of 
trade journalism. 

When this business man read these 
articles he was impressed. The agent 
had him frightened. He made some in- 
vestigation of the reputation of this 
New York scandal monger and when 
the agent called again, the prospect in 
plain terms told him what he thought 
of such methods and furthermore ad- 
vised him never to call again. 

Other agents attacked in various 
ways their rivals but one agent extolled 
the merits of his own company, ex- 
Plained carefully and clearly his own 
contracts, and had a good word for his 
competitors. He said, however, he was 
only interested in presenting his own 
Proposition. 

This agent got the application be- 
cause he went at his task in an honor- 
able, professional and a_ businesslike 
way. He gained the confidence of the 
Prospect who was able to brush away 
all spurious competitive methods. 





lt is probable that virtually the en- 
tire American Life Convention will in 
time have as subsidiary organization 
a$sOciations in each state of a more or 
less definite form. Indiana and Ne- 


braska, and one or two other states 
may be said to be already organized 





while movements are now on foot in 
Ohio and Illinois. Leaders in the con- 
vention feel that this is the logical 
development. The convention pro- 
poses to take a hand in co-operating 
with insurance departments and others 
in keeping the business on the highest 
possible plane. It recognizes that if 
no protection is afforded the public 
against unworthy concerns all western 
and southern companies will be 
brought into more or less disrepute 
and it looks upon a certain measure of 
self protection as very necessary at this 
time. 

In this connection it is interesting to 





still be eligible was debated at the an- 
nual meeting but it was decided that 
as only three votes against an appli- 
cant are sufficient to prevent election 
the situation in each case would take 
care of itself. However, there was 
much strong feeling shown on the sub- 
ject of new companies promoted at 
undue expense and it was believed that 
the greatest menace to the business 
lies in the dissatisfaction which stock- 
holders are sure to feel as soon as they 


realize that there are no profits in sight 


and that a good part of their money 
has been used in promotion expenses. 
There was considerable talk to the 





Established 1885 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 





Minneapolis, Minnesota 





LEONARD K. THOMPSON, President 





E. W. DECKER 
Vice President Notthwestern National Bank 


DIRECTORS 


C. T. JAFFRAY 
Vice President First National Bank 
A. A. CRANE 
Vice President Northwestern National Bank 
B. F. NELSON 

















Vice President and Treasurer President Hennepin Paper Co. 
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Desirable Agencies Open to Men of 
Ability and Reliability 





note that requirements for admission 
to membership will. be much more 
strict in the future. Not only is a com- 
pany required to have two millions in 
force and to have made two annual 
statements, but the record of each ap- 
plicant will be scrutinized very care- 
fully. The sentiment of the convention 
is decidedly against the various stock 
jobbing companies which have been 
and are being promoted by the pay- 
ment of a large commission on stock 
sales and it is safe to say that these 
companies will find it very hard or im- 
possible to gain admissién. The ques- 
tion whether there should be any defi- 
nite rule as to the promotion expense 
which a new company might incur and 





effect that a number of insurance de- 
partments have decided not to license 
companies whose promotion expenses 
exceed 15 percent and it was under- 
stood that one state had placed the 
limit at 5 percent. 

Among the companies which have 
made preliminary application and 
which would probably be admitted un- 
der the new requirements are the In- 
dianapolis Life and the Pittsburg Life 
& Trust. 





Local life underwriters associations 
will need to give more attention to the 
character of their meetings or the in- 
terest of the rank and file will be lost. 
Too much time is given to addresses 





by ministers, lawyers and others out- 
side the business. Their talks as a 
rule have but slight bearing on life 
insurance. 

What the men want is something of 
educational and business building value. 
Associations neglect the short discus- 
sions on subjects of great interest. If 
a treatise is prepared, it is as long as 
the moral law or consists of general- 
ities. There are a hundred live topics 
that could well receive treatment partly 
by short prepared addresses followed 
by talks from the floor. 

Local meetings need vitalizing. They 
should take on a direct educationai tone 
along “shop” lines. Now and then an 
outsider’s eloquence on a subject gives 
a relief but there is too much outside 
and too little inside talk to suit the 
majority. 





The issue raised by the National As- 
sociation of Life Underwriters on part 
time men, declaring for the most part 
its protest against the employment of 
such men in the large cities, brings up 
the question of apprentices. Men hesi- 
tate to give up a sure income to take 
up life insurance work that looks more 
promising but with the ubiquitous “if” 
ever present. 

The prospective agent may possess 
all the essentials in personality and 
character. He may have given study 
and thought to the more technical fea- 
tures of life insurance and yet may lack 
in the qualities of salesmanship. The 
latter only can be tested by practical 
experience and it is the one weak spot 
in the equipment of many a tyro. It is 
the rock on which many an agent has 
foundered. 

The Northwestern Mutual in its Chi- 
cago and New York agencies can not 
test a man on a part time basis. If he 
takes up the work he must give it all 
his time. The man who is in doubt 
about his salesmanship ability can not 
put himself on trial for a part of each 
day. 

There should be a more flexible sys- 
tem in this regard. The all-time rule 
for the most part is desirable in pro- 
tecting the legitimate agents and the 
public. Many cases arise where a man 
feels he would like to take up life in- 
surance work but has not absolute con- 
fidence in his salesmanship ability. 
Why not allow such men to keep their 
present positions for six months and 
work at odd hours to make the test? 
At the end of the time such proba- 
tioners should either be put on a full 
time basis or dropped. 





The address by A. F. Sheldon, head 
of the Sheldon Salesmanship School 
before the National Association of Life 
Underwriters will have a tendency to 
set agents thinking on the subject of 
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making their canvass a more scientific 
one. Mr. Sheldon presented no new 
thoughts. They are the same that he 
uses in his course and in his public ad- 
dresses. Those who had listened to 
him before, sat at the same meal in 
the Louisville convention hall. But 
Mr. Sheldon has a personality and a 
forceful one. His magnetism gives to 
the spoken word a potency the types 
do not furnish. 

His basic principle is service in busi- 
ness, a desire to give full value to cus- 
tomers, to render every possible as- 
sistance. 

Temporarily the man with a gold 
brick may sell his wares but success 
is not permanent. Too many men look 
at the immediate stipend as the ulti- 
mate profit rather than formulating an 
efficient system of service that will 
make profits sure, steady and perma- 
nent. 

Mr. Sheldon well pointed out the fact 
that when the agent gets the confidence 
of the public, he has won a big battle, 
but confidence is only secured when the 
service rendered is sincere, valuable 
and satisfactory. 

With a higher grade of men in life 
insurance, the natural drift will be 
cleaner and more scientific salesman- 
ship. 





It has been said that the ideal presi- 
dent for a life insurance company is a 
man of the stamp of the average col- 
lege president. The college president 
in these days is not merely an aca, 
demician; he is the business getter for 
his institution. It is true he does not 
resort to the ordinary business methods 
of solicitation to increase the number 
of his students; but he certainly does 
attract “business” along the lines on 
which the most truly successful busi- 
ness enterprises are built up, by a 
broad and constructive policy, which in 
itself with the minimum of manipula- 
tion and solicitation, brings the desired 
results. Towards a business conducted 
on such lines there is a steady flow of 
patronage which increases as naturally 
as the growth of a tree nurtured by 
plenty of water and sun and rich soil. 

It is surprising how few life in- 
surance companies there are which 
realize that the life insurance business 
is peculiarly susceptible to this kind of 
growth. Agents, who are the chief fac- 
tors of success in a life insurance com- 
pany, even if they themselves do not 


always maintain the highest standard, | 


like to feel that their company is 
strictly “all right.” A man who de- 
votes his life to selling life insurance 
or anything else for that matter must 
concentrate his powers in the develop- 
ment of his own personal energy to 
overcome the inertia of people who in- 
stinctively present a cold and unfeeling 
front to the man who solicits them for 
something. He depends upon his home 
office people to supply what he feels 
must necessarily be lacking to a cer- 
tain extent in his own make-up—the 
poise, the careful consideration of the 
future, and the moderation which, to 
exercise himself, would be to vitiate his 
powers as a producer. 


justifies him in his attitude of persistent 
attack which is so necessary to suc- 


It is only his | 
compensation by the home office that 


cess. The popular conception of the 
college president is of the type of man 
who answers these requirements. 





Life underwriters are commenting 
favorably upon the paper presented at 
the recent meeting of the American 
Life Convention by Franklin B. Mead, 
actuary and secretary of the Michigan 
State Life. Mr. Mead’s subject was 
“Measure of Risk and Liability Under 
Total and Permanent Disability Bene- 
fits in Life Insurance.” This is a very 
important subject in the life insurance 
world. Many companies are now in- 
corporating in their policies provisions 
for total and permanent disability and 
to a considerable extent they have been 
obliged to provide for this expense by 
guess. Experience on this line is not 
very extensive nor has all of it been ac- 
quired under conditions which make it 
available for the use of regular life 
companies. Therefore any contribu- 
tion to the companies’ knowledge along 
this line is acceptable. Mr. Mead has 
made a close study of this question and 
has approached it with the same care 
that characterizes all his work. 





Life men will watch the plan of the 
Philadelphia Life in Illinois in its 
scheme to plant its agencies largely 
with fire offices. It is not expected the 
fire agents will personally give much 
attention to the life business, but it is 
the idea to have some man appointed 
to work under their auspices, use the 
facilities of their office, take advantage 
of their prestige and ecquaintance and 
utilize what may be termed a by-prod- 
uct. Very few fire insurance men care 
to solicit life or accident insurance. 
It is personal insurance while fire is 
property insurance. Burglary, plate 
glass, steam boiler and the like fit in 
nicely with fire insurance work, but it 
takes a different cast of mind to can- 
vass life insurance. 

The Philadelphia Life secured a lo- 
‘cal fire firm at Monroe, N. C., to take 
up its work in that state. They made 





so great a success that they were given 
South Carolina. They appointed fire 
agents chiefly and they have produced 
a nice lot of business. a 

In Illinois the company appoints Mc- 
Enaney & Barnett of Chicago, a fire 
firm, as Illinois managers. Neither is 
versed in life insurance. Mr. Mce- 
Enaney is an experienced fire insurance 
special agent, who has a wide acquaint- 
ance among Illinois local fire agents 
with whom he has worked. A life 
insurance field man is to be employed 
to work with agencies much after the 
plan of the fire insurance special. 

Many fire agencies now have a life 
company, but most of them do not 
push for business. If a well-known 
agency does secure a live, energetic 
man to solicit life insurance, it would 
seem certain that the influence and ac- 
quaintance of the agency might be well 
utilized. 

We wonder how many of the younger 
companies have fixed a definite point 
beyond which it would not be wise to 
go in the writing of new business. If 
the actuary is properly performing his 
functions he has framed a schedule of 
growth by which the management 
would do well to trim its sails. The 
Midland Mutual of Columbus seems to 
be one of those which is providing for 
every possible contingency and it is 
evident that its actuary, S. H. Wolfe, 
is giving it sound advice at each stage. 
For example, in the company bulletin 
the attention of the agents is called to 
the fact that the allotment of business 
to be secured the last three months 
of the current year aggregates more 
than two-thirds of the one thousand 
policies “which our actuary places as 
the limit for safe, conservative under- 
writing.” A normal, consistent growth 
is the important thing. It has been 
demonstrated that a medium-sized com- 
pany is just as capable of furnishing 
good life insurance as the larger insti- 
tutions. All that is necessary is that it 








shall be sound at the core and shall 
undergo a natural growth in harmony 
with the system under which it is oper- 


ating and with a proper adaptation to 
its field. 


GENERAL ACENT’S PLAN OF 
PAYING FOR AN INTERVIEW 


A general agent the other day stated 
that he had hit on a successful plan 
where he had to give an advance. He 
pays the agent a certain amount for 
every legitimate interview he makes. 
In order to satisfy himself as to the 
honesty of the agent he has a blank 
prepared for the agent to fill in for each 
person canvassed. The data is: 











COCO COO eee es erases eeses 


Prospect’s state of mind....................." 
Is there any competition? If s0, : 


i 0606-0000 whindbeseeeseek see 
ikelihood of closing the case... 






ener 


eeeee 


The general agent figures out just 
about what an interview is actually 
worth. He has the stenographer or 
clerk telephone to a few of the cases 
to find out if the interview has been 
made by asking a few general questions 
such as: 

“Our Mr. —— called on you to pre- 
sent a proposition. Mr. ——, the man- 
ager, is interested in the agent, who has 
taken up life insurance work and is 
anxious to ascertain the impression he 
left.” 

“Our Mr. —— called to present a 
proposition and Mr. ——, our manager, 
will be glad to furnish any additional 
information.” 

The general agent says that he finds 
that the payment of a sum for each can- 
vass gets the agent into the habit of 
systematic work and the returns se- 
cured are more than sufficient to cover 
the advances. In other words if he can 
get an agent to see people and make 
a legitimate canvass, he will guarantee 
that returns will be forthcoming. 


INSURANCE OF LINEMEN 


As to insurance on linemen, a Met- 
ropolitan Life man calls attention to 
the fact that in its intermediate depart- 
ment it writes that class on the endow- 
ment plan without extra charge. 

















Ly» ¥ Toul 
Company— First Year irst Year 
steed Premiums. Loadings. 
NEW YORK. 
Bankers, N. Y. ......00. $ 15,508 $$ 6,879 
Equitable, N. Y. ........ 2,753,277 801,407 
GerMAMS cccccccccscece 502,394 128,720 
TEBEEO  ccccccccccccccecs 264,108 65,234 
coy cenakesxese 11,806 1,719 
Manhattan .......0ce008- 142,542 36,919 
Metropolitan .........+- 3,544,741 597,246 
| Metual .cccccccccccccce 2,929,991 835,506 
| New York ....ss.seeees 6,530,111 1,560,170 
THN cccccccccccccces 46,711 10,837 
Security Mut. .......... 92,382 18,668 
TOM, Be Ke coccccscves 12,358 1,780 
United States .......... 22,432 8,448 
Washington .......+.++. 77,288 8,809 
OTHER STATES. 
ADAAME cccccccceccccccecs $ 647,820 $ 157,984 
Berkshire ...... eve 98,788 28,878 
Colonial, N. J. . 36,046 4,997 
Columbian Natl. 121,378 14,925 
Conn. Gemt. .cccccccccces 98,138 20,723 
Comm, Mut. cccccccccces 503,379 116,960 
Fidelity Mut. .........+- 519,599 180,498 
| — ancock 992,773 230,257 
| Mass. Mut. .... 735,888 181,574 
Mutual Benefit . 1,931,382 465,647 
National, Vt. .......000+ 879,946 107,483 
New Eng. Mut. ........ 557, 155,295 
N. W. Mat cccccccccee 8,515,808 844,638 
PURE. TEE, ccccccccsece 1,518,801 404,564 
Phoenix Mut. .......... 464,166 122,746 
Provident L. & T. ...... 648,171 119,591 
PraGemtial .cccccccccccs 2,607,676 346,374 
| State Mut., Mass. ....... 351,820 79,330 
TEAVGIEPS § wccccccccccces 804,746 114,612 
! Union Central .......+.+- 1,020,355 241,466 
| Union Mutual .......... 102,425 27,897 


| *To Aug. 1, 1908, only. 


Total Total Compensat. 
Mortality Total First Year Other than 
Gains, Margins. Commis. Commis. 
3 4,427 11,306 SSIS —s_ ccvcccece 
864,608 1,666,015 1,283,720 $ 101,814 
115,916 244,636 197,70 5 
83,044 148,277 334,680 = cc cccccce 
5,03 6,749 CBRE ccccccces 
47,007 83,927 CBEO -  cccccccce 
1,012,033 1,609,279 PS es 
871,565 1,707,071 1,251,166 16,691 
1,629,310 3,189,480 2,468,180 12,697 
31,53 | eee errr rT eer er re 
25,914 44,582 SEWOG cccccccce 
6,45 7,287 5,60 
8,489 11,987 8,795 
81,135 89,944 25,528 
$ 176,250 $ 884,284 $ 246,489 ......... 
31,261 55,1384 $B,806 3 cccccccce 
13,616 18,613 WOASB se cccccccce 
39,754 54,678 $8,807 = nccccccce, 
27,755 48,478 OB,OTE —s cccccccce 
150,862 267,822 176,786 31,136 
158,794 289,293 BEBIGS sc ccccccce 
335,218 565,475 4B5,50B — cccccccce 
232,697 414,211 281,146 8,873 
603,188 1,068,785 FERIIE 3 ccccccece 
117,725 225,568 168,908 572 
174,306 329,601 228,502 =... wre eaee 
1,120,826 1,965,464 1,489,008) =... 2. oa es 
520,600 925,164 734,891 1,200 
158,454 276,200 SBL,IFB cc cccccce 
179,726 299,317 ere 
1,000,946 1,847,320 TOOL ABO cc cccccce 
103,120 182,449 UBB BEB cc cccccee 
258,236 372,848 eT 
307,421 548,587 GOB,961 — cccccccce 
80,511 57,908 EBO1T = ccccccece 





EXHIBIT REQUIRED BY SECTION 97 OF THE NEW YORK LAW 


Total 
Advances Med.and Chargeable Excess over 
to Agents. Insp. Fees. Expense. Expenses. 
shehisaes $ 2,218 $ 10,429 $ 877 
cnbiaaees 248,056 1,583,591 82,424 
eeseeeees a onan ond 
eeccccese 17, 182, % 
$ 1,610 1,031 8,466 —1,717 
422 12,732 74,104 9,823 
sbesceee 324,993 1,507,596 101,683 
51,398 255,340 1,574,595 132,476 
7,082 306,264 2,794,223 395,257 
eis uaeaue 12,711 43,908 = 
1,369 : 
2,207 11,002 935 
4,253 83,526 6,418 
84 
dshctieaanihogt $ 56,461 $ 302,950 $ 31,2 
babneiivhe 11,059 49,363 5,771 
amie bneae 6,417 16,089 at 
4,391 11,432 ‘ 
sania sep 6.795 46,870 1,608 
Pee eI 31,129 239,050 38,775 
4,391 36,870 284,829 V4 
nwrivhdihdae 120,024 545,616 19, ad 
4,579 58,259 352,856 61, 4 
énearureu 119,571 864,682 204, 
3 
ree 36,027 205,505 20,06 
1,140 48,31 271,956 1.4 
ssdcthbes 195,838 1,684,581 ty st 
5,028 125,53 , 
4,300 38,623 264,102 = 
51 
otbbeeeas $4,692 275,798 23, 
1,411 286,581 1,280,422 ora 
oe 569 56,350 352,552 30,388 
Pe MO 58,383 458,644 , 
saaenniien 5,765 47,782 «10,188 





LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. iii 








Hints to the Salesman 


Chance—If you’ve patience and cour- 
age, young life insurance man, if you're 
not afraid to look life squarely in the 
face, you've got a chance, and a good 
chance, at that. If you don’t thor- 
oughly understand the details of the 
pusiness, you can learn, them; if you 
don’t know just how to approach men, 
you can learn that; if you don’t know 
just how to clinch a deal, that can be 
learned. But you’ve got a chance, as 
fair a chance as any man ever has—if 
you've got a job.—Jefferson Wallace. 








The Approach—It’s the approach that 
determines the insurance agent’s treat- 
ment. There’s no hard and fast rule 
in these matters. Size up your prospect 
and if he is inclined to social conversa- 
tion, give him a chance to exercise him- 
self before you broach your cherished 
project. Some men are caught with 
molasses so to speak, and others you 
must go after with a gun. But when it 
comes time to present your proposition, 
place it before your prospect as plainly 
and precisely as possible, a business 
offer meriting a business man’s consid- 
eration, and you will get your share of 
winnings. 





Systematic Work—A large percent- 
age of the agents soliciting industrial 





insurance he knows that I believe just 
what I tell him, that the policy I am 
selling is the best policy and the com- 
pany I represent is the best company. 
I believe it, and he knows that I believe 
it and I let him know that in soliciting 
him I am getting him to protect his 
wife and children, and when I have got 
him I don’t neglect him. I look after 
him. I say, I have insured you, I have 
an interest in seeing that you live long, 
there is a commission coming to me 
from the business you have given me 
and I don’t want you to die but to live. 
When I start out on one policy I don’t 
change, I stick to that policy because 
I have thought it all out beforehand, 
and have thought it the best policy for 
him. I have never considered the in- 
terest of Sandy McCaw in the matter 
of commissions in comparison with the 
assured’s interest as to his policy, and 
I find the hardest men that I deal with 
are hard-headed Scotchmen, and when 
I once get them, as I do, they are my 
best agents for all the time thereafter. 
Convince a man that you are selling 
him the proper thing and that you sin- 
cerely believe it to be the proper thing, 
and you will have a client and an agent 
active in your interest ever after.— 
William McCaw. 





During the Interview—The successful 
agent will make it his business to ob- 
serve and to know when conditions 








it as if you yourself believed it too. 


it exudes from your every pore and 
Work just as hard the day after 

business as you did the day you did 

day’s achievement. 

work light. 

makes it impossible. 


you once get acquainted with it. 





MAXIMS FOR SALESMEN 


_ _ Every man looks with suspicion upon any plan necessitating his 
giving you money. He has to be shown. 
The truth is mighty and must prevail. 


A real salesman is one part talk and nine parts judgment, and he 
uses the nine parts of judgment to tell when to use the one part of talk. 
Getting business is a good deal like courting a girl—you must offer 


the right kind of goods and keep on calling. 
Become so saturated with confidence in your own proposition that 


Enthusiasm is the best shortening for any job; it makes heavy 
Putting off an easy thing makes it hard, and putting off a hard thing 
The short cut to success is hard work. A pleasant road, too, when 


—Adapted from The Book-Keeper. 


Just tell the truth, but tell 


shines upon your face. 
you have landed a good “bunch” of 
it. You may duplicate your yester- 











life insurance make a good living. A 
successful canvass in this branch of the 
business means the payment of a very 
small premium (from 10 to 25 cents a 
week). Why do they succeed? Be- 
cause under the management and strict 
discipline of the industrial companies 
the agents are compelled to work in a 
systematic way a certain number of 
hours each day; hot or cold, rain or 
shine, it makes no difference. It gets 
to be a habit. They work like the 
artisan and the clerk in the store or 
counting house. They soon learn that 
4 certain amount of well directed effort 


brings satisfactory results.—D. 
aker. 





Interest in the Assured—You must 
Convince yourself that the contract you 
sell is the best contract, the company 
you represent the best company, for 
unless you convince yourself of these 
acts you can not convince the other 
man. Seldom indeed, do I secure a 
Mans business on the first interview. 
Nat interview gives me a chance to 
a him up, then I follow him right 
along, and he might just as well come 
Tst as last, for come he does in the 
ong run. I keep in front of him, I 
ring myself to his notice from time to 
Pom not always talking insurance, but 
rie ty keeping in touch with him so 
at he has no chance to forget me, he 
— what I am after but I don’t 
are him. When I talk with him of 





are ripe for the interview. During the 
interview flights of oratory are not 
needed, but a few tactful arguments 
carefully impressed on the prospect as 
to his need for the policy. If senti- 
mental arguments are necessary, he 
uses them, but not necessarily with 
tears in his eyes. On the other hand, 
if his prospect is a cold-blooded busi- 
ness man sentiment is “tabooed” and 
the policy is gone over in a cold- 
blooded way.—Firing Line. 





Every Canvass Worth Money—There 
are three classes of agents—successful 
agents, nearly-successful agents, and 
total failures. The first class has but 
few members, the second class has a 
large membership, and the third class 
is unlimited as to membership. The 


business is not to blame, it is 
due to the fact that few have 
the fixed determination to  suc- 


ceed backed by an honest effort in the 
right direction. If every agent could 
but realize that every canvass is worth 
from $2 to $5, he would be like the 
professional man, who sees as many 
clients, or patients, each day as he can. 
Every canvass counts for profit. If 
they are figured up at the end of eacl. 
month and each year, and the profits 
divided by the number of men inter- 
viewed it will be seen that it is only 
the actual amount of soliciting done 
that counts for profit, and that the time 





THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker, Presidemt 


OFFERS FIRST CLASS RENEWAL CONTRACTS TO GOOD RELIABLE 


MEN. PARTICIPATING INSURANCE AT NON-PARTICIPATING RATES. 
Edward R. Millett, Supt. of Agents, Home Office 


ACCENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
C. K. McCullough, Pres. R. P. Grimes, Secretary 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHARD .H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 


This Company is operated on careful and conservative lines, aod is meeting with exceptional success. 
Its plans ef securing the active co-operation of its policy-heiders in obtaining its business is very attract- 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY'S HOME OFFICE 
DREXEL BUILDING, - - - PHILADELPHIA, PA. 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 
SOUTH BEND, INDIANA 


We have the best proposition ever offered to the insuring and investing public. 
Good Live Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 


Indiana Agents—Attention! 


can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, “e “ “< INDIANAPOLIS, IND. 


_ “Nobody Can’t Make Nothin’ 
For Nobody For Nothin’ ” 


A bit of tramp philosophy clothed in crude English but nevertheless serv- 
ing in a unique way to express our sentiments to thousands of agents everywhere. 























Incalculable are the number of men applying themselves diligently, but 
each year finds them no further advanced than the preceeding one. 


Why is it? How would “you explain the steady advancement of a friend 
or acquaintance whom you are sure possesses no more ability than yourself? 


This person, if the facts be known, is a “live wire” charged with a high 
voltage of energy and initiative. He believes firmly that he “can't make 
nothin’ for nobody for nothin’ “ and loses no time in putting the conviction 
into practice by breaking away from old connections and stepping out of the 
“rut.” He identifies himself with people of a like calibre who think and work 
along similar lines. In a short time he is receiving a first class compensation 
and in return produces and “makes good,’ knowing as he does that it is worth 
his while. 


Why don't you follow in the path of the successful man and do the same? 
Now is the time, for here is the opportunity, and opportunity waits for no one. 
This company will place you in a position that is attractive both in remunera- 
tion and proposition. Digest what has been said and get in touch with us 
either by a visit or communication, and the return mail will enlighten you 
more explicitly. 


UNION NATIONAL LIFE INSURANCE COMPANY 
PHILADELPHIA, PA. 


Home Office, Pennsylvania Building 
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spent in the office and on the street 
has been lost.—D. M. Baker. 





Need of Tact—A life insurance man 
with tact knows a prospect when he 
meets him, and for that reason wastes 
no time on “dead ones” but passes on, 
ever alive to the fact that the only 
people he wants to insure are those 
who are able to get it and pay for it 
and, more to the point, have need for 
it. Then he is tactful by always sub- 
mitting his proposition under circum- 
stances favorable to his side. He won't 
force the issue if he knows his prospect 
has suffered recent financial losses; he 
won’t compel his prospect to listen 
when he can’t spare the time, and he 
stops talking if he hears the dinner bell 
ring.—Firing Line. 





Procrastination—You say you have 
plenty of time? That your next birth- 
day is in December, and that you van 
secure a policy at this same premium? 
Sir, if your fire insurance policy on this 
stock and these fixtures expired today, 
would you feel safe for the next six 
months before renewing? Would you 
rest easily tonight if your fite insurance 
ran out today and you forgot to renew 
it? Just think for a moment, then, of 
the risk they run whose all is staked 
on you, if you fail to guarantce them 
against a loss which is absolutely cer- 
tain some day. Is not their risk far 
greater than your possible, but not 
probable, risk of fire? Please do not 
hesitate to give them this “blessed as- 
surance” right now! Indeed it is ycur 
duty, sir. Sign right here on the doi- 
ted line. Thanks! Now they can feel 
safe, too. Good-night!—W. F. Wright. 


INCREASE IN SUICIDE RATE 
IN THE UNITED STATES 


Frederick L. Hoffman, the famous 
statistician of the Prudential, has com- 
piled figures showing the suicide rate 
in the United States for a number of 
years. From these figures it appears 
that suicide is increasing rather rapidly. 
The increase appears to come from the 
so-called better classes of people, rather 
than from among those afflicted with 
poverty. 

“A study of individual cases,” says 
Mr. Hoffman, “reveals the fact of a 
close connection between suicide and 
crime in all its phases, particularly, 
however, crimes of a more serious char- 
acter committed by men in high posi- 
tions of responsibility, where the only 
alternative to escape punishment is the 
termination of life by  self-murder. 
Finally, there is positive evidence of 
mental and physical deterioration, and 
in part at least, among those who have 
come from the country to live in the 
cities and to whom the intensity of city 
life, its opportunities for excitement 
and temptation, prove disastrous, caus- 
ing mental unbalance, nervous diseases 
and material, moral and spiritual dis- 
content. 

“A study of any considerable number 
of individual cases of suicide does not 
confirm the view that real progress is 
being made as the result of modern edu- 
cational methods and the vast increase 
in material prosperity, well-being and 
comfort, but it leads rather to adverse 
conclusions and the conviction that 
there is a positive increase in the so- 
called diseases of the will.” 

Analysis of the statistics with refer- 
ence to different sections of the coun- 
try shows that the annual rate for cities 
of the north Atlantic states, for the ten 
years ending with 1907, was 15.9 per 
100,000 of population, 20.3 for cities in 
the north central states, 14.5 for cities 
in the southern states, and 27.7 for 
cities in the western states. The rates 
for 1908 are relatively the same, but 
show increases of 3.6 in the north At- 
lantic states, 2.3 in the north central 
states, 5.1 in the southern states and 
6.1 in the western states. The small 
cities show lower rates than the large 
ones. The rate for the whole country 











was 18.8 in 1907 and 21.8 in 1908. The 
actual increase in numbers in 1908 over 
1907 was 601, or 18.5 percent. 


ADVANTAGE OF JOINT WORK 
IN INSURANCE SOLICITING 


An agency manager in discussing the 
advantages of joint work in life in- 
surance soliciting thinks the plan of 
particular value to a new man. The 
new man gets the experienced assist- 
ance of the older and the older one is 
stimulted by the enthusiasm of the nov- 
ice. Both absorb ideas. They look, 
perhaps, at the case from different 








angles. Joint work inspires self-con- 
fidence. It means two minds bent on 
one end. 


Commenting still further, he says: 

“To borrow a very expressive word 
from the training-table, a man may go 
‘stale’ in the insurance business, as in 
sport. Too assiduous and not well- 
directed work will just as surely cause 
mental vitiation as ignorance of the 
principles of training will cause the 
athlete to come to grief. A represen- 
tative of a life insurance company must, 


, particularly if he is a new man, have the 


coaching of an experienced agent, for 
in this instruction and the acquirement 
of various methods of working, im- 
munity from the curse of ‘staleness’ 
lies. And the oftener someone works 
with him and the greater the diversity 
of methods which become his own, the 
slighter becomes the likelihood of his 
suffering the all too prevalent com- 
plaint. 

“If it could be so arranged, we should 
like to have every man of our agency 
force work with every other member 
composing it; studying the different 
methods of approach; the manner, en- 
tirely different from his own, in which 
other men put things; their faculty in 
securing entree where he, heretofore, 
could not; and all the hundred and 
one things in which each of us is in- 
ferior to others. As mentioned be- 
fore, each of us is peculiarly adapted to 
some particular thing and a properly 
observant man, given the opportunity 
to study the methods of all, would 
possess an education truly catholic, for 
it would represent the combination of 
the real ability of all—the combina- 
tion, in a whole, of the particular 
efficiency of each individual. 

“In many cases where a man has 
suffered a continued lack of success, 
the advent of a newcomer results in the 
restoration of his courage, the freshen- 
ing of his faculties and the birth of 
enthusiasm. 

“One corrects the other’s slips and 
errors and presses home the argument 
suggested by the other, but not suf- 
ficiently emphasized. Where one mem- 
ber of the team is talking, the other has 
an opportunity to watch the effect and 
smooth away any unfortunate impres- 
sion which may be aroused in the mind 
of the prospect and is able to contro- 
vert the seemingly powerful argument 
advanced by him. 

“Again, after a man has worked 
some time with a subborn prospect, 
he loses his effectiveness, his influence 
ceases to exert any power and he 
knows that the prospect is tired of see- 
ing him. Possibly the appearance on 
the scene of a man fresh to the situa- 
tion, with something new to say, or, 
rather, a different manner of putting the 
same thing, may result in the accom- 
plishment of that which you were about 
ready to give up. Oftentimes, so potent 
is personality, or temperament, where 
you might not only fail to favorably 
impress a prospect, but might even an- 
tagonize him, another man may come 
in, secure an entree without the slight- 
est trouble, and, perhaps, write the 
business. On the other hand, you 
might be able to do the same thing 
— someone to whom he did not ap- 
peal. 
“Even the most optimistic of us are 
inclined to discouragement at times; 





circumstances appear to conspire 
against us; and our supremest efforts 
result in naught. Under just such con- 
ditions as these, men who contain with- 
in them the capability of real achieve- 
ment, relinquish the battle, discour- 
aged, demoralized, when all they need- 
ed was a tonic, the tonic of optimism. 
“And no more effective administra- 
tion of this tonic is possible than 
through the influence of one man on 
another in team work. You require 
the company and stimulation of one 
who is pulsing with the spirit of suc- 
cess and whose view comprehends no 
obstacle in what to your discouraged 
eye seems insurmountable. Perhaps, 
the very man who accomplishes your 
regeneration may require the same aid 
some day, for, unreasonable as it is, 
even the gamiest of us have our periods 
of ‘blues,’ rare though they may be.” 


BEST METHOD TO FOLLOW 
IN MAKING SETTLEMENTS 


Many agents have to take notes in 
making settlements. Naturally this plan 
is to be avoided where possible. It is 
always the wiser course to get a bind- 
ing note or part cash with the applica- 
tion in order to clinch the transaction. 

No note should be taken where there 
is doubt as to the ability of the signer 
to pay for it. The financial status of 
the applicant should be well known. 

If possible some cash should be paid. 
Where an agent insists on part cash 
he can usually get it. It seems to bind 
the bargain and helps protect the agent. 
Where some cash has been paid, the 
note giver will usually make good on 
the rest. 

Long time notes should be avoided 
because the second premium is coming 
on and six or nine months notes will 
bring payments very closely together. 
As a rule a note should not run over 
ninety days unless as is the case in 
certain sections almost the entire 
year’s income is received at a certain 
time. 

The agent should adopt some fixed 
rules as to settlements and make it 
plain that he is the controlling factor. 
He should not depart from these rules 
unless he knows he is perfectly safe. 











IN DOUBT 


“Did you ever have appendicitis?” 
said the insurance man. 

“Well,” answered the skeptic, “I was 
operated on. But I never felt sure 
whether it was a case of appendicitis or 
a case of professional curiosity.”— 
Washington Star. 


Stock Salesmen 
Wanted 


J One Million Dollar Casualty 
and Life Insurance Company. 

Biggest in the South. 

Home Office in Memphis. 

500 strong letters of Endorse- 
ment from Stockholders among 
leading Bankers, Manufacturer 
and Merchants. 

4 Write with references, present 
and past connections, to 

















Great Southern Insurance 
Company 


Field Headquarters 
James Bidg., Chattanooga, Tenn. 
or 
Memphis Trust Bidg., Memphis, Tenn. 





GIVES SOME VALUABLE 
HINTS FOR THE BEGINNERS 


The Hartford Life gives some timely 
hints for new agents as follows: 

The ambitious agent should first and 
foremost cultivate an abiding belief in 
the value of life insurance. His busi- 
ness needs no apology, and he should 
rather be proud of his occupation than 
wear an air of excuse for his presump- 
ti 





on. 

He should have the utmost faith in 
the company he represents, and be- 
lieve implicity in the absolutely upright 
intentions of his company’s officers, 

Then what? Of course he has ac- 
quainted himself with the meaning of 
common insurance terms, and knows 
the difference between the several 
plans of insurance, and why premium 
rates differ for the various contracts. 
He knows how to figure premiums. 

The wideawake solicitor will find out 
what helps his company is furnishing, 
and make use of them. He will let it 
be known among his friends and fellow 
citizens that he is selling life insurance 
—the very best. 

The prospects provided plan is one 
of the most satisfactory ways of reach- 
ing just the men the agent wants to 
influence, and he should send in his 
lists of names at the outset, so as to 
get things working. 

Look over your field. Poor picking! 
Don’t you believe it! There are men 
right in sight who are simply waiting 
for the insistent insurance canvasser 
to come over and write them up. 

There’s lots of truth in this state- 
ment, though at first it may seem 
stranger than fiction to the anxious 
agent. 

But don’t go down town and wait for 
a wagon load of good risks to run over 
you. You can’t stand on the southeast 
corner of Main street and call up the 
applicants to feed from your hand. 

hey are not so tame as that, just 
yet. There’s work to be done, plans to 
be made; yes, traps to be set. 

If you were hunting for game you 
would get familiar with their runways 
and feeding places, you would study 
their habits and seasons, you would 
recognize good “signs” when you saw 
them. You must have attractive “bait” 
in life insurance soliciting; you can’t 
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Connecticut General Life 
Insurance Company, ot Harttora 





Assets Over : : $8,000,000 





Superior Policies at Lowest Rates. 
Write for Agency. 





Dr. H. C. Castor, Manager 


153 La Salle Street, Chicago 





























AGENTS—ATTENTION! 


You can add greatly to your in- 
come by selling THE COLUMBUS 
MUTUAL LIFE INSURANCE 
COMPANY’S Life, Health and 
Accident Policies. f 

Some good territory still open 
"ts dence confidential 

nce co . 
nage 2 & ACCIDENT DEPARTMENT 


Address, 
The Columbus Mutual Life Ins. Ce. 


COLUMBUS, OHIO 
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go at this delicate business in a clumsy 
way, as you would drive oxen. _ 

Build up a live prospect list, by 
means of a careful memorandum book 
proposition, or from a careful selection 
of the available cases in your district. 

Tabulate information about these 
cases on cards the company furnishes, 
and then decide what kind of a talk you 
will give each man. Arrange it so your 
work, as planned from your cards, will 
be concentrated from day to day. 
Above all, keep close record of what 
has been done, and keep at each case 
till it is disposed of. Consider each 
prospect card as a “promise to pay.” 
You will find there’s a “Cash in” value 
to every interview, that can be aver- 
aged to net you from $1 to $3, year in 
and year out, if you work at life insur- 
ance seriously. 

Now for the secret of success. Be- 
gin. Get started. See one man. See 
another. See enough men every day to 
keep yourself fully occupied a working- 
man’s full day. 

Don’t get discouraged because your 
work may not show results right from 
the start. Give it time. Keep sowing 
seed. When business begins to ma- 
terialize, you will find it accumulates 
automatically, and one case leads to 
another. 

No, we can’t tell you just what to 
say that will land your man every time. 

But the records show that systematic, 
persistent insurance solicitors are al- 
ways sure of a satisfactory percent of 
closings, and that the men who enthu- 
siastically and generously expend shoe 
leather and gray matter in the splendid 
business of placing policies where poli- 
cies ought to exist, are getting glorious 
and gratifying returns for their outlay. 


IMPORTANCE TO THE ACENT 
OF CHARACTER STUDY 


A man very wise in human nature 
once gave this advice to those who de- 
sire to get on with the world: “When 
you meet a man, the first thing you 
should consider is whether he has a 
greater inclination to hear you, or that 
you should hear him.” Human nature 
has not changed much since that was 
written and it is good advice for life in- 
surance men. Therefore, when you 
meet a man who can be induced to talk, 
give him plenty of rein. Be a good list- 
ener and you will have your reward. 
If, on the other hand, he has a greater 
inclination to hear you, then be brief, 
for a full meal will bring mental indi- 
gestion. Voltaire said, “The way to be 
wearisome is to say it all.” > 

The kind of conversation men enjoy 
is like the movement of a pair of spir- 
ited trotters, each inspiring the other 
in grace and swiftness, but neither in- 
terfering with the other. Therefore, 
avoid the argumentative attitude of 
mind, or at least the argumentative 
manner, if you desire “a greater inclina- 
tion to hear you.” Follow Ben Frank- 
lin and forbear direct contradiction to 
the sentiments and opinions of oth- 
ers. That wily old diplomat knew how 
quickly the bristles of wrath and an- 
tagonism will rise at flat repudiation. 
“When another asserted something 
that I thought an error, I denied my- 
self the pleasure of contradicting him 
abruptly and of showing immediately 
some absurdity in his proposition; and 
in answering I began by observing that 
m certain cases or circumstances his 
opinion would be right, but in the pres- 
ent case there appeared or seemed to 
me some difference, etc. I soon found 
the advantage of this change in my 
manner; the conversation I engaged in 
went on more pleasantly.” 

In soliciting applications it is well to 
remember these foibles of human na- 
ture. There is no use observing all the 
other punctilios and then finally losing 
your case through vanity of opinion. 
et your prospect have his opinions, 
and encourage him to express them and 
fe get them out of his system without 
eeling it necessary to enter the arena 











on their behalf. In the delicate nego- 
tiations preliminary to life insurance 
remember that, as Pascal suggested, 
men often feel the emotion of displeas- 
ure without having any reason for it, 
but they soon find some reason to fit 
the feeling. The tail wags the dog. It 
is of no use whatever to combat such 
reasons for, convinced against his will, 
he has the same feeling still. Indirect 
suggestions will often accomplish the 
desired result, contradiction never.— 
Field Notes. 


HOTCHKISS’ POSITION ON THE 
NEW YORK LICENSE LAW 


Superintendent Hotchkiss of New York 
is trying to weed out life men who are 
one-case brokers, spies, helpers or 
those who are not in the business in 
a serious way. One company sought 
a license for a young attorney, who de- 
sired to give part of his time to life 
insurance work. It was urged that 
many of the company’s highly esteem- 
ed representatives came from the pro- 
fessions and were originally part-time 
men. Furthermore, since the members 
of the learned professions must be men 
of education, intelligent enough to dis- 
tinguish right even if they do not prac- 
tice it in all cases, the company stated 
it would seem that the business of life 
insurance would be benefited by re- 
cruits from those classes. The position 
of Superintendent Hotchkiss is given 
in the following letter: 

“T have read with interest your let- 
ter relative to the attitude of this de- 
partment concerning applications by 
part-time men, particularly those of the 
learned professions, for life agents’ cer- 
tificates. It is perhaps unnecessary to 
add that I have already given a good 
deal of consideration to most of the 
matters outlined in your letter. I real- 
ize that life insurance companies get 
many of their best men from what 
might be called the part-time field. On 
the other hand, I realize the bald im- 
propriety of men who are chiefly bank- 
ers, merchants, manufacturers, lawyers, 
clergymen, physicians—in fact, all busi- 
ness and professional men—being per- 
mitted to step aside from time to time 
and either write insurance or exact a 
share of commissions on insurance 
written. At first, I tried to make ex- 
ceptions so far as professional men 
were concerned, but soon found that 
the exceptions would ultimately destroy 
the rule, and of late have almost arbi- 
trarily refused to grant a license to any 
man actively engaged in such a pro- 
fession. The same rule has been ap- 
plied, perhaps somewhat arbitrarily, to 








A GENERAL AGENCY IN THE STATE OF OHIO 
For one of the best old line life companies in America is open. 
Address 
48-V, care of The Western Underwriter 





Good Producers with Ability to Appoint and Assist Agents 
Can Secure Positions as Managers Under Liberal Contracts 


with The Germania Life Insurance Co., 
New York City. 
Assets $41,021,783.05. Surplus $5,815,065.71 


Write T. M. BALL, Inspector of Agencies 
210-11 Johnston Building CINCINNATI, OHIO 


THE INTERNATIONAL’S LIFE BOND AGENTS CONTRACT 


WITH MONTHLY SALARY 





Something entirely NEW in the agency liae, securing the agent's work with 
PERMANENT LIFE INCOME 


CALL ON OR WRITE 


THE INTERNATIONAL LIFE INSURANCE CO. 


JOS. A. WALSH, Manager Hartford Bidg., CHICAGO 


A FOURTEEN MILLION DOLLAR COMPANY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY 

Life Insurance for protection on a Modern Reserve Fund System. ttractive, 
plain policies with Disability Benefits that appeal to bankers and business men. 

Write both men and women on ages 18 to 55, on amounts from one to five thous- 
and dollars. Cost at age thirty, $10.00 per thousand annually, proportionate amount 
on other ages. : 

If you want to be relieved from selling high priced or lodge insurance, this is your 
chance. Persons of standing, experience and ability write at once for attractive 
contract and state territory desired. 


State managers wanted in Pa., Va., Ga., Tenn., Ky., S. Dak., Neb., Ark., Utah and Wash. Leading 
district meunaane outed in Mich., ind., Wis. Il. iowa, Mo., Kan., Tex., Colo., Wyo. and N. Mex. 


NATIONAL LIFE ASS ; eee 


Address HENRY PYLE, Sec’y and Mgr. DES MOINES, 10 


The German Mutual Life| COMBINATION OFFER 


Insurance Company TO ACENTS 


ne ee ene ee ee ne National Life Annuity Company 
1875, iseucs all leading focce of Totieiee, | Mutual Health and Accident Association 


non-participating, and is offering first OF AMERICA 

class contracts to first class men. FRED. H. ROWE, President, Jacksomville, Ill, 
Endewment Life, Accident 

And Health Ir-«rance 








Contracts direct with company. 


good territory open. 
i a Ona Plan Everyone can Afford. Centracts Up-To 
direct Date. One howt can vepresent beth Companies 


1019 Ashland Block., Chicago, Ill, | “'™*™™ **ampisie sallbment. 
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of Milwaukee 


The Northwestern 
Mutual Life Insurance Go. 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


NSURANCE MEN will note the significant in- 
crease in The Northwestern’s new business dur- 
ing the past four years. 
IMPORTANT FACTS relating to this business 
are shown by the following percentages: 


Expenses Mortality Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 








1905 -. + + + + $ 90,334,038 western is the best Company to insure in. 

1906 . ° @ ° 93,563,452 ’ “4 s 

1907 . . . . . 208,283,684 : See The Neethwesters s page h contract with its 

1908 . . . « « 109,773,709 Dividend Options, Paid-up owment Options, 
Options of Settlement and the Premium Lean featare. 

Each year larger than any in the previous + q 

Sater addin Gemannn. Issues Partnership ond Corporation Insurance. 

For further information or an Agency, address 
c 4 Busi 1858 H. F. NORRIS, 


It is capable of easy demonstration that The North- 
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bankers, merchants and manufacturers 
in all considerable cities or towns.” 
The law gives the New York depart- 
ment a right to discriminate as to ap- 
plications. The result is that many 
grafters are being refused licenses. 


ENDOWMENTS NOT HARDER 
TO SELL THAN OTHERS 


One of the companies, in comment- 
ing on endowment policies claims that 
agents assume a wrong attitude and 
take it for granted that endowment in- 
surance is very difficult to sell. While 
the rate of commission on an endow- 
ment is lower than on the others, yet 
because of the larger premium, the 
actual money received is really greater. 
Take a $2,000 twenty-year endowment 
policy at the age of 35. The premium 
of a company, for example is $103.82. 
The agent’s commission, 35 percent, 
would amount to $36.33. Take the or- 
dinary life policy at age 35, premium 
$56.22 on a $2,000 contract. The agent’s 
commission of 55 percent on this would 
be $30.92, making a difference in favor 
of the endowment of $5.41. 

It is true that most agents will shy 
at selling endowments and will not 
make the effort they do in canvassing 
on other policies. Agents who are 
making some specialty of an endow- 
ment claim that they can sell as much 
almost as of any other kind. A life 
policy is almost entirely protection. 
The endowment contract contains pro- 
tection and investment. In presenting 
it to the assured, there is a twofold 
argument. In addition to the desire of 
protection a man is forced to save. 
Most people will agree that the invest- 
ment feature of an endowment is more 
desirable than a savings bank or build- 
ing and loan association or other ave- 
nue of investment given to the pub- 
lic. Almost all investment enterprises 
fail but the endowment policy is safe. 
The absolute safety of the endowment 
is one of the strongest arguments to 
present. Even if the returns are not 
as great as those proposed in other 
forms of investments, yet the man is 
sure of his money and fair returns when 
it matures. 

The argument of providing for old 
age and having ready money at a time 
when it may be most needed will ap- 
peal to the average man. Self-interest 
was a large factor in swinging policy- 
holders to purchase deferred dividend 
policies, The deferred dividend offers 
a form of investment with protection. 
It is a midway proposition between a 
pure protection life policy and the en- 
dowment. When a man gets in the 
habit of saving for his endowment pre- 
mium it becomes easy. The endow- 
ment — will appeal to the man who 
is paying for his home or who desires 
to prepare for the payment of a debt 
by means of annual installments. En- 
dowment insurance is nothing more 
than a sinking fund that matures at 
death or on completion of a given 
period. 











Queer hew most paths lead astray. 





SOME OF THE MISTAKES 
MADE BY THE NEW AGENT 


(By an Agency Manager) 

The other day one of our agents, a 
new man in the business, came into 
my office. “This business,” he said, “is 
not what it’s cracked up to be, and I 
think I had better quit right now and 
get into something where I can make 
a living.” 

Now, I am willing to admit that sell- 

ing life insurance is not child’s play, 
but neither is any other business; and 
the profession of selling life insurance 
certainly is one of the best and most 
profitable a man can be engaged in if 
only he works right. So I questioned 
the agent about his particular troubles, 
which at the end of one week’s trial had 
brought him to the conclusion that 
pitching hay or digging trenches all 
day long when it’s 90 degrees in the 
shade would be a snap compared to 
further attempts at selling life insur- 
ance. 
“Well,” said he, “I have talked to 
man after man; I have talked weather; 
I have talked business; I have talked 
local option; I have talked anything 
and everything I thought a man might 
be interested in, just to get him started. 
Then I told him all about the good 
points of insurance, but every time I 
popped the question——” “What ques- 
tion?” I queried. “Well, if he didn’t 
want some insurance? Then they would 
freeze up with a No or go up in the 
air and say a few things stronger than 
that, and I can’t even get them to listen 
after that.” 

So there was my agent’s trouble, and 
it is the trouble with many agents. This 
agent made two mistakes in his can- 
vass: First, he talked too much, and 
then he expected too much. 

Don’t talk too many generalities. In- 
troduce yourself and get right down to 
business. With your sample policy, 
take out an application blank. After 
you have canvassed your man right 
from the policy, and while you are do- 
ing it, begin to ask questions and write 
down the answers. But be tactful. 
Find out about his family, ask him if 
any company has ever declined him, 
whom would he make the beneficiary 
if he should take any insurance, and 
so on, always writing down his answerts 
until all the questions are replied to. 

Now for his signature. Don’t ex- 
pect too much. Ninety-nine out of 
every hundred men will say “No” if you 
ask them if they want to sign the ap- 
plication then and there. It is seldom 
anyone will say “Yes, I'll take that in- 
surance now,” if it is put up to him 
in that way. 

You must help your prospect make 
up his mind. You must decide for him. 
Hand him your pen, and in a quiet tone 
that bespeaks confidence and assurance 
say: “Now, please sign right here, on 
this line, your first name in full.” Say 
it so he must feel that you really ex- 
pect him to sign. You will be surprised 
at the frequency with which you can 








ROBERT A. MEIER, JR. 


ATTORNEY AT LAW 


Confidential 


84 Adams Street 


Information 


CHICAGO 





Accurate Inspections on Applicants, Agents, Examiners, Investigations of 
Claims, Evidence Procured, Affidavits, Depositions, etc. 





ADJUSTMENTS AND SETTLEMENTS 


PERSONAL ATTENTION TO CONFIDENTIAL MATTERS ANYWHERE 
IN THE MIDDLE WEST 





My experience covers six years of confidential work for life companies through the 
Middle West. My files contain over 7,500 reports. Correspondence solicited. 


A CALL FROM THE WEST 


Life Insurance men in the Eastern field can find fertif 
ground in the far WEST, a region rich in cael: aaa 
developing and great in possibilities. 


The Continental Life Insurance & Investment Company is an in- 
stitution ia splendid financial condition, officered by men of ex- 
ceptional ability, and with a directorate composed of the leading 
men in the Inter-Mountain country. 


We have a new and especially attractive proposition to offer. 


Address, W. H. CUNNINGHAM, General Manager 


THE COMPANY WITH A RECORD 


$27,000,000 OF BUSINESS 
In Less Than Five Years 


CITIZENS LIFE INSURANCE COMPANY 


Louisville, Kentucky 
W.H. CRECORY, President 




















The Very Name THE OHIO STATE LIFE 


Should cage to Ohio people 
u 


pen everywhere, because of the protection 


, nder the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business 
getter will appreciate the advantages. 


To the agent contemplating a permanent connection, address 


THE COMPANY, - Columbus, Ohio 
Commercial Life Insurance Company CHICAGe 


HAROLD DYRENFORTH, President 
Incorporated under the Laws of the State of Illinois 








Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 








The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
T. A. NORRIS, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 














a oo oo ft Os oe 


es of @8 


num te teat Gh ah ot me @ @ = 68 et oe 468 Ff ee ee eet ee eee 


of wes we we SO ee eee OS 


ys ore ee st OL ee ome 


— =a 


od 





LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 


vii 








secure a signature on the dotted line in 
that way. 

Remember, everybody nowadays be- 
lieves in insurance and will buy insur- 
ance if he is approached in the right 
way. Take this for granted in every 
case, but don’t expect your prospect to 
tell you so. Just give him a chance to 
sign. Try it and watch the results! 


SHOULD LEARN SOMETHING OF 
CIRCUMSTANCES OF PROSPECT 


An agent asks: “How do you decide 
what kind of policy to recommend to 
a man, especially when he is a stranger 
and you do not know much about his 
affairs?” 

The reply would seem to be that one 
is not ready to decide that matter so 
long as one knows nothing of the pros- 
pective applicant and is unfamiliar with 
his affairs, or his purposes. It is the 
business of the solicitor to know some- 
thing of the prospect, his financial con- 
dition, his ability to do, his dependents 
and, as far as possible, what he wants 
to accomplish by life insurance. It is 
not always easy to get at these facts, 
and the greatest tact and discretion 
must be used in doing so, but you might 
almost as well try to build a house 
without plans or specifications, as try 
to insure a person without knowing 
something of his circumstances. 

Of course, there will be times when 
the solicitor will have a case in hand 
where no such precautionary measures 
are needed, and the application can be 
easily secured, where but little or noth- 
ing is known of the applicant, but such 
cases are rare, and, when they do occur, 
the good judgment of the agent must 
be his only guide. 

The average person knows but little 
of the different insurance contracts. If 
he is interested at all in the subject of 
life insurance, it is more than likely 
because of some peculiar conditions he 
wishes to meet, either in the protection 
of those dependent upon him, or as a 
systematic means of saving, or both, 
and a tactful agent can easily get at 
such facts, and having ascertained them, 
with a knowledge of the contracts he 
has to present, can single out the one 
best suited to the prospect, and urge 
upon him its advantages. 

As far as possible the necessary in- 
formation should be obtained before 
meeting the prospect, if he is a stranger; 
but, if for any reason that has not been 
done prior to the interview, then in a 
very diplomatic manner, the needed 
facts should be brought out in the in- 
terview before any plan is suggested 
by the agent, and, with these facts in 
mind, and with the knowledge he ought 
to possess, of all the plans of insurance 
written by his company, he is then 
ready to recommend the kind of policy 
which, in his judgment, the prospect 
ought to have. 

With a special kind of policy in mind, 
suited as he thinks to the needs of his 
Prospect, he is prepared to focus his 
arguments on that single contract, and, 
in doing so, is more likely to succeed 
in placing the risk. 

0 generalize on insurance, to talk all 


The Northern Life 


Insurance Company 
OF ILLINOIS 
HOPE THOMPSON, President 











Our Motto: 
Publicity and Accountability 


It has no schemes to interest agents 
or mislead the public. 

Good renewal manager contracts for 
& few competent insurance men. 


Home Office 1 
ROCK ISLAND, ILL. 


the contracts written by his company, 
in an interview with an applicant, is 
like filling a room with electricity, and 
then trying to turn on the light. This 
is not the way to get desired results. 
The dynamo, the wire, the button to 
touch in soliciting life insurance, is a 
policy contract understood by the 
agent, suited to the needs of the appli- 
cant, and urged upon him with all the 
powers of the solicitor. 

The first step, therefore, is for the 
agent himself to have an_ intelligent 
conception of the different contracts 
written by his company, and then a 
practical idea as to the conditions to 
be met by a life insurance contract, and, 
with these requirements and the ability 
to handle, in a tactful way, a person 
with whom he is not acquainted, he will 
be able, in a little while, to reach con- 
clusions as to the kind of polic-- to 
recommend.—Aetna Life News. 


AIMS TO CET INFORMATION 
ON FIRST INTERVIEW 


Jesse E. Smith of Chicago, manager 
of the Prudential, holds that but little 
genuine business that will prove satis- 
factory is written on the first inter- 
view. Mr. Smith says: 

“If a man intends investing any 
money of moment in insurance or any- 
thing else, he will think over the prop- 
osition and make some investigation. 
He will demand facts and figures. He 
desires to get at what is best adapted 
to his case. 

“An agent in a city of any consider- 
able size and often in a town is not 
able to get much information about a 
man until he talks to him and ascer- 
tains his financial condition, amount 
and plans of his line of insurance, pres- 
ent needs, dependents, business pros- 
pects and so on. 

“TI find often that I go to a man with 
a proposition in my mind for him and 
after getting into conversation with him 
I discover my anticipated proposition 
is not the best for him. In many cases 
the agent should put some thought on 
the case and not recommend a policy 
in ansoffhand way. 

“I have some sixty different forms of 
policies suited to various needs. My 











Course of Insurance 
Education 


Our Department for Fur- 
nishing Prospects 
New “Model Policy” 


Will plow the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co, 
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National Life Insurance Co. 
MONTPELIER, VERMONT. 





Established in 1850. Operating in 36 States. 





Josern A.DeBorr, - - - - President. 
Frep A. Howtanp, - - - Vice President. 
James B. Estee, - Sec. Vice President. 
Osman D.CitarK, - - - - Secretary. 
H.M.Cutter, - - - - = - Treasurer. 
A. B. Bispez, -*- - - Medical Director. 
C.E.Moutton, - - - + - Actuary. 





This Company held January 1, 1909, and 
gained dering the past decade: 


ASSETS, § 44,026,069.73 Gain, 173% 
SURPLUS, $ 5,279,925.70 Gain, 174% 
INSURANCE,  $155,755,039.08 Gain, 93% 





Absolute Security and Economy of 
Management. 

















object is to select that form that T| 
deem best for the needs of the pros- 
pect. Sometimes I find myself in com- 
petition with an agent who has sub- 
mitted a proposition, and I feel it is 
not adapted to the case at hand. I do 
not try to present a similar policy and 
endeavor to triumph over the compet- 
ing agent on that form, but I make 
my canvass on the policy that I sug- 
gest as being better suited to the case 
than that of the other agent. 

“The first interview is made the time 
for consultation, the giving and receiv- 
ing of information. I aim to interest 
the prospect, of course, and try to in- 
terest him deeply, but it is rarely that 
I feel justified in trying to close him on 
the first interview.” 


DECISIONS ON CASE OF 
POLICYHOLDER’S DISAPPEARANCE 


° . Marsh, Agency Superintendent, Salt 
salieede ro City, "Utah.) 

In a recent case the supreme court 
of the state of Washington passed on 
the question of when a policyholder is 
presumed to have died, under the rule 
of law which provides that after an ab- 
sence of seven years a person has died. 
The beneficiary paid the premium pay- 
ments for two years after the begin- 
ning of the seven-year period and then 
ceased to make payments. The ques- 
tion was raised whether the policyhold- 
er died within the two years during 
which premiums were paid or whether 
the policy had lapsed. The court held 
that the time of death during the seven- 











year period was a question for the 
jury to determine and that all the cir- 
cumstances surrounding his business 
and domestic life should be considered 
by the jury in determining the probable 
time of death. 

Where the insured has disappeared 
and has not been heard from for a 
period of seven years the presumption 
of death may be overcome by evidence 
of the circumstances connected with 
the disappearance. 

The supreme court of Georgia has 
held that a life insurance policy may 
provide that death shall not be pre- 
sumed after an absence of seven years 
until the expiration of some other 
period, such as life expectation. 

An early Indiana case holds that ab- 
sence for a shorter period than seven 
years (eleven months in case consid- 
ered), will raise presumption of death 
when evidence shows insured left under 
dangerous circumstances. 

The supreme court of Kentucky re- 
cently held that when a policyholder 
has been absent for a period of seven 
years, under the common law rule, the 
burden is on the insurance company to 
show that he is not dead. 

The rights and obligations of a bene- 
ficiary paying premiums under these 
circumstances is an interesting ques- 
tion. Shall he pay during the period of 
seven years, and if he pays during the 
period of seven years and the jury finds 
that death occurred at the beginning of 
the period, can all premiums be re- 
covered? 

The supreme court of Maryland has 
held that when premium payments 
were continued during the seven-year 





The Midland Mutual Life Insurance Company 
COLUMBUS, OHIO 


Eeranen tt UAGOEEG oc oc ccccccccccccccsces 69%, 
Increase in disbursements ................ 13 
Gross assets, company standard.. ... $ 290, 
Surplus to policy holders ............. 40,000 
Insurance written,—6 months....... 1,265,000 
Insurance in force June 30, 1909.... 3,772,000 


GOOD territory for GOOD producers 
in OHIO ONLY 


DR. W. 0. THOMPSON 
President 


LOT H. BROWN 
Superintendent of Agents 


B. F. REINMUND 
Secretary 





THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 
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Mutual Life Insurance Company of 
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Forty Million Dollars of Insurance have been pit on the books 
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two years of its life as a 
@ quarter o 


al reserve insti- 
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in this period and the Company s mcome in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 


C. R. PORTER, President 


HOME OFFICE, ROME, GA. 





RELIAN 


CE LIFE 


PITTSBURGH 


Policies that can’t be beat. 
Assets over two and one-half million. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa, Illinois and Alabama 
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period, and evidence afterwards came 
to hand, establishing definitely the time 
of death, the company was estopped 
to insist that proofs were not furnished 
within the required time. 


TELLS METHODS ADOPTED 
TO REDUCE LAPSE RATIO 


Samuel Polk of St. Louis, general 
agent of the Pacific Mutual Life, who 
leads all its agencies in point of low 
lapse ratio, says as to his methods: 

“It was not achieved by any excess 
of gray matter, or conjuring, but by 
hard work and a little patience. In the 
first place, I want to say, that the show- 
ing made is not due to the effort of any 
individual, but to the co-operation of a 
loyal corps of agents and an efficient 
clerical force. All of our agents strive 
to have our contracts clearly under- 
stood when they are sold. Our patrons 
are given to understand that our poli- 
cies are to be paid for in cash; there 
is no trading for chips, whetstones or 
millinery bills. Nothing but money. 

“Another feature is that we make it 
a point not to overload the customer. 
We try to get an estimate of his do- 
mestic situation and financial ability. 
We then fit our proposition to the 
man’s wants and his capacity to pay. 
We try to avoid long credits, for the 
reason that if a man’s first premium is 
not paid well before the second pre- 
mium falls due, there is a strong pos- 
sibility of lapse on the second pay- 
ment. When the renewal premium ma- 
tures and we do not receive payment 
about the due date, an effort is made 
by the agent who wrote the business to 
see his customer and learn why the 
premium has not been paid. The agent 
tries to get the money or, if that cannot 
be had, to have a definite time for pay- 
ment fixed. 

“We also avoid, as far as possible, 
the practice of permitting policyholders 
to exhaust the thirty days’ grace period. 
We train them to understand that the 
premium is due promptly at the begin- 
ning of the second year. If a policy- 
holder starts off the second year by 
paying promptly he is quite certain to 
follow that course during the entire 
period. But if he gets into the habit 
of taking the benefit of the full thirty 
days. of grace, it will soon become a 
very hard matter to break him of it, for 
the habit becomes settled. We impress 
upon him the idea that the thirty-day 
feature is merely a grace, or courtesy, 
and that it should not be worked to 
the limit. For if the practice of ex- 
hausting the thirty days’ grace period 
becomes chronic, very soon he will go 
beyond the limit, and then new difficul- 
ties arise. He may be out of town, or 
possibly beyond the reach of the office, 
or agent. 

“The agent who writes the business, 
as a rule, can collect the renewal very 
much better than any person who is a 
stranger to the policyholder. Every 
agent has a certain following, and the 
customer would very much prefer to do 
business with him than with anyone 
else.. If there is one point which has 
contributed more than any other to 
bringing about a good showing in the 
matter of collection of renewal pre- 
miums by the St. Louis office it is the 
fact that our agents try to look after 
their renewals, as well as to collect the 
first premium. A right-minded agent 
wants his business to stay on the books, 
and if his assistance can be employed 
in collecting the renewal, he can obtain 
the best results. 

“We figure that from 90 to 95 per- 
cent of our first year’s business should 
renew, and if that percentage does not 
renew the business has not been prop- 
erly written or well cared for. If these 
ideas will work here, they could be em- 
ployed to the same advantage anywhere 
else, because humanity is much the 
same the world over.” 











It pays to get business rather than 
prospects. 





As Seen by the Onlooker 


W. O. Lindley, president of the Se- 
curity Mutual Life of Nebraska, is re- 
sponsible for the bureau in the Ameri- 
can Life Convention providing for in- 
terchange of information on agents. He 
volunteered to take charge of the work 
at the beginning and performed the 
duties for some time. Mr. Lindley is 
pleased with the action of the recent 
meeting in Cincinnati in voting to pros- 
ecute this work with greater vigor and 
allow the secretary to handle it. 











A well-known agency man, whose 
long experience in the sale of nearly 
every kind of life insurance contracts 
ever invented has caused him to lose 
faith in sentiment as an impelling mo- 
tive in the purchase of insurance, tells 
the following story as illustrating that 
egotism, curiosity and selfishness are 
what cause men to buy insurance. 
When he was soliciting in an eastern 
state some years ago he found a man 
who proved very intractable. He finally 
agreed to furnish him a special contract 
if he would agree not to show it to 
anybody else. He had the regular form 
of the company’s policy run off by a 
typewriter on legal cap and bound like 
a legal document and got the assured 
to sign it. Then he took it to the home 
office and got the necessary officers to 
sign it. He says that man has the con- 
tract locked up yet and, if anybody 
asks him about life insurance, he says, 
“O, I’ve got something none of them 
can touch.” 

Years ago, after all the companies 
except the Equitable of New York had 
quit writing pure tontine policies and 
had taken up semitontines and deferred 
dividend contracts, this man for several 
months kept losing business to the gen- 
eral agent of the Equitable. He finally 
discovered the cause. The Equitable 
man, when he found this agent was on 
a case would say to the prospect, “Yes, 

f. is a very nice gentleman and 
represents a good company, but you 
ask him if he can furnish you a tontine 
policy. His company can’t write them. 
That is what wou want and mine is the 
only company that issues them.” 

The next time the agent called the 
prospect put the question to him 
whether his company issued tontine 
policies and got an emnhatic “No, sir,” 
for an answer; the deal was off. The 
prospect did not know what a tontine 
policy was. He did not know that the 
class had fallen into disrepute to such 
an extent that only one company had 
the nerve to offer such contracts. But 
he had acquired the idea that a tontine 
was something out of the ordinary, that 
not everybody could get one and he 
wanted that and nothing else. 








The “Rock of Gibraltar” is the only 
distinctive trademark of any life com- 
pany that is well known to the public. 
In fact, it is one of the very few trade- 
marks or emblems attached to a cor- 
poration that is famous. 

Frequently in the big cities, a letter 
is addressed to the Rock of Gibraltar 
Insurance Company and the letter is 
promptly delivered to the Prudential 
office. 





A general agent in recounting the 
virtues of a monthly income policy, es- 
pecially to a widow whose knowledge 
as to investments was not extensive, 
related a recent Pittsburg case where 
a widow left with $10,000 life insurance 
received much advice as to how to dis- 
pose of it. She finally followed the 
suggestion of one friend, went to New 
York and purchased $7,500 worth of 
diamonds. Here was an unproductive 
asset, purchased at retail figures. When 
the lady tried to dispose of them, she 
found she could only get wholesale 
prices and suffered a loss of about 25 
percent. 





“Most men are honest if you don’t 
give them a chance to be otherwise.” 


9 
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The MUTUAL LIFE INS. CO. of New York 


Oldest in America 


Strongest in the World 





Largest Margin of Assets in Excess of Legal Liabiliities, 
No Company More Economically Managed to-day. 
No other company has, by increasing its scale of annual 


dividends four years in succession (1906, 1907, 1908, 
1909), reduced premium payments so rapidly. 





au Street Fy 3 


For terms to producing agents address: 
GEO. T. DEXTER, Second Vice-President 


: 3 New York, N. Y. 








than any other 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE C0. 


Incorporated by the State of New York—Stock Company 


HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
Company, and for {each of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1908 


Assets. 


441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 
Placed and Paid for. 

$1,202,352.87 per day in New Insurance Placed and Paid for. 
ae in payments to Policyholders and addition to Reserve. $126,996.37 per day 
n Increase o 


$166,633.89 








When you are investigating 
companies with a view to connect=- 
ing with the one which will help 
you most in a practical way, write 
to SECURITY MUTUAL LIFE, 





Binghamton, N. Y. 





* © H. Jackson, 


Sup’t of Agencies. 











WRITES 


CARL 





AMERICAN 
ASSURANCE 
COMPANY 


ACCIDENT 
SICKNESS anpD 
DEATH 


COMBINATION POLICIES 


(Monthly Premiums) 


sold to men and women, all occupations. 
SALESMEN WANTED NOW. 


SAUER. Cook County Manager 


208-10 Reyal Insurance Building, 


Curcaco 











The Columbian National Lif 


Insurance Company 


of Boston, Massachusetts 


Life, Accident and Health Insurance 


The Only Massachusetts 
Non -Participating Company 








@ The New Columbian Policies Sept. 
09) are Unexcelled in Clearness and 
Liberality. 


Cood Contracts and Ter: 
ritory for Good Producers 


ARTHUR E. CHILDS, - - President 











THE CONSERVATIVE LIFE INSURANCE COMPANY 


Has over 1000 stockholders in Ohio and West 
Virginia. Every one a man of influence. 


Every one a helper. 


Besides it issues the 


MULTIFORM POLICY 


which is in a class by itself. Men who can 
make good, can make good contracts direct 


with the Company. 


For further information regarding the past, present and future of this 


Company, address the 


HOME OFFICE, - - Wheeling, W.V2 
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